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Hearing to Stop 
Shingle Roofing 
On Long Island 


Many Leading Organizations Sup- 
port New York Ordinances 
Now Pending 


CATASTROPHE HAZARD SEEN 


Cost of Asbestos Roof Cheaper in 
Long Run, Says a Borough 
Fire Chief 


A marked sentiment in favor of two 
proposed amendments to the building 
code ordinances of the City of New, 
York, requiring the use of incombustible 
materials in the roofing of all buildings 
that may be put up within city limits, 





was evidenced at an important hearing 
which was held in the Aldermanic Cham- 
ber, in the City Hall, New York, on May 
z. 

The hearing was attended by prom- 
inent insurance representatives, building 
superintendents, fire department heads 
and members of the Board of Aldermen. 
Several persons were heard upon ques- 
tions of additional expenditures or ul- 
timate economies involved in the laying 
of asbestos shingles, and the possibilities 
of conflagration in the congested build- 
ing areas of Brooklyn and Queens. 


Organizations Favor Measure 

The climax of the meeting came when 
William B. White, superintendent of the 
Bureau of Surveys of the New York 
Board of Fire Underwriters, said that 
he desired to file with the committee on 
buildings a list of organizations and in- 
dividuals who have expressed themselves 
as in favor of the proposed measure. 
This list includes the Merchants’ Associ- 
ation, the New York Chapter of the 
American Institute of Architects, the 
Chamber of Commerce of Brooklyn, the 
Queensborough Chamber of Commerce, 
the building superintendents of Manhat- 
tan, the Bronx, Brooklyn and Queens, 
the New York Board of Fire Under- 
writers, the National Board of Fire Un- 
derwriters, Chief John Kenlon of the 
New York Fire Department, Chief Peter 
C. Spence of the Bureau of Fire Pre- 
vention, N. Y. Fire Department; Chair- 
man William E. Walsh of the Board of 
Standards and Appeals; Comptroller 
Walter Stabler of the Metropolitan 
Life ; President Maurice Connolly of the 
Borough of Queens, and the New York 
State Housing and Regional Planning 
Commission. 

The specific resolutions which formed 
the basis of the discussions were em- 
bodied in a communication from Bor- 
ough President Connolly of Queens to 
the President of the Board of Aldermen 
under date of April 13. The first resolu- 
tion, amending Section 474, provides that 
“Any roofing hereafter placed on any 
'rame building within the City of New 
York (fire limits) shall be of approved 
combustible materials, as provided by 

(Continued on page 18) 

















PHOENIX 


Assurance Company, Ltd., 
of London 


100 William Street, New York 


A corporation which has stood the test 
of time! 144 years of successful business 
operation. World-wide interests. Abso- 
lute security. 


Excellent Service and Facilities 


PHOENIX 























Indemnity Company 
123 William Street, New York 









































$1.28 PER LETTER 
In Commissions 


That is the actual value in commissions to agents of every Lead Service 
letter that has been sent to prospects by the Service Department of the 
Equitable Life of lowa. This figure is based on accurate records compiled 
from agents’ reports, and is the average of many thousands of letters sent 
out by this Company. 

The Lead Service System of “Iowa’s Oldest Company” is one of a large 
number of practical sales helps designed to be of genuine assistance to 
agents in making more sales. 

Good agency openings now available 


Write to Agency Department for information 


EQUITABLE LIFE 
INSURANCE COMPANY 
OF IOWA 


Founded 1867 Home Office: Des Moines 














Another Dividend Increase? 


Yes, the fourth successive annual increase. A reflection of general 
prosperity and efficient management. Just part and parcel of our continu- 
ous effort to reduce cost while steadily improving a life insurance service 
that is at all times maintained in the front rank of quality. Nevertheless, 
we do not emphasize dividends. The more essential task for any company 
is to keep its policy contracts level with the public’s needs, and to distribute 
enough of them that the economic affairs of the American people may 
be safeguarded and stabilized. 


We invite men and women of high ideals, of industry, and intelligence 


to come and work with us upon this honorable and patriotic task. 


The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 
Organized 1847 











Actuaries Hear 
Disability Benefit 
Committee Report 


Recommend No | Change at Present 
In Reserve Basis Now Gen- 


erally in Use 
MORE DATA IS NEEDED 


Arthur Hunter Chairman of Com- 
mittee; Some Points Made 
in Report 


The committee on disability benefits, 
of which Arthur Hunter of the New 
York Life is chairman, which was ap- 
pointed as a result of a resolution passed 
at an annual meeting of the Actuarial 
Society in 1924, made its report to the 
Society this week. More time is wanted 
before sufficient data can be accumulated 
to justify new reserve tables on active 
lives and in the meantime, the com- 
mittee sees no good purpose served by 
changing the reserve basis now gen- 
erally used, namely, Hunter’s Disability 
Table, interest at 3 or 34%. 

The resolution considered by the com- 
mittee follows: 


That a special committee be appointed by the 
president to consider the question of conducting 
a joint disability experience of American and 
Canadian companies to determine, if possible, 
the suitability of Hunter’s Disability Table with 
regard to (1) the rate of disability according to 
beth age at issue and duration of policy, and 
(2) the rate of mortality after disability accord- 
ing to both age at disablement and duration of 
disability and to furnish any other informa- 
tion which might be considered helpful in con- 
struction of premiums and reserves, in under- 
writing and in dealing with claims. 


Personnel of Commitee 

The committee which was appointed 
by A. B. Wood was representative of 
both American and Canadian companies 
and consisted of the following actuaries: 
EK. E. Cammack, Aetna; James D. Craig, 
Metropolitan; John K. Gore, Prudential; 
Robert Henderson, Equitable’Life; W. A. 
Hutcheson, Mutual Life; Henry Moir, 
United States Life; T.. A. Phillips, Min- 
nesota Mutual; W. A. _P. Wood, Canada 
Life and Arthur Hunter, New York Life. 

Twenty-three American and six Cana- 
dian companies contributed data at the 
request of the committee. 


Summary of Report 


A summary of the report follows: 

The committee concluded that an in- 
vestigation of the rates of disability 
under the older forms of contract cov- 
ering waiver of premiums only would 
be of academic value only as, owing to 
the change in policy conditions and con- 
current changes in company practice, 
the rates of disability under those forms 
were undobutedly lower than under the 
present forms and the rates of recovery 
also lower than under present condi- 
tions. The investigation into the rates 
of disability was, therefore, limited to 
policies providing for monthly annuity 
disability benefits. As this benefit was 
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BROADCAST NO. 31 








IMPORTANT ANNOUNCEMENT 


1. Since the recent announcement of the reduction in our 
basic Non-Participating rates to a point where they 
are lower than the guaranteed rates of any other 
American Company, we have had many inquiries 
from brokers and agents as to whether these re- 
duced rates affected substandard business. 


2. We are pleased to state that substandard cases are 
rated upon the reduced basic rates, and therefore 
our substandard rates are reduced in the same pro- 
portion as the basic rates have been reduced. 


3. Etna writes a general substandard business. 


HART & EUBANK, General Agents 
AETNA LIFE INSURANCE COMPANY 


100 WILLIAM STREET 
NEW YORK 


“IT PAYS TO HAVE AN ACCOUNT WITH THE AETNA” 
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World Wide Spread of 
U. S. Rubber Co. Group 


RISKS IN MANY PARTS OF GLOBE 





Equitable Society Covers 10,000 Salaried 
Employes for $15,000,000 Insurance; 
Plan and Coverage 





There are a number of interesting 
features about the large group insurance 
contract just taken out by the United 
States Rubber Co. and its associated 
companies with the Equitable Life As- 
surance Society, an insurance transac- 
tion which will run into about $15,000,- 
000 and cover about 10,000 salaried em- 
ployes of the 56,000 which the company 
has. . / ; 

Among the interesting facts is that 
Charles Bronson Seger, head of the 
United States Rubber Co. and very 
closely identified with a large number 
of corporations of great importance, was 
vice-president and comptroller of the 
Union Pacific in 1917 at the time that 
corporation took out group. The Union 
Pacific, by the way, has been carrying 
group ever since. . 

Another interesting feature of the in- 
surance is that some of the lives covered 
are those of salaried representatives of 
the Company in various parts of the 
world. 

Has 194 Square Miles of Plantation 

The United States Rubber Co. now 
has 124,000 acres, or approximately 194 
square miles, of rubber plantation lands 
in the Far East, representing an in- 
vestment of approximately $25,000,000. 
On these lands are planted more than 
7,000,000 rubber trees. There are about 
20,000 people continuously employed on 
the company’s plantation. It has exten- 
sive concessions in South America. In 
Sumatra there are about 22 square miles 
owned by the company. 

Relative to the coverage outside of 
the United States, a representative of 
C. B. Seger, president of the company, 
said to THE EASTERN UNDERWRITER: 

“The salaried employes covered abroad 
are Americans who have been sent there 
by the corporation.” 

The United States Rubber Co. has a 
twenty-story building at Columbus Cir- 
cle. New York City, all of which it oc- 
cupies; has about 50 factories in the 


United States and Canada and probably | 


175 branches. 

The insurance is on the contributory 
plan. The amount of insurance which 
has $10,000 maximum in any one life, 
and cost to employes follows: 

The amount of insurance for which 
each employee under sixty years of age 
is eligible and the corresponding week- 
ly or monthly cost, are shown in the fol- 
lowing schedule: 


Cost to 

Amount of Employee 

Salary Class Insurance Weekly 
$1,000 and under $500 $.08 
$1,001 to $1,500 1,000 Bi. 
$1,501 to $2,000 1,500 26 
$2,001 to $3,000 2,000 30 
$3,001 to $4,000 3,000 45 
$4,001 to $5,000 4,000 60 
$5,001 to $7,500 5,000 yh. 
$7,501 and over 10,000 1.50 


Employes sixty to sixty-four years of 
age, both inclusive, are eligible only for 
000 insurance. Employes age sixty- 
five and over, are eligible only for $500 
of insurance. Employes may not sub- 
scribe for lesser amounts of insurance 
than those to which they are eligible. 
There will be no decrease in the amount 
of insurance once - established. Em- 
Ployes advanced to a higher salary class 
fore reaching age sixty will be re- 
quired to accept the amount of insur- 
ance provided for such higher class. 
There will, however, be no change in 
the amount of insurance after age sixty. 
President Is Man of Wide Influence 
President Seger of the United States 
ubber Co., is also chairman of the 
ard of directors of the Canadian Con- 
solidated Rubber Co., Ltd., and of the 





Phone 
Cortlandt 2030 





New England Mutual Life 
$1,000,000. 


Of new insurance applied for in 1925 had to 
be declined by the Life Insurance Companies 


“For seventeen years the brokers’ office” 


BALDWIN 


5 Maiden Lane 
Sth Floor 


5 Seconds from Broadway 








General Rubber Company; is chairman 
of the executive committee and a mem- 
ber of the board of governors of the 
Metropo&tan Club; a director of the In- 
ternational Acceptance Bank, Jenckes 
Canadian Co., Ltd., National Bank of 
Commerce in New York, National 
Surety Company, Winnsboro Mills, 
Weetern Union Telegraph Co., Pacific 
Oil Co.; and director and member of 
the finance committee of the New York 
Central Railroad and of the Union Paci- 
fic Railroad; as well as chairman of 
the board and director of many other 
corporations. 

He began his business career as an 
office boy for a corporation which is now 
part of the Southern Pacific system. He 
belongs to many of the leading clubs 
and business associations of New York. 

Mr. Seger is a firm believer in group 
insurance if the employes of the corpora- 
tion express a general desire for such 
coverage; in other words, for group in- 
surance on the contributing plan. In the 
case of the United States Rubber Co. 
group the idea was presented to the chief 
executives by some of the minor execu- 
tives and managers who thought it ad- 
visable to be covered by the group plan 
if the company would assent. Up to 
Thursday of this week the total accept- 
ances by the salaried employes approx- 
imated 90%. 

Another interesting phase of this in- 
surance from the standpoint of insur- 
ance executives is that there was con- 
siderable competition; in fact, it is one 
of the groups the soliciting of which 


APPOINTS M. A. STAHR 
New Supervisor of Agents of Harry 
Gardiner Agency of John Han- 
cock Mutual Life 


The appointment is announced of Mal- 
colm A. Stahr as supervisor of agents at 
the Harry Gardiner Agency of the John 
Hancock Mutual Life in New York City. 

Mr. Stahr is a man of long experi- 
ence with our company, and comes di- 
rect from the agency department of the 
Home Office. With his experience and 
knowledge of the business, he will be of 
material assistance to General Agent 
Gardiner in the building of his organ- 
ization. 

Mr. Stahr is a man of fine person- 
ality and an unusually hard worker, 





GOING TO SOUTH AMERICA 





Dr. Frederick L. Hoffman, Statistician, 
Soon to Take Another of 
His Interesting Trips 


Dr. Frederick L. Hoffman, the statis- 
tician of The Prudential, is planning a 
trip to South America in connection with 
research work this summer. Mexico, 
Guatemala, British Honduras and San 
Salvador will be among the South Ameri- 
can countries he will visit. He hopes to 
leave for Nogales, Mexico early in June. 








resulted in the recent conferences in the 
insurance superintendent’s office that 
paved the way for an association of com- 
panies writing group insurance. 














Retroaction— 


The retroactive principle of the 
Mutual Benefit, whereby new bene- 
fits and added privileges so far as 
possible are extended to all policy- 
holders, has made even the oldest 
Mutual Benefit policy in essential 
particulars just as liberal as current 
policy contracts. 


THE MUTUAL BENEFIT LIFE 
INSURANCE COMPANY 


Newark, New Jersey 
Organized 1845 
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Beneficiary Wives 
Kill Tax Deductible 


RULING OF REVENUE BUREAU 





Three Members of Corporation Had In- 
sured Lives as Result of Their 
Board’s Resolution 


Some benefit to the business concern 
must be shown, where it pays premiums 
on insurance on the lives of officials, 
to permit such payments to be deducted 
from income, according to a ruling by 
the Internal Revenue Bureau interpret- 
ing a provision of its regulations. 

_ In a case where such premiums on the 
lives of officials were voted by them- 
selves as the controlling interests in 
the concern, and where the beneficiaries 
were the families of those officials, Soli- 
citor A. W. Gregg held in an opinion, 
May 5, that such premiums are not to 
be considered as ordinary and necessary 
business expenses. Therefore, he de- 
cided such premiums failed to fall with- 
in the category of deductible items in 
so far as the Federal tax is concerned. 

Mr. Gregg’s opinion was in response 
to an inquiry from a concern which 
carried policies on the lives of three 
of its officials, the beneficiaries of the 
policies being the wives of the respec- 
tive officials. The solicitor could see no 
reason for the expense attaching to the 
firm since, he asserted, the insurance in 
no way increased the efficiency of the 
officials themselves, and provided no ad- 
ditional assistance to the firm in the 
conduct of its business. 

The opinion applied to all Revenue 
Acts. It follows in full: 

Advice is requested as to whether 
premiums paid on life insurance poli- 
cies covering the lives of the president, 
treasurer and secretary of the M Com- 
pany, under which the wives of the re- 
spective officers are the beneficiaries, 
are allowable deductions as an ordinary 
and necessary business expense. 

It appears that the lives of the three 
officers of the corporation were in- 
sured in an amount of x dollars each; 
that by resolution passed ——, 1925, by 
the board of directors, the corporation 
was authorized to assume the payment 
of all premiums on the insurance poli- 
cies that the beneficiaries under each 
of the policies are the wives of the re- 
spective officers. 

Article 293 of Regulations 65, promul- 
gated under the Revenue Act of 1924, 
provides in part: 

‘“* * * Tf, however, the taxpayer 
is in no sense a beneficiary under such 
a policy, except as he may derive bene- 
fit from the increased efficiency of the 
officer or employee, premiums so paid 
are allowable deductions. * * *” 

It appears that the three officers in- 
sured control or own the entire capital 
stock of the corporation and also com- 
pose the board of directors; that the au- 
thorization of the payment of the pre- 
miums on the insurance policies in ques- 
tion and the naming of the wives of 
such officers as beneficiaries were the 
acts of the same parties. 

In view of the control, ownership of 
the capital stock, and management by 
the officers of the corporation, it does - 
not appear that the payment of premi- 
ums on the insurance policies on the 
lives of the officers would increase the 
efficiency of such officers any more than 
that reasonably expected of them in the 
conduct of the business of the corpora- 
tion. 

In view of the foregoing facts, it is 
the opinion of this office that the life 
insurance upon the officers of the cor- 
poration can not be said to have been 
taken out in order that the corporation 
“may derive benefits from the increased 
efficiency of the officers” and, there- 
fore, the premiums paid on account of 
such life insurance policies do not con- 
stitute an allowable deduction from gross 
income as an ordinary and necessary ex- 
pense of doing business within the mean- 
ing of article 293 of Regulation 65. 
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JOHN C.MCNAMARA 


ORGANIZATION 











“Golden Rule” Agency 
25 CHURCH STREET NEW YORK CITY 





Rector 7501-10 


“Builders of Successful Men” 
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Reynolds Criticises 
System of State Fees 


HARASSING AND INIQUITOUS 





Kansas City Man Sees Disproportion 
in Departmental Cost and Levy 


on Companies 





President J. B. Reynolds of the Kansas 
City Life, in addressing the group in- 
surance meeting of the United States 
Chamber of Commerce convention in 
Washington this week, on the question 
of insurance supervision said that in his 
opinion the most powerful medium for 
supervision and regulation is publicity. 
He also took up the question of taxa- 
tion, criticising the fee system. Rela- 
tive to fees he said in part: 

“It is not my purpose to discuss the tax 
question. There is, however, one thing 
to which I desire to call the attention 
of this Chamber as well as its asso- 
ciated membership; and, while it may be 
regarded as a small item, nevertheless, 
if we cannot accomplish something in 
doing the small things, how may we hope 
to be effective in dealing with the larger 
ones? The question I have in mind is 
the harassing, and I might say almost 
iniquitous, fee system of the various 
states for filing annual statements and 
other papers required by law. Scarcely 
any two states have the same schedule 
of fees. While, to the individual com- 
pany, these fees are comparatively small, 
in the aggregate they amount to a very 
large sum when applied to all companies 
in all states. In addition to the actual 
outlay for the fees there is the ever com- 
plex question in the office over what fees 
are to be paid to the respective states 
and jurisdictions. We have never been 
able to understand why the states insist 
upon such fees, unless it be solely for 
revenue purposes. Early in the begin- 
ning of the insurance business we under- 
stood these fees were to be imposed 
in amounts about sufficient to maintain 
the Insurance Departments; but, why 
should they be? They collect a substan- 
tial tax—why does not the money for the 
support of the department out of the 
revenue derived from the tax? 

“Taking specific facts for illustration, 
I will use the figures of the Insurance 
Department of my own state, Missouri, 
which is just a fair, average example of 
the states. During the year 1924 fees of 
all kinds collected by the Missouri In- 
surance Department amounted to, $147,- 
371.20; for the year 1925, $158,505.18. To- 
tal for the two years, $305,876.38. The 
total salary and expense for the year 
1924 was, $94,213.58; for the year 1925, 
$85,751.20. Total for the two years, $179,- 
964.78. The fees, therefore, maintained 
the Department for these two years with 
an overcharge or surplus from this source 
alone of, $125,911.60. During these same 
two years the State of Missouri collected 
in taxes from insurance companies, $3,- 
843,472.31 which went into the revenue 
funds of the state. It will be seen that 
if there had been no fee system in Mis- 
sourl that less than five per cent of the 
tax collected would have paid all ex- 


pense of operating the Insurance De- 
partment. 


An Obnoxious Practice 


"In all fairness these obnoxious fees 
amounting to more than one million dol- 
ars annually should be removed, thus 
not only lessening the expense to insur- 
ace companies as a direct outlay, but 
also reducing the amount of red tape and 
detail work in home offices in checking 
up these payments all of which means 
additional expense. Would it not be well 
for this Chamber and its associates to 
Continue its interest in this subject? 
he insurance division has assembled the 
data showing the enormity of this im- 
Position upon the policyholders of 
America. Let the good work go on. 

_ “The fee system in government is not 
in keeping with modern business 
methods. It belongs to the discarded 








me John H. Scott 





HERE’S A BIG PULLER— SURE SALE! 
Father and Son Insurance 


I have some sure fire ideas about this type 
policy that are getting results. You can 
use them—with real profit. 


Just tear this out, pin to your letterhead, 
and mail today for details. 


HOME LIFE INSURANCE COMPANY 
177 Montague Street, Brooklyn, N. Y. 


No obligation 


JOHN H. SCOTT 
General Agent 


Telephone Triangle 1912 








J. S. MYRICK PRESIDENT 


Heads New York State Life Under- 
writers’ Association; Section 97, 


State Code, Again Endorsed 


Julian S. Myrick of Ives & Myrick, 
general agents of the Mutual Life of 
New York, was elected president of the 
New York State Life Underwriters’ As- 
sociation at its annual meeting in Roch- 
ester Thursday. 

The following local associations were 
represented: Albany, Elmira, New York, 
Syracuse, Buffalo, Jamestown, Roches- 
ter, Utica and Watertown. 

Sidney Wertimer of Buffalo was 
elected vice president; and Vincent B. 
Coffin of Albany secretary-treasurer. 

Executive Vice President Earle of the 
National Association of Life Under- 
writers was present. 

The Association reaffirmed its belief in 
the wisdom of maintaining Section 97 
as it exists and to look with apprehen- 
siqn upon any move to amend or re- 
write this section of the law. 





NEW APPOINTMENTS 
The Mutual Benefit Life has an- 
nounced the appointment of two new 
field service men to their agency depart- 
ment staff at Newark, N. J. They are 
Willard B. Johnson, formerly general 
agent for the company at Boise, Idaho, 


and L. R. Bates, leading producer of 
the South Dakota office. 








past. In my mind there is every reason 
for its eradication, except that it is a 
revenue producer for the states. May 
we not, or can we not, cooperate in the 
various states toward the end of hav- 
ing this iniquitous burden removed? I 
see no objections to the original filing 
fee; that is, the fee of the company for 
entering the State—the fee for the filing 
of first papers, but an annual repetition 
of these fees is without justification.” 


JOHN GIBBS DEAD 





Special Field Representative at Detroit 
of Western & Southern Life; 30 
Years with Company 


John Gibbs, who joined the Western 
& Southern Life in July, 1895, died ~e- 
cently in Detroit, at the age of 64. His 
funeral services were in Cincinnati. He 
was born in England. 

With the Western & Southern inc was 
successively superintendent at Steuben- 
ville, Mansfield, Logansport, South Bend 
and Detroit. 

In December, 1925, he was appointed 
special field representative with inead- 
quarters in Detroit. He was a close per- 
sonal friend of W. J. Williams, president 
of the company. 





THE W. F. DAVIS SUICIDE 





President of Motor Car Agency in 
Boston Carried a Large Line of 
Insurance 


The recent suicide of William F. Davis, 
president of the J. W. Maguire Co., Bos- 
ton general agents of the Pierce-Arrow 
Motor Car Company, attracted attention 
of Boston insurance executives in view 
of the fact that he carried a large line 
of insurance. 

The J. W. Maguire Co. is now in 
bankruptcy owing to serious financial 
complications. 





M. J. SACKERMAN EDITOR 


Fraser Facts, a four-page house organ 
which is published each month by P. M. 
Fraser, general agent in New York for 
the Connecticut Mutual, in the interest 
of the agents, is a well edited publication 
containing many interesting news items 
and comments about the insurance busi- 
ness. M. J. Sackerman, one of the up- 
town managers of the Fraser Agency, 
is editor. 











Do you know 
That the Atna has 


Triangle 1050 








A Policy for every need? 
Save your valuable time 


Call 


GRAHAM & LUTHER 


176 Montague Street, Brooklyn 


General Agents—Life, Accident and Group 
Brooklyn and Long Island 


ETNA LIFE INSURANCE COMPANY 

















L. A. Lincoln Tells Need 
For Vital Statistics 


GROWING “REGISTRATION AREA” 


Georgia’s Law on Subject Has Tem- 
porarily Fallen Down as Result 
of Court Decision 





The courts of Georgia have held that 
it was unconstitutional to require coun- 
ties to pay the expenses of collecting 
vital statistics and the net result of that 
decision is that the whole vital statistics 
law in Georgia has fallen to the ground. 

This situation as well as the situation 
in other states was discussed at the 
insurance group meeting of the United 
States Chamber of Commerce in Wash- 
ington this week by Leroy A. Lincoln, 
chairman of the U. S. Chamber's 
advisory committee on the subject of 
vital statistics. He is general attorney 
of the Metropolitan Life. 

A subcommittee of the advisory com- 
mittee has raised $10,000 from life com- 
panies which has been placed in the 
charge of the committee of the Ameri- 
can Public Health Association which 
will use it as economically as possible 
in engaging the services of field agents 
to campaign in the states not now in 
what is known as “the registration area,” 
a term used to include the states and 
cities where proper legal requirements 
for reporting and recording statistics 
concerning births and deaths are in 
force and where these requirements are 
being observed sufficiently to give at 
least 90% registration. There are only 
a few states which have not satisfactory 
laws. 

The Chamber of Commerce of the 
United States will keep in touch with 
the progress of this vital statistics pro- 
gram through the vital statistics division 
of the Insurance Advisory Committee. 
This division will continually follow 
developments and recommend such ac- 
tion by local chambers and others as it 
may deem advisable from time to time. 
In addition it will keep in contact with 
and assist the American Public Health 
Association through membership on 
that association’s vital statistics com- 
mittee. Arrangements have already 
been made for this cooperation. 

“The Insurance Advisory Committee 
recognizes the importance, to business 
generally as well as communities, of the 
completion of the extension of the 
registration area for births and deaths 
so it will cover the whole country,” said 
Mr. Lincoln. “After a careful investi- 
gation by a subcommittee of experts, a 
co-operative movement toward this end 
will be undertaken in the event the 
underlying membership commits the 
National Chamber to the principle in- 
volved. Accordingly the Insurance Ad- 
visory Committee recommends that the 
National Chamber encourage the enact- 
ment of appropriate laws and practices 
looking toward the proper collection 
and maintenance of records of vital 
statistics in states or localities not now 
included in what is known as the regis- 
tration area, as well as the maintenance 
of the necessary standards set by the 
Bureau of the Census for states already 
in the registration area.” 


INSURANCE TRAINING COURSE 


The District of Columbia Life Under- 
writers Association has arranged with 
Dr. Charles J. Rockwell to bring his 
faculty to Washington and conduct a 
life insurahce training course, similar to 
the course conducted by Dr. Rockwell 
as director of the Division Life Insur- 
ance Salesmanship, at the University of 
Pittsburgh and Carnegie Institute of 
Technology, of Pittsburgh, Pa. Dr. 
Rockwell’s course will be given from 
June 1 to July 31. The courses will 
consist of functions of life insurance, 
practical Jife insuramce salesmanship, 
principles of salesmanship, principles. of 
life insurance and underwriting practice, 
field practice in soliciting, and sales prep- 
aration. The course will cover a nine 
week period. 
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BLENDS 


The excellence of a salad dressing depends upon the skill with which the various 
ingredients are blended. Certain brands of tobacco are popular because of the 
blend. Nitrogen blended with oxygen gives us the air we breathe. 


Thus it is with life insurance. Successful blends have enormous value. 


The Pure Endowment is seldom utilized, and the Term Policy is useful 
only in exceptional cases. But the Endowment Policy——a blend of these two 
contracts—is one of the most popular of standard forms. 


The Guaranteed Investment Policy recently introdueed by the Equitable Life 
Assurance Society is another successful blend, and the Society is on the lookout for 
competent men to offer it to the public, and thus make a good living for themselves. 


An older contract, the Life Income Policy, has equal value, but it is not as 
appropriate as this newer contract in a case where the policyholder not only wishes 
to provide for the original beneficiary (such as wife or daughter), but also for the 
children after the original beneficiary has passed away. 


The Guaranteed Investment Policy is a carefully adjusted blend of two familiar 
contracts, an Ordinary Life Policy, and a small Survivorship Annuity. 


The premium is scarcely more than the rate for Ordinary Life insurance because 
the additional charge for the small Survivorship Annuity is very little. But this 
addition has great value, for it enables the Society to pay the original beneficiary 
a larger income than would be possible otherwise. 


Consider an example: A father takes a $50,000 policy in favor of his daughter 
who is a widow with three children. 


When the father dies the proceeds of the policy ($50,000) is left on deposit with 
the Society and the daughter’s income will be paid quarterly thereafter during her 
lifetime. This will consist of two parts, three per cent. interest on the Ordinary 
Life part of the contract, emounting to $1,500; and two per cent. produced by 
the Survivorship Annuity element in the contract, amounting to $1,000. This 
makes a total of 5%, or $2,500. 


But this is not all. In addition to the three per cent. interest guaranteed, the 
Equitable pays an ‘Excess Interest Dividend”’ based on its actual earnings over 3%. 
The amount of this extra dividend cannot be stated in advance, but at the present 
time when added to the 5% previously provided for, the total income payable is 
more than 6%. Thus the original beneficiary is provided for for life, and at her 
death the proceeds of the policy ($50,000) which has been left on deposit with the 
Equitable, is paid to the children to be invested for their support. 








THE EQUITABLE LIFE ASSURANCE 
SOCIETY OF THE UNITED STATES 
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Ives & Myrick Have 
Floor in New Building 
HISTORY OF A LARGE AGENCY 


Deal With Hundreds of Insurance Men; 
Office Progressive and Successful 
From Its Start 








It is only natural that the erection of 
the many new buildings that have gone 
up or that are going up in the insurance 
business of lower New York has caused 
some extensive moving of insurance of- 
fices, especially of those which have 
outgrown their old quarters. One of 
the offices in the latter category is that 
of Ives & Myrick, managers of the 
Mutual Life, who have taken the entire 
fourth floor of the Wadsworth Building 
at the corner of Cedar and William 
streets, New York City. They are 
moving in this week. 

The offices will be of the latest design 
in every particular with individual rooms 
for the members of the firm, Julian S. 
Myrick and Charles E. Ives, and for an 
associate manager and_ six assistant 
managers and agency supervisors who 
give their entire time and attention to 
that portion of the production force of 


this city which deals with Ives & 

Myrick. 

Adequate Room for Education, Lectures 
and Library 


There is an unusually large agency 
room, a reference library, a class lecture 
room and a very long counter where 
agents and brokers can deal with the 
office personnel without crowding. 
Despite the individual rooms of the 
executives, it is what is known as an 
open office, and in all there are 9,000 
square feet of space. 

The reference library, by the way, will 
be a large one, containing material of 
the tax bureau, various works on sales- 
manship, state reports and_ other 
matters of interest. 

This general agency deals with hun- 
dreds of insurance men, and almost 
exclusively insurance full-timers. It is 
an agency with an unusually large staff 
of experts. 

Julian S. Myrick and Charles E. 
began their association years ago 
the Mutual Life. Mr. Ives, who was 
graduated from Yale in the class of 
1898, went to work in the actuarial de- 
partment a few months after Mr. 
Myrick had obtained a position with the 
Charles H. Raymond general agency of 
the company. They became friends and 
both worked hard. to master what they 
could of the insurance business. They 
did so well that they were offered a gen- 
eral agency of the old Washington Life 
in 1906 and were successful from the 
start, writing $1,000,000 or so their first 
year. Their office with the Washington 
Life was at 51 Liberty street and when 
It reinsured in the Pittsburgh L & T, 
George T. Dexter, then head of the 
agency division of the Mutual Life, 
offered them a general agency of the 
Mutual in 1909 at 37 Liberty Street. 

heir next move was to 38 Nassau; then 
to 46 Cedar and now to Cedar and 

William. The entire insurance career 


has been spent within a radius of one 
block. 


Ives 
with 


Successful From Start 


The first year Ives & Myrick were 
with the Mutual Life they paid for 
$1,500,000 and the record from that time 
on follows: 

1910, $2,200,000; 
$5,700,000 ; 

; 1915, $ ) 
1917, $15,200,000; 1918, $15,000,000; 1919, 


$72,900,000 ; 5 000; 
900 ; , $28,100,000; 1923, $32,000,- 
631; 1924, $29,880,085; 1925, $33,490,371. 
he agency has been doing unusually 
well in 1926—in fact, is considerably 
ahead of last year. An outstanding fea- 
ture of their large business is that Ives 
yrick are only one of seven Mutual 
agencies in the city. 


The Managerial Staff 


In their system of handling agency 
work, the following staff is associated 


ife 





with Ives & Myrick, each one of whom, 
by the way, has had a Mutual Life in- 
surance training from the start: Associ- 
ate manager, William S. Verplanck; 
assistant managers, George Hofmann, 
Thomas Conroy, Louis F. Marran; 
agency superintendents, A. Emil Lawson, 
George Kleine and William H. Holds- 
worth. 

In describing the functions of the as- 
sociate manager, assistant managers and 
agency superintendents, Ives & Myrick 
once said: 

“Whatever we, or any of our staff, 
can do in instructing agents, in the plan- 
ning of selling campaigns, in the devel- 
oping of cases from their inception to 
the closing, seeing that applications are 


properly handled from the medical ex- ° 


amination to the company’s final de- 
cision—all is done with the distinct 
understanding that there shall be no 
cost to the agent, indirectly or directly, 
no division of commission of any char- 
acter. No matter what assistance this 
office can render, the full commission is 
invariably paid to the agent, and what 
we ask from him is patience, thorough- 
ness and willingness to put his client’s 
interest before his own. Efficiency, 
whether on the part of the company, the 
agency or the agent, is purely a com- 
bination of thoroughness and honesty 
of purpose.” 


Sample Agency Course 


Next fall the agency will have an 
unusually interesting agency instruction 
course just as it had early this year. 
The scope of that course is illustrated 
by the schedule from January 11 to 
April 8 this year, as follows: 

January 11—Synopsis of Course—Es- 
sential Uses of Life Insurance (Pro- 
gram), Structure, Salesmanship, Under- 
writing. 

January 14—Fundamental Actuarial 
Principles, Rate Book Analysis. 

January 18—Policy Contracts. 

January 21—Selling Plans (family 
protection, incomes, insurance programs, 
etc.) 
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January 25—Selling Plans (continued), 
Salesmanship Essentials. 

January 28—Business Insurance. 

February 1—Estate Problems 
Taxation. 

February 4—Underwriting and office 
procedure. 

February 8—Synopsis of Course—Es- 
sential Uses of Life Insurance (Pro- 
gram), Structure, Salesmanship, Under- 
writing. 

February 15—Fundamental Actuarial 
Principles, Rate Book Analysis. 

February 18—Policy Contracts. 

February 25—Selling Plans (family 
protection, incomes, insurance programs, 
etc.). 

March 1—Selling Plans (continued), 
Salesmanship Essentials. 

March 4—Business Insurance. 

_ March 8—Estate Problems and Taxa- 


and 


tion. 

March 11—Underwriting and _ office 
procedure. 

March 1£—Synopsis of Course—Es- 


sential Uses of Life Insurance (Pro- 
gram), Structure, Salesmanship, Under- 
writing. 

March 18—Fundamental Actuarial 
Principles, Rate Book Analysis. 

March 22—Policy Contracts. 

March 25—Selling Plans (family pro- 
tection, incomes, insurance programs, 
etc.). 

March 29—Selling Plans (continued), 
Salesmanship Essentials, programs, etc. 

April 1—Business Insurance. 

April 5—Estate Problems and Taxa- 
tion. 

April 8—Underwriting 
procedure. 

The agency believes that not enough 
attention is paid to old policyholders by 
many of the producers in Greater New 
York, a complaint that is pretty general 
throughout the country among mana- 
gers, and it has a special department co- 
operating with agents in the develop- 
ment of this branch of the business, 
working out an elaborate plan by which 
agents can increase insurance with 
these old policyholders so that they will 


and office 
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i The John Hancock Mutual writes all forms oP 
a of Life Endowment and Term policies for io) 
Ko] Business and Personal Protection, Joint Life wy 
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Our organization is pre- 
pared to arrange life in- 
surance protection to 
meet any need and spe- 
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have proper coverage and their policies 
will be brought up to date. Some points 
which the agency requests the agents to 
take up directly with the assured follow: 

1. Beneficiary clauses, modes of set- 
tlement, assignments, etc., of present in- 
surance in relation to taxation, trust 
funds, etc. 


2. Amount of present insurance in 


relation to increased taxes, administra- 
tion costs, other depreciation. 


3. Amount, beneficiary clauses, mode 

of settlement, etc., of present insurance 
in relation to family needs, old age anf 
disability provisions. 
4. Amount, beneficiary clauses, spe 
cial partnership agreements covering 
insurance in relation to changing busi. 
ness situations and conditions. 

5. Insurance Equity. (If a man 
carries a $50,000 policy with a loan 
against. it, don’t tet him get away with 
the idea that he carries $50,000 insur- 
ance. Everybody understands this, but 
a good many forget). 

6. Cash Residue. In many cases, 
probably in most cases, even if the 
policy is payable directly to the wife or 
children, a certain part has to be used 
immediately for taxes, current bills and 
other depreciation. Having $50,000 of 
insurance payable to the family is not 
necessarily synonymous with establish- 
ing a $50,000 fund for family protection 
and income. The use of the program 
will bring this point out quickly and 
clearly. 

7. Disability Clauses—retroactive fea- 
tures. The agent owes it to his client, 
in point of services, to offer some ra- 
tional plan of appraisal or valuation. 

The insured has a right to know 
whether the policy, as it stands, will do 
what he wants it to do—and whether 
the present amount is sufficient to do 
what he wants it to do. 

The estate and insurance program 
sheets may be used to advantage in 
various ways in connection with the 
above suggestions. 

Clever Advertisers 


The agency makes a point of taking 
up modern plans of soliciting and super- 
vision which have justified their effi- 
ciency and was one of the first to apply 
scientific use of programs, budget charts, 
etc. 

The agency has done quite a lot of 
advertising in daily papers and _ else- 
where and generally with an aim of 
bringing out pungent arguments for in- 
surance. Its letters to agents and 
brokers have also been interesting and 
instructive. Away back in 1909 it ran 
an ad based on a Mark Twain quotation, 
as follows: “There are two times in a 
man’s life when he ought not to specu- 
late—when he can’t afford to, and when 
he can.” Ives & Myrick followed with 
this line: 

“And also when he selects a company 
for his life insurance,” he might have 
added. 


Progressive Literature 


In 1910 Ives & Myrick got out some 
interesting literature on the inheritance 
tax law and on the educational fund 
features of life insurance. The same 
year it issued a number of interesting 
letters on business insurance, one of 
them using this expression: “As a safe- 
guard against the liquidating or loss of 
business caused by the death of one of 
the partners.” : 

In its early day, the agency issued 
some unusually effective letters to 
young married men and those who had 
been promoted. The start of one letter 
was as follows: “We are informed that 
during the past year a change in your 
business career took place which was 
decidedly complimentary to you. We 
assume that this means an increase in 
income, etc.” 

That letter, by the way, was selected 
in 1915 by one of the largest New York 
evening papers and printed in its editor- 
ial page as one of the best examples of 
an efficient business letter. 

In another letter, written as a result 
of watching the business news in the 
daily papers, part read: “Does the cor- 
poration which you were recently inter- 

(Continued on page 13) 
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THE 
WORLD’S MOST 
REMARKABLE 
GROUP OF 
MULTIPLE-LINE 
INSURANCE 
PRODUCERS— 



















LIFE 
ACCIDENT 
LIABILITY, 


HEALTH, AUTOMOBILE, 





We’re Proud to Introduce: 


JOS. S. ABRAMS 

Cc. J. ALLEN 

JOHN G. AMOS 

M. ANGSTREICH 
EDMUND C. ARMES 
C. K. ARMSTRONG 
JOSIAH P. BALLINGER 
HARRY BARON 

T.C. BASKETTE 
FRANK R. BEALS 
MAX BERG 

HARRY W. BIGGS 
HOWARD BIXBY 
GUSTAF A. BRODINE 
W.R. BURKLEY 

M. RODNEY BURR 
JOHN R. BUTLER 

J. H. A. CAMPBELL 
WILLIAMC.CARROLL 
WALTER H. CHILDS 
HOWARD H. CLARE 
HARRY S. COLLINS 
ROBERT H. COOK 
GEO. T. R. COOPER 
HARRY COOPER 
JOHN H. COOPER 
ARTHUR E. COX 
LEO J. CURLEY 
CHAS. W. DALEY 
DAVID W. DAVIS 
LEOPOLD W. DEPUY 
CARL L. DIERS 





STEAM BOILER, 


LEON M. DONIHUE 
GEO. M. DOONEIEF 
JAMES H. DOW 

GEO. C. DRAPER 
EMERY J. EDDY 
CHARLES EDWARDS 
LEO ELLENBURG 
WILLIAM H. ELLISON 
WILLIAM S. FABER 
C. F. FALKENBERG 
JOHN A. FAULKNER 
EARL F. FLANAGAN 
A.S. FLEISHMAN 
WALTER H. FLIETH 
SIMON H. FORGETTE 
THOMAS FOX 

JOHN N. GARRETT 
HARRY V. GERMAN 
HENRY C. GIFFIN 
LEONARD V. GODINE 
S. H. GOLDBERG 
GEORGE E. GREEN 
HAROLD W. HAYES 
FRANK A. HECKLE 
J. H. HEILBRONNER 
JOHN P. HEINEL 

E. K. HENDERSON 
JOHN B. HENDERSON 
ELMER HENRY 

G. THEO. HILEMAN 
JOHN A. HOLLAND 
CHAS. D. HOLMAN 


Hartford, 


COMPENSATION, 





Tue TrAveELerRS INDEMNITY ComMPpANY 


Group, 


F. A. HOUSEWORTH 
HOMER C. HOWARD 
CHARLES L. HOWSON 
CHARLES S. HUBER 
R. V. HUEBNER 
PEREZ F. HUFF 

P. E. HUMPHREY 
MACK C. JOHNSON 
TOM S. KELLY 

H. J. KEMPKER 

ED. J. KENNEDY 
SAMUEL J. KING 
C.C. KLEE 

HYMAN J. KOREN 
IRA L. LAUGHLIN 
ALEX. M. LEARY 
MRS. G. A. LEGGETT 
PHILIP C. LEVITCH 
A. T. LEWIS 

CHAS. H. LINEHAN 
CHARLES R. LIVELY 
CHANNING B. LYON 
W. D. MacKAY 

C. E. MARTENSTEIN 
ROBERT A. MAYER 
HENRY McKEEN, Jr. 
EARL D. McKENZIE 
HENRY M. MEESE 

E. D. METZGER 
JULIUS H. MEYN 
GROVER N. MONROE 
EDWIN L. MOORE ° 





GEORGE A. MURRAY 
C.J. PARKER 

JOHN A. PERDUE 
EDGAR M. PETRIE 
OTTO A. PIGGOTT 
SAMUEL PINANSKY 
A. C. PRENDERGAST 
CHARLES QUENTIN 
JOSEPH V. REILLY 
JOHN J. REINHARD 
JACOB ROSEN 

GEO. H. S$. ROWE 

R. Y. SANDERS 
GEORGE W. SCHMITZ 
CHARLES V. SECORD 
WESLEY W.SELLMAN 
J. FRED SHAFFER 
FRED. S$. SHANTON 
JOHN V. SHASKY 
CLAUDE E. SHAW 
WM. G. T. SHEDD 
JOHN H. SIGLER 
ROBERT SIMONS 

P. W. SITTERLY 
PERCY R. SNIDER 

E. A. SONNENBERG 
ALOYSIUS J. SPECHT 
M. H. STEDMAN 
LOUIS STEINFIRST 
H. S. STEPHAN 
AUGUSTUS STONE 
WILLIAM F. STONE 
LUDWIG STRICKER 


PAUL H. SWIFT 
THOMAS J. SWIVEL 
MAURICE S. TABOR 
BEN TARGER 
BENJAMIN J. TAYLOR 
L. JEROME TAYLOR 
GEO. 'TILLES 
STRATTON W.TOOKE 
R. C. TORIAN 

R. A. VAN DER VEER 
L. F. VORIES 
ARTHUR J. WARD 
WM. B. WATKINS 
GLENN C. WEBB 
WAYNE H. WEBBER 
W. H. WEBLING 
CHAS. A. WEBSTER 
BENJAMIN J. WEIL 
DAVID WEISBERGER 
H, F. WETTINGFELD 
W. W. WHITINGTON 
FRANK H. WHITNEY 
HARRY A. WILLIAMS 
B. WILLIAMS-FOOTE 
KENNETH H.WILSON 
RODNEY C. WILSON 
GEORGE E. WOLF 
EDWARD F. WOOD 
J. E. WOODWARD 
ANDREW B. WRIGHT 
JOSEPH E. WRIGHT 
W. A. ZIMMERMAN 


With the exception of two or three absentees, the foregoing names are 
represented (many with their wives) in the above photograph, as 
convened at the Home Office on March 1-4, 1926. 
tract agents of The Travelers are Leaders respectively in the 1925 
Travelers Life, Accident, and Group Producers Clubs. 


The average production of each of these 161 agents for the year 1925 was 
as follows: 


New Regular Life Business Paidfor .. . 
New Accident and Health Premiums. . 
New Group Lives Written—51 

Casualty Premiums Paid 


Such production would be remarkable in any one individual; in 
the aggregate body of 161, it is astounding. The Company is as proud 
of such a record as are the individuals participating in it. 
the thanks—and the admiration—of the Home Office. 


je ce a a ee ee re oe 


Tue Travecers InsuRANCE COMPANY 


These 161 con- 


$462,006 
$2,200 


$7,437 


They have 


Tue TRAVELERS Fire InsuRANCE COMPANY 

















L. F. BUTLER, PRESIDENT 


Connecticut 
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Some Suicide Data 

of Four Companies 
MORE MEN THAN WOMEN DIE 
Metropolitan Had 1,140 Suicides Out of 


150,462 Deaths; Comparisons of 
Other Companies 





With a view to securing some com- 
parative figures from some life com- 
panies on the subject of suicides, a rep- 
resentative of THe Eastern UNper- 
writer recently called upon four differ- 
ent officers in this city. 

The tabulations below show the total 
number of deaths that were reported to 
each of these companies for the years 
1923, 1924 and 1925, the total number 
of suicides out of that number, and the 
percentage of suicides in each case. 


COMPANY A 
Percentage 
All Cases Suicides of Suicides 
7,244 172 2.4 
4 7,362 152 2.1 
1925 7,329 162 2.2 
COMPANY B 
Percentage 
All Cases Suicides of Suicides 
8,235 221 2.68 
isos 8,694 241 2.77 
1925 9,076 241 263 
COMPANY C (Guardian Life) 
Percentage 
All Cases Suicides of Suicides 
1923 470 13 2.7 
1924 497 15 3.0 
1925 537 15 2.7 
COMPANY D (the Metropolitan) 
ercentage 
All Cases Suicides of Suicides 
1925 150,462 1,140 8 
Suicide, according to the Metropolitan 
Statistical Bulletin, is approximately 


two and a half times as frequent among 
men as among women. This is shown 
by what has happened among its policy- 
holders. When the suicide data is studied 
by age periods it is seen that the ratio 
of deaths of males to those of females 
varies greatly at different periods of life, 
and that the preponderance of self- 
murder among males increases percep- 
tibly with advancing age. 


Most Suicides After 20 


The Metropolitan figures further show 
that suicide does not assume much nu- 
merical importance until the age of twen- 
ty is reached. Between the ages of 20 
and 24, the death rate for males ap- 
proximates one and one-half times that 
for females. Between ages 25 and 34, 
the ratio is a little more than two to 
one; during each of the next ten year 
periods, it is about four to one; at 55 to 
64, it approximates five to one; and after 
the age of 65, there are about seven 
times as many suicides among men as 
among women. 

It is surprising to find that so large 
4 proportion of young. persons. take 
their lives. The Metropolitan records are 
again cited to show that one age period, 
namely, 15 to 19, stands out in bold relief 
from all the rest. This is the time of 


Assets 





INCORVORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
Issues the most Hberal forms of ORDINARY Vollctes from $1.000.00 to $100,000.00, with premiums 
payable annually, semi-annually or quarterly, end INDUSTRIAL Policies up to 
$1,000.00, with premiums payuble weekly. 


CONDITION ON DECEMBER 31, 1925 


sewer ere e eee ease areeees Cee emer ererereresesesesseees 


oy 2 Ses 
a REED. cccveccccccvececccecccass coeercecteccceccececcces Be y 1 : 

Capital and Surplus... ccccceccccerevccsesvessevcsevesvscsececs 6,622.575.15 
Insurance In Buree. occ ccccc cece cere ce cereeceeeeseesccenceceecescccsccees 292,634.191.00 
Payments to Mollcyholders....ccccccccceccscccce eesseccvecssscccceseccecs 3,.392,156.76 
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life when suicide is more common among 
females. In 1923 the suicide rate of 
young women of these ages who were 
insured in the Metropolitan’s Industrial 
Department was 4.1 per 100,000, or near- 
ly two and one half times that for males. 
It is interesting to note that more than 
one half of the young women who killed 
themselves at these ages, used solid or 
liquid poisons as the means of taking 
their lives, and that substantially one 
quarter died by inhalation of poisonous 
gas. ; 
Mental disease seems to be an im- 
portant factor in a good many of the 
suicide cases that are reported to some 
of the large insurance companies. Ac- 
cording to a report of suicides to a cer- 
tain company for the year 1923, among 
1,081 suicides, mental disease was def- 
initely specified as a contributing factor 
in 212 cases. “The usual procedure,” 
says the writer of the report, “on the 
part of coroners and medical examiners 
in certifying suicide deaths is not con- 
ducive to an analytical statement of the 
cause of the suicide in each case. When- 
ever sympathetic and thorough inquiry 
is made facts are often disclosed which 
increase the number of cases where 
mental disease should be recorded.” 
The official statistician of the Equitable 
Life is of the opinion that age distribu- 
tion has a marked influence upon the 
suicide rate. The very young and the 
very old, he says, are not as apt to com- 
mit suicide as the middle-aged. He also 
said that the Equitable figures for 1925 
show a lower suicide rate than the 1924 
figures. 





JOINS SALES PROMOTION 


Alfred P. Smith has recently joined the 
Sales Promotion and Publicity Bureau 
of the Agency Department of the Connec- 
ticut Mutual. Mr. Smiht has enjoyed a 
varied experience in several departments 
of the Home Office, and brings an aptitude 
for sales promotion work. 





HAS GOOD RECORD 


Keane-Patterson, general agents for 
the Massachusetts Mutual Life in New 
York City, have been exactly nine 
months in their present offices in the 
Pennsylvania Building. During that time 
they have made an exceptional record, 
having paid for $7,305,000 thus far with 
three months to go in which to make 


their $10,000,000 quota. 


LIFE COUNSEL TO MEET 
Interesting Pregtam tu Preparation for 
White Sulphur Spring; J. S. Con- 
well Chairman of Golf Committee 


The Association of Life Insurance 
Counsel will hold its semi-annual meet- 
ing at the Greenbrier Hotel, White Sul- 
phur Springs, W. Va., May 21 and 22. 
The following papers will be read: 


Edward J. Boughton, general attorney, 
Philadelphia Life, “Creditors and Sur- 
renders.” ° 

A. L. Brooks, general counsel, Jeffer- 
son Standard Life, “The Relation of 
Counsel to Company.” 

Andrew D. Christian, counsel, Atlan- 
tic Life, “The Possibilities of a Litera- 
ture of the Practice of Life Insurance 
Law.” 

Jay L. Gregory, attorney, Security 
Mutual Life, “The Blending of Two Pro- 
fessions.” 

Francis V. Keesling, vice-president and 
general counsel, West Coast Life, “An 
Outline of Regulation.” 

Warren Maxwell, attorney, Travelers, 
“Waiver of or Estoppel to Assert a For- 
feiture for Breach of Condition in An 
Insurance Contract because of Knowl- 
edge of the Facts in Possession of the 
Company’s Agent as Affected by the 
Parol Evidence Rule.” 

On the night of May 21 there will be 
a dinner at the Elmhurst Farm, two 
miles from the hotel. This is a large, 
old-fashioned country house. 

The chairman of the entertainment 
committee is Clyde P. Johnson, vice- 
president and general counsel of the 
Western & Southern Life, Cincinnati. 
The chairman of the golf committee is 
Joseph S. Conwell of Philadelphia. 





JOHN J. SCOTT PROMOTED 
At a meeting of the board of directors 
of the Connecticut Mutual Life last Fri- 
day, John J. Scott was appointed super- 
visor of agents. He has been associated 
with the company since 1889, the year of 
his graduation from the Hartford High 


School. His rise was rapid at the home 
office and he became private secretary 
to the late Col. Jacob L. Greene, presi- 
dent of the company. Since the death 
of Col. Greene he has had supervision 
of agency contracts. 





Want $10,000 a Year 
Actuary for New Jersey 


DEPARTMENT REORGANIZATION 





Also, Assistant Actuaries and Actuarial 
Clerks Are Wanted; Examiners 


Will Also Be Employed 





The Civil Service Commission of New 
Jersey will conduct examinations on June 
10 to fill a number of new positions 
which have been recommended by a 
special committee of the Legislature, fol- 
lowing an inquiry into the State 
Department of Banks and = Insur- 
ance. Owing.to the importance of the 
positions, the examinations will be in 
charge of a special board of examiners. 

Heading the list is the position of 
actuary which will pay $10,000 yearly 
and will be open to all citizens of the 
United States. Some of the necessary 
qualifications are the equivalent of a 
college education, ten years’ experience 
in actuarial work and thoroughly fa- 
miliar with mortality tables, economics 
and the calculation of insurance premium 
rates and reserves. 

He will have-eleven assistants consist- 
ing of a chief assistant actuary at $5,000; 
two assistant actuaries, each of whom 
will receive $3,500 and eight actuarial 
clerks at $1,800 annually. 

The valuation of policies of life in- 
surance companies doing business in 
New Jersey has been handled by a con- 
sulting actuarial firm, but in the future 
this work will come under the super- 
vision of the Banking Department 
through its own actuarial staff. 

Among other positions to be filled are: 
a chief insurance examiner at $7,500 a 
year and an assistant chief at $5,000, 
three senior insurance examiners at a 
salary of $3,600 and a like number of 
examiners at $2,400. There are six va- 
cancies as junior insurance examiners 
at $1,800, chief of the statistical bureau 
of the insurance division at $3,000, chief 
of the license bureau of the insurance 
division at $3,000 and three examiners 
of small loans at $3,000. The place for 
holding the tests has not been deter- 
mined, but in all probability will be held 
in Newark. 





TO GIVE SALES COURSE 

C. P. Brewer, sales analyst, will have 
charge of an intensive course in sales- 
manship and psychology which the ex- 
tension division of the University of 
Virginia will put on in Richmond May 
19-31 inclusive. A number of life in- 
surance salesmen of that city plan to 
take the course. Robert B. Augustine, 
president of the Richmond Association 
of Life Underwriters, recently circular- 
ized the membership of this organiza- 
tion, pointing out the advantages to be 
derived from a course of this kind. Mr. 
Brewer has had more than twenty years 
of actual experience in the fields of busi- 
ness and business education. 







































A GOLDEN TRAIL 


September casts a golden spell over Colorado. : 
dot the mountain sides turn a bright yellow in the autumn months and in 
September their rich color fairly gleams. 


_ In this gay season the agents of The Lincoln National Life will revel 
in The Heart of the Rockies this year. 


_When the Twenty-first Anniversary Jubilee of The Lincoln National 
Life is held in. Rocky Mountain National Park next September, every 
Lincoln National Life agent will be sure that it pays to 


The aspen trees which 
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Lincoln Life Building 








The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character’ 


More Than $400,000,000 in Force 


Fort Wayne, Indiana 














Pennsylvania 


Company which is 
and also of a Direct 








Provident Mutual 


Life Insurance Company of Philadelphia 





Provident agents in their approach have the 
advantage of the national advertising of the 


Founded 1865 


striking and original, 
Mail Campaign. 
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Practical Suggestions to Helpthe Man With the Rate 
Book Increase His Income and General Efficiency 





The following is a 
jingle written by Wil- 
liam Wright of the 
Kansas City Agency 
of the Connecticut 
Mutual Life, and was incorporated in 
a letter. to one of his intimate friends 
who has had a new daughter just ar- 
rive at his home. He is using this in 
connection with the sale of an educa- 
tional policy. 


Makes Effective 


Use of Poem 


i 
Ain't it great to be the daddy 
Of the best girl in the land, 
To hear your heartstrings hummin’ 
From the clutch of baby’s hand? 


O, it’s just a bit o’ heaven 
That's lookin’ up at you, 
So tiny and so helpless, 
And she thrills you thru and thru. 


Oh, the dreams you are a-dreamin’ 
Of the things you plan to do! 

The joy that’s just in schemin’ 
‘Cause she means so much to you. 


And I tell you it’s with envy 
That | offer you my hand. 
It must be great to be the daddy 
Of the best girl in the land. 
eee 


To own your own home 

desirable. The more 
owned homes in America 
the better, and the hap- 
pier and more prosperous 
our people, says the Penn Mutual Life. 
Put no home is owned that is loaded 
down with mortgage indebtedness. 
Mortgage indebtedness is a necessary 
element in the buying of nearly every 
home that is acquired by the salary- 
earner or wage-earner. From the in- 
come of future labor it will be cleared 
off. But if the husband or father loses 
his earning power through illness or ac- 
cident, or if he goes before the indebted- 
ness has been materially reduced, the 
family is liable to lose the home. 

A mortgage coverage policy will sup- 
ply income if you become totally and 
permanently disabled, or if you are taken 
away it will supply the money to meet 
the mortgage. This protection is easily 
within your reach. For your family’s 
sake, as well as your own, do not delay 
obtaining this necessary protection. 


Protect is 
Mortgage 
on Home 


* * * 


In the April issue of the 


Three ‘Pennmutualism,” Dr. S. 
Kinds of S. Huebner writes inter- 
Death estingly on Life Insurance 


Certainty. He states that 
in insurance, death must be interpreted 
in an economic sense, i.e., death of the 
effective working life. From that stand- 


point, man is subject to three kinds of 
death: 

(1) Actual premature death—a casket 
death before the age of retirement from 
work is reached. (2) Economic death 
—following the age of retirement with 
cessation of income from current work. 
(3) The Living death—occurring during 
the working period of life when the vic- 
tim, although living in body, is never- 
theless partially or wholly dead with 
respect to income producing power. 

These three types of death constitute 
the greatest economic gamble confront- 
ing man. And to bring financial cer- 
tainty out of uncertainty can be accom- 
plished only through the medium of in- 
surance. 

* * * 


Henry M. Files, repre- 


Deferred senting the Connecticut 
Annuity Mutual Life, is using a 
Argument graphic example in fitting 


insurance to the needs of 
the prospect by writing recently a six 
annual premium old age pension. It 
was issued on the life of a man at age 
49 and matures at age 55, for the pur- 
pose of paying the premiums on his An- 
nual Premium Life policies with us after 
he reaches age 55. 

“Our General Agent, Mr. Edson N. 
Coleman, points out that this plan of 
providing for future premiums through 
the purchase of our Deferred Annuity 
contract is well worth while, says “Con- 
mutopics,” published by the company. 
“Business men are manifesting a de- 
cided interest in the plan as we offer 
it. They look upon it as a plan of as- 
suring the payment of their life insur- 
ance premiums before there earning 
power begins to diminish. 

“Mr. Files himself says that the appli- 
cation for a very substantial Annual 
Premium Deferred Annuity came as a 
result of a proper presentation of the 
proposition, made possible only by con- 
siderable study on his part.” 

There is no medical examination or 
inspection report necessary in such a 
case. “It is simple enough to write after 
the prospect says ‘Yes, but if you had 
gone through what I have the last three 
hours and answered as many questions, 
you would feel that you had well earned 
what commission is payable,” says Mr. 
Files. “However, it was extremely in- 
teresting, I can assure you.” 

* ok Ok 


DIFFERENCE IN PREMIUMS 


In making changes in policy contracts 
from a lower to a higher premium pay- 
ing form, it has been the custom of the 
Lincoln National to charge the differ- 
ence in premiums with 6% interest com- 
pounded annually. Hereafter the com- 
pany will make these changes on 
the basis of 6% simple interest 








Industrial Life Insurance— 
Ovdinary Life Policies— 





The Colonial Life Insurance Company of America 


lly Attractive and Favorable to the Insured. 
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Give Agents Unusual Money-Making Opportunities 
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orders in insurance as well as other 


Also Disability Income. 


Life “Policy You Can Sell.” 


E. Reed, will tell you all about it. 


Concord, New Hampshire 





Your Prospect’s Future 
Is The Same As Your Own 


When you line him up for the policy he wants, and the policy he needs, 
you have made a staunch friend, and contented customers mean repeat 


DG ER eae 600-0 0.8 6 owe a8 Saicaeek eee ..-$ 5,000 
Any accidental death................ ae ansiee Pere ee 10,000 
Certain accidental deaths. .......cccccccccces pekevens 15,000 
Accident Benefits $50 per WEEK 
(Non-cancellable) 


ALL IN ONE POLICY 


You can see how worthy such a contract is in the hands of a progres. 
sive agent and we invite you to give serious consideration to the United 


There may be an opportunity in your town. Our Vice President, Eugene 


UNITED LIFE 
and ACCIDENT INSURANCE COMPANY 


lines of business. Sell this contract: 


Waiver of Premiums, etc. 


Write him direct—and directly. 


INQUIRE 








—— 





instead of compound interest. How- 
ever, the difference in cash values ° 
on the two contracts should always 
be computed and if in any case 
this difference should be greater than 
the difference in premiums with 6% 
simple interest, the difference in cash 
values should be made the basis of the 
change. 





AIGHT, DAVIS & HAIGHT, Ine. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha, Denver, Des Moines 























Loans at end 


NEW POLICY 
Disability Benefits of $15.00 per $1,000.00 


Waiver of Premium 
BROADER DOUBLE INDEMNITY CLAUSE 


The Manhattan Life Insurance Co. of New York 


of 2nd year 

















The record and progress of The 


understand and to construe. 


Benefits—under new provisions. 


Company. 


Offices. 


the times. 


34 Nassau Street 





DISTINCTIVE PROGRESS 


“In great things, steady, consistent growth to meet the needs of the times, 
never slow, never hasty—always forward to accomplishment.” 


The Mutual Life Insurance Company of New York 


America’s Oldest Legal Reserve Life Insurance Company 


and the notable changes and developments now marking its history in 
meeting the requirements of increasing demand and a quickening 
growth are evolved from almost a century of experience and success. 


Policy contracts completely revised in 1925. New contracts attractive 
in appearance, phrased in every-day language “easy to read,” easy to 
They contain all the old provisions 
justified by experience and all the new warranted by science and by the 
knowledge of experience. Improved Disability and Double Indemnity 


Salary Deduction (allotment) Plan of insurance now written by the 


Children’s Insurance now written on standard forms, ages 10 to 15. 
An increased Dividend scale i:. 1926—the sixth consecutive increase. 
A majority of policy loans granted locally at Managing Agency 


The Company writes all standard forms of insurance. Same terms 
to men and women. Age limits, 10 to 70, inclusive. 


A Company conservative for entire safety, but forward-looking and 
forward-moving in accord with the new spirit and new demand of 


Those who contemplate taking up field work are invited to apply to— 


The Mutual Life Insurance Co. 


of New York 


Mutual Life have been distinctive, 





New York City, New York 
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Collins Named Head 
Of Underwriters 


WITH TRAWELERS 20 YEARS 





Robert W. Moore, Jr., Boston, Praises 
His Competitors; President Jones, 
National Association, Talks 





William R. Collins, of Johnston & Col- 
lins, general agents of the Travelers, has 
heen nominated for the presidency of the 
Life Underwriters’ Association of New 
York. Johnston & Collins have repre- 
sented the Travelers for about twenty 
years. Before that they were with the 
Equitable. Mr. Collins has had twenty- 
seven years of life insurance work in 
this city, starting with the Mutual Life. 
For years active in the Life Underwrit- 
ers’ Association, he is an able insurance 
man and well liked. 

Other officers nominated were: Harry 
Gardiner, John Hancock, Ist vice-presi- 
dent; J. Elliott Hall, Penn Mutual, 2d 
vice-president; and J. P. W. Hardy, 
Mutual Life, 3d vice-president; W. M. 
Carroll, Jr., Berkshire Life, secretary- 
treasurer. 

An amendment has been offered to 
the by-laws and constitution of the as- 
sociation which will increase the mem- 
bership of the executive committee to 
Gfteen, (exclusive of certain officers,) 
and if the amendment goes through the 
complete executive committee nomina- 
tions will be as follows: General agents: 
Peter M. Fraser, J. D. Bookstaver, R. 
W. Goslin, H. D. Hart, Charles B. 
Knight, E. J. Sisley, Mervin L. Lane. 
Soliciting agents: C. D. Connell, Max 
Cooper, R. H. Read, H. Arthur Schmidt, 
Leon Gilbert Simon, Gus C. Wuerth, H. 
J. Reinmund, Laurence Simon. 


Frank L. Jones Talks 


President Frank L. Jones of the Na- 
tional Association of Life Underwriters, 
who has traveled as far as San Diego 
since the Kansas City convention, made 
a short talk. 

Harry 1. Gardiner, chairman of the 
business practice committee, told of the 
work of that committee during the year, 
said that there were surprisingly few 
complaints relative to rebating, and made 
a plea that when complaints are made 
fo the business practice committee that 
they be accompanied by evidence. 


“Bob” Moore Praises Clark and Brown 


Robert W. Moore, Jr., of Moore & 
Summers, general agents of the New 
England Mutual Life, Boston, made one 
of his characteristic talks telling how he 
sells insurance. He discussed the motor 
hoat he owns in which he is to take 
thirty-one of his large policyholders on 
a week-end trip to Maine this month. 
He said that all insurance agents should 
have a hobby but should not let the 
hobby ride them. Through his motor boat 
he has been entertained on the yachts of 
some of the leading millionaires of the 
country. 

Mr. Moore began his talk by praising 
4 number of Boston insurance men. He 
regards Paul F. Clark of the John Han- 
cock as a wonderful organizer and in- 
surance genius. The new Clark offices 
will compare with those of any general 
agent in the country in his opinion. 

Discussing Alexander Brown, inspector 
of agencies, New England department of 
the New York Life he declared that the 
latter's fine influence benefitted all the 
life iMsurance men of Boston. 

Turning to salesmanship, he declared 
there were five important phases, viz.: 
enthusiasm and hard: work produce hap- 
Piness; happiness builds character; 
character leads to concentration; con- 
“entration leads to accumulation of 
everything worthwhile—friends, money 
and influence, 
tr. Moore believes in old-fashioned 
citation based on the fact that in- 
surance steps in and replaces a money 
ig when someone dies, whether it be 

€ head of a family or of a business. 
pr said he has had no luck with elabor- 

€ msurance plans, long type-written 


soli 


pages which he declared mystify the 
prospect. 

“T cannot understand them myself, 
without a great deal of study; therefore, 
why should the prospect, who is not an 
insurance expert, be expected to under- 
stand them?” he asked. 

He commented satirically on over- 
emphasis on options, especially those 
which take care of proceeds down to the 
third and fourth generations. He said 
an insurance man never feels the majesty 
and nobility of his calling until he has 
had a claim and it is paid, giving hap- 
piness. During his eleven years in the 
business, there have been only two claims 
on his policies but both of them were 
important as there would have been dis- 
tress without the insurance. He argued 
that the agent should keep himself in 
better physical condition than the pros- 
pects, thus having the whip hand over 
them. 


Banker Talks 


Charles Cason, chairman of the public 
relations committee of the American 
Bankers’ Association, discussed popular 
fallacies relative to capital production 
and price-fixing. He said that insurance 
agents are capitalists as they sell a 
product the resources of which help to 
build up the nation. 

Julian S. Myrick discussed the meet- 
ing of the Life Underwriters’ Association 
of New York State which he attended in 
Rochester. Chairman Bookstaver of the 
membership committee awarded prizes 
in the membership drive; J. M. Fraser 
winning first prize, C. J. Miller, second, 
and Max Cooper, third. Other prizes 
were won by J. A. Schumm, B. J. Wit- 
kin, William Engel and Laurence Simon. 
There was a total increase in member- 
ship of 380. 


SULLIVAN SUCCEEDS ARNETT 





New Agency Director of Contintental 
Life, St. Louis, Has Had Broad Ex- 
perience in Life Insurance 
James P. Sullivan, for fifteen years 
active in life insurance circles in Wichita, 
Kans., has been appointed agency direc- 
tor of the Continental Life of St. Louis, 
which position was formerly held by C. 
G. Arnett. The announcement of the 
appointment of Mr. Sullivan was made 
public by President Nelson at a banquet 
Saturday evening, in St. Louis, which 
was attended by the officers, directors 
and members of the St. Louis agency 
force. The affair was in honor of Mr. 
Sullivan and Andrew J. Westermeyer, 
recently appointed manager of the St. 

Louis agency. 

Mr. Sullivan has spent his entire 
career in life insurance. He went to 
the office force of the Illinois Life after 
leaving the University of Chicago in 1907. 
He has filled nearly every executive posi- 
tion. For eight years he was vice-pres- 
ident of the Farmers & Bankers Life 
of Wichita and later was made vice- 
president and general manager of the 
Great State Life of that city. Sullivan 
also understands actuarial science and 
possesses a very thorough knowledge 
of the details of all branches of life 
insurance. 

Commenting upon the reason for his 
choice of the Continental, Mr. Sullivan 
said: “I wanted to be with a com- 
pany that has not only aggressive man- 
agement and ambition, but intelligence 
to achieve its ambition. I am satisfied 
that the management of the Continental 
has the life insurance intelligence nec- 
essary to reach the high goals at which 
President Nelson is aiming.” 





DIRECTOR OF STANDARD 

James H. Brewster, Jr., an officer of 
the Aetna Life, was this week elected a 
director of the Standard Fire of Con- 
necticut to fill the vacancy caused by 
the death of Major Morgan G. Bulkeley, 
Jr. Mr. Brewster is also a director of 
the Hartford-Aetna Bank and is presi- 
dent of the Rye Trust Company of Rye, 
N. Y. His father, James H. Brewster, 
was for many years United States man- 
ager of the Scottish Union & National 
of Edinburgh. 


F. H. ECKER ON STAND 





Tells of Incidents Leading Up to Accept- 
ance As Chairman of C. M. & St. P. 
R. R. Reorganization Commitee 

I’'rederick H. Ecker, Vice-President 
of the Metropolitan Life, was on the 
stand last week in the inquiry being 
conducted by the Interstate Commerce 
Commission into the causes of the St. 


Paul failure. He told of steps taken 
to avert the receivership proceedings 
and also discussed the reorganization 


plans, the committee of which he is 
chairman, 

Telling of the formation of the bond- 
holders’ protective committee, he said: 
“In 1924 Mr. Johnson of the Globe & 
Rutgers called on me and we talked 
about forming a committee. Our inter 
ests as bondholders were identical. We 
met again early in January, 1925, with 
representatives of other insurance com- 
panies who held St. Paul bonds. At 
that time we decided to take no action, 
as we did not wish to do anything 
which might hurt the road’s credit.” 

Shortly after, Mr. Ecker said, he dis- 
cussed the situation with Jerome J. 
Hanouer of Kuhn, Loeb & Co., and 
then learned that Coverdale & Colpitts, 
railroad engineers, were making a study 
of the road. 

“Mr. Hanauer and I discussed the 
possibility of a protective committee,” 
he continued. “Shortly afterward | 
went South, but agreed to return if it 
became necessary, Mr. Hanauer tele 
phoned me after the Colpitts report was 
made, and I agreed to come North. A 








HOME LIFE 
Insurance Company 


of New York 


ETHELBERT IDE LOW, 


President 


The 66th Annual Report shows: 
Premiums received 
during the year 1925.. $8,563,525 
Payments to  Policy- 
holders and their Ben- 


eficiaries in Death 
Claims, Endowments, 
Dividends, etc......... 6,414,143 
Increase in Assets.... 3,174,334 


Insurance in Force.. .281,338,015 
Admitted Assets...... 54,631,552 


FOR AGENCY APPLY TO 
256 BROADWAY 
NEW YORK 




















conference was arranged to be held in 
my office on March 16.” 

As a result of that conference, and 
another held the following day, the per- 
sonnel of the Bondholders’ Protective 
Committee was selected. Representa- 
tives of insurance companies, other large 
holders of St. Paul bonds, and the 
road’s bankers were included, and Mr. 
Ecker accepted the chairmanship. 








Insurance in Force 
Increase over 1924 
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New England Mutual Life Insurance Co. 


Boston, Mass. 


$13,691,000 


$76,344,849 














ONWARD MARCH—1925 


Total of Paid-for Business 


BANKERS LIFE COMPANY 


G. S. NOLLEN, President 
DES MOINES, IOWA 


. $134,242,954 
157,045,211 














Celebrating 


75th ANNIVERSARY 


DIAMOND JUBILEE YEAR 
Seventy-five Years of Service to Policyholders : 
New Added Features to Our Policy Contract 


Berkshire Life Insurance Co. 


Incorporated 1851 
PITTSFIELD, MASSACHUSETTS 
F. H. RHODES, President 
OPENING ALWAYS FOR RIGHT MAN 


New Policy Forms 
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Reliance Life to Hold 
a Jubilee Convention 


Auto Rides, Banquet, Dance on Board 
Ship, Some of the Features 


In discussing the Jubilee Convention 
which it will hold in July, the Reliance 
Life says: 

“The Life—frequently cited 
as a leading Pittsburgh institution and 
proudly sharing Pittsburgh’s prestige— 
is offering its field representatives a real 
opportunity to dwell in the wonders of 
its home during the Twenty-third Anni- 
versary Jubilee Convention on July 6, 7, 
8 and 9. 

“The insight into ‘The Workshop of 
the World’ which each delegate will se- 
cure will be comprehensive—the pro- 
gram so constructed to bring each so- 
journer in intimate contact with the out- 
standing features of interest and beauty 
in and about the city. 

“July 6 will find the delegates arriving 
from all parts of the country. Registra- 
tion, the issuance of the official con- 
vention badges and assignment of rooms 
will occupy the morning. Then, after 
luncheon, a cruise on the Pittsburgh 
waterways during the afternoon; and 
the evening, with a banquet and dance 
aboard ship, will complete the day. 

“The morning of July 7 will mark the 
first experience talks given by speakers 
prominent in the company’s progress 
and development. The afternoon of this 
day will be occupied by a visit to Forbes 
Field, where the game between the 
Pittsburgh baseball club and the Phil- 
adelphia team will be witnessed. During 
the evening a dance will be held in the 
William Penn Hotel. 

“July 8 will open the second of the 
series of morning agency meetings. A 
motor tour to interest points and beauty 
spots of Pittsburgh’s commercial, indus- 
trial, residential and suburban sections 
will occupy the afternoon and, during 
the evening, the Convention will attend 
the theatre in a_ body. 

“The morning of July 9 and the final 
day of the convention will bring the 
third agency session. The afternoon will 
provide a closeup view of the Home 
Office and its various departments in 
operation and a general get-together 
with the company’s executives, employ- 
ees and other engaged in the administra- 
tive functions of the business. At the 
banquet, held in the William Penn Hotel 
during the evening, notable speakers will 
address the Convention. 

“Special arrangements have been made 
for the entertainment of the wives of 
delegates when they would not care to 
participate in the regular program. 

“Majoring recreation among its many 
attractions, the convention will, never- 
theless, reveal many new sales methods 
at the Idea Assembly, held during the 
mornings of the second, third and fourth 
days, which will be useful in the pro- 
motion of new business, greater business 
and better business. The Convention 
will be invaluable worth to every 
man present through the broadening in- 
fluence which travel normally induces. 
It will give every delegate a close, per- 
sonal insight into the scope of his com- 
pany’s administrative operations. It will 
give him an accurate understanding of 
the greatness of his company in its 
home environment. lt will produce many 
contacts of inestimable value. 


Reliance 


of 


“Every person should see Pittsburgh 
‘The Workshop of the World’—at 
least once during his lifetime. What 


better opportunity could avail itself than 
will be given the Perfect Protection Men 


during the Jubilee Convention?” the 
company says. 


Do not overlook these leads. They 
are great builders of business. says the 
Provident Mutual. 





M. T. FORD CLUB’S DINNER 
Ralph G. Engelsman Talks on Salesman- 
ship, and Edward Morris on Han- 

dling of Claims 

The Martin T. Ford Agency Club 
held its monthly dinner meeting on the 
evening of April 27 at Schleifer’s Restau- 
rant, New York City. About seventy- 
five members of the staff attended. The 
_ Speakers were Ralph G. Engelsman, in- 
structor in insurance and salesmanship 
at New York University, and Edward 
Morris, assistant superintendent of the 
claim department of the Equitable Life 
Assurance. The meeting was enlivened 
by the presence of the members of the 
Long Island Trio who entertained, dur- 
ing the dinner, with vocal and instrumen- 


tal music. These musicians are em- 
ployes of the transportation department 
of the Long Island Railroad. 

Jacob L. Wallach, president of the 
club, presided and_ introduced the 
speakers. M. Engelsman discussed the 


elements of successful selling, his sub- 
ject being “Closing and Getting Away.” 
He emphasized to the agents the fact 
that one must sell an idea to the client 
rather than a mere policy. Service, he 
declared, is the thing that makes a 
successful insurance agent. 

In his remarks, Mr. Morris discussed 


the workings of the claim department 
of the Equitable Life, stressing the fact 
that they have successfully paid a very 
large percentage of claims within twen- 
ty-four hours of the time that proof of 
death was received. He also spoke of 
the advisability of classing cases, binding 
receipt, wherever possible, on account of 
the added protection that is given to the 
client. 

The Martin T. Ford Club, which was 
organized about a year and a half ago, 
is composed of all members of the Ford 
General agency. 


DIRECTOR OF FIELD SERVICE 

J. A. McCamus, general secretary of 
the Life Underwriters’ Association of 
Canada, has resigned in order to join 
the North American Life Assurance as 
director of field service. Mr. McCamus 
was appointed general secretary of the 
Association in 1923 and during his term 


of office membership increased to more 
than 2,000. 


INDIANA APPOINTMENT 


T. Milo Miller has been appointed In- 
diana manager for the Fidelity Mutual 
Life, with offices in Indianapolis. He is 
well-known in Indiana, where he has rep- 
resented the Equitable Life Assurance 
Society for many years. 


—_ 


HONOR E. W. HEISSE 


Office Staff Present Him With Teg. 
monial and gift; Also Given Lunch by 
General Agents 
FE. W. Heisse, who was general agen 
of the Aetna Life in Baltimore for thirty 
years and who retired on April 30, we 
presented with a testimonial of high re. 
gard and a traveling bag by his office 
associates. Mr. Heisse was deeply af. 
fected when his office associates an 
agents gathered in his office for the pre. 
entation. W. H. Fiege, who has alg 
been connected with the Aetna Life fo 
thirty years, made the _ presentation 
speech, to which Mr. Heisse responded 

Mr. Heisse was also a guest of hop. 
or at a testimonal luncheon which wa 
tendered him by the “old guard” [if 
men of Baltimore on April 9, at the 
Hotel Emerson. Among those presen 
were R, U. Darby, Lawrence Miller 
Leonard Spaulding, Charles Gant, 
Charles R. Posey, Robert H. Walker 
J. L. Downs, J. K. Voshell, W. H. Woot. 
ten, Adam Schussler, Douglas H. Rog, 
Krank H. Zimmerman, F. N. Savage, F. 
S. Biggs, E. J. Clark and George ¥ 
Kimberly. 









































of the world. 


in force. 


Life - 











N EVERY line of en- 
deavor there will be 
found a few individuals, or 
companies, who invariably 


among the foremost insurance companies 
In matters of service, 
progressive ideas and liberal treatment of 
both policyholders and Agents, it occupies 
a unique position of leadership. 


With admitted assets of more than $61,- 
000,000, and outstanding insurance in ex- 
cess of $587,000,000, it stands 19th among 
the 348 Legal Reserve Life companies of 
the United States in volume of insurance 


The Missouri State Life has made many 
valuable concessions to the insuring public, 
both in underwriting rules and benefits 
contained in policy contracts. 
tracts are singularly free from restrictions 
and broad in their coverage. An outstand- 
ing feature is the early cash and loan 


7) 
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t 


Branch Offices 
veloped to give 


With its Home 
City surrounded 


values. 


available 


In most policies 
is a loan’ value 
to help pay 
he second year’s premium ; 


here 


rise above their competi- In 34th Year cash values begin at the 
tors. Assets - - - - - $61,889,485 end of the second year 
Organized in 1892, the /nsurance in force - $587,586,508 in the more popular con- 
Missouri State Life Insur- tracts. 

ance Company has enjoyed a rapid and These liberal provisions greatly minimize 
substantial growth, and today ranks the Agent’s selling effort. 


The constant aim of the Missouri State 
Life is the perfection of its service to 
policyholders and Agents. 


A system of 
in important centers, in 


addition to General Agencies, has been de- 


direct and prompt service 


to clients and representatives. 


Office in Saint Louis, “the 
by the United States,” the 


Company enjoys a distinct geographical 


advantage in expediting the handling of 


Its multiple p 


Its con- Group Depfartm 


ceptional 
results of their 


Home 


Health 


through its Life, 


multiply their income. 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


M. E. Singleton, President 


Accident . 


its business in all parts of the country. 


lan of insurance selling 
Accident and Health, and 
ents, offers Agents an ex- 


opportunity to multiply the | 


daily work and thereby 


Office, Saint Louis 


- Group 
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How | Get Business 


By H. Arthur Schmidt, 


Mr. Schmidt Was Leading Agent for 1925 
Paid-For Insurance of New England Mutual 


New York 


No. 5 








The best method I know of to over- 
come sales resistance is immediately to 
stop talking your proposition when this 
resistance presents itself, and sell the 
idea of the medical examination. I tell 
a man that, after all is said and done, 
we are talking about something, when 
discussing life insurance, that we don’t 
even know he can get. 

Wouldn't it, therefore, be a good idea 
to put the cart where it belongs—be- 
hind the horse? I use the argument al- 
ready mentioned by me and tell him that 
our doctor is going to be in his neigh- 
horhood at such-and-such a time, and 
that | would be very glad to extend to 
him, without any obligation on his part, 
the privilege of checking up on his physi- 
cal condition; with this understanding, 
however, that if he shapes up O. K., I 
will give him an option on some Life 
Insurance. In that case I have the Medi- 
cal Examiner get the signature to the 
application and I check up the answers 
to the questions on the application later. 


Preferred Prospects 


[ carry in my pocket a preferred list 
of prospects revised every four or six 
weeks, on which appear my “best bets.” 
This list contains sixty to seventy names 
made up equally of policyholders and old 
and new prospects. It is very important 
that such a list be arranged according to 
geographical location, because if I hap- 
pen to find myself in a locality with time 
on my hands, by consulting this list, I 
can find enough work to keep me busy. 
For the same reason, I also carry a small 
loose-leaf book, which contains the 
names, addresses and dates of birth of 
every policyholder, arranged geographi- 
cally. 

It is important during the interview to 
keep one step ahead of your prospect. 
It is our job to lead, not to be led. 
Dominate the interview; the minute your 
prospect is in command you are lost. 
When I think the time is at hand to 
close, I never put an application under 
his nose and say, “Sign here.” I take 
his “yes” for granted, and my conduct 
from then on is exactly as it would be 
if I had his signed application in my 
pocket. I might go ahead with arrange- 
ments for the examination; I might ask 
him how he prefers to make premium de- 
posits, whether annually or in install- 
ments; 1 might even get his signature to 
the application after he has been ex- 
amined. 

Be sure to offer him all the life insur- 
ance he can really pay for. You never 
hurt a man’s feelings by letting him be- 
lieve you think he can pay for two or 
three times what he will probably take. 


Paid for $1,200,000 Last Year 


My paid-for business during 1925 in 
the New England Mutual was upwards of 
$1,200,000. There were 105 policies on 
<1 men. In this total is included two 
$100,000 policies, one $75,000 policy, and 
tour $50,000 policies. If these seven were 
climinated, the average policy would be 

00. The point is that the best busi- 
ness an agent can possibly write con- 
‘ists mostly of the 5’s and 10's. It is far 
more important to maintain a consistent 
Weekly production than it is to write an 
isolated large case. Besides, I keep my- 
self in much better shape when I sharpen 





my teeth frequently on 5’s and 10’s. They 
make me stronger mentally and much 
better equipped to handle the large case 
when it presents itself. In writing a large 
number of the average sized policies you 
will get your share of the bigger busi- 
ness. 

One of the most disheartening things | 
know of is to have a case which seems 
to be medically o. k. either modified or 
declined by the Company. We must 
never forget, however, that the Home Of- 
fice frequently has information of a con- 
fidential nature which we do not always 
have. Because of the psychological ef- 
fect that the company’s decision will 
have on the agent, I am sure they do 
not dispose of any case unfavorably with- 
out having given it their very best con- 
sideration. From the ten years experi- 
ence I have had with our Medical De- 
partment and Underwriting Executives, 
I know that they regret exceedingly not 
being able to approve every case as ap- 
plied for. One has to be-in the right 
mood to sell Life Insurance, and moping 
over adverse decisions is certainly not 
conducive to the best results with pros- 
pects that we are calling on at the time. 

Nothing better has ever emanated from 
the Home Office, since I came to the 
Company, than the Free Medical Exam- 
ination Service extended to policyhold- 
In the spring of last year I realized 
that this was a gold mine. You who 
have been at work long enough to have 
collected a substantial number of policy- 
holders can use this Free Medical with 
the same advantage that I have enjoyed. 
My procedure is as follows: 

An individual letter is written to each 
of my policyholders. Two days later an 
effort is made by telephone to secure a 
definite appointment at the Doctor’s of- 
fice for the examination. I succeeded in 
having 98 men out of a possible 343 
take advantage of this opportunity. 


ers. 


Ives & Myrick Move 


(Continued from page 7) 
risk of 


’ 


realize the 
going without business insurance ?’ 

Ives & Myrick have found that ads of 
one column width and four or five inches 
depth in daily papers have been produc- 
tive of time they 
started a number of these ads with big 
type, reading: “Something New In Life 
Insurance,’ based on a disability 


ested in forming 


prospects. At one 


new 


clause adopted by the Mutual Life. One 
clever line in such an ad_ was. this: 
“Efficiency in domestic science means 


efficiency in business.’ 
Another ad reading “What Most Men 


Know And What They Don’t Know” 
attracted wide attention and took up 
more space. It was published in both 


daily papers and in part of the insurance 
press. 


Agency Has Esteem of the Fraternity 


It will thus be seen that Ives & 
Myrick have been a progressive insur- 
wnee agency in every sense of the word. 
One of the gratifying features is that it 
has the good esteem of the balance of 
the insurance fraternity. 


_ Mr. Ives is one of the best students 
in the business and Mr. Myrick has 
done fine work as head of the legisla- 
tive committee of the Life Underwriters’ 
Association and in other advisory capa- 
cities with the association; and at the 
present time he is president of the New 
York State Association of Life Under- 
writers. 

The agency has no forfeiture of re- 
newal commissions in its contract, when 
they are discontinued through death or 
any other reason. 


HANCOCK MISSED SOMETHING 


F. A. Buell Wink, of Buffalo, N. Y., 
who has been claim adjuster for the 
John Hancock at the Buffalo, N. we 
weekly premium agency for the past 35 
years, has a seven-year-old son. A few 
weeks ago, Mr. and Mrs. Wink took the 
boy to see the Yale film, called the 
Signing of the Declaration of Inde- 
pendence. f When John Hancock signed 
his name in the picture, the youngster 
remarked, “Why, John Hancock didn’t 
write ‘Mutual’ under his name!” 





You can do what you think you can. 
You may succeed when others do not 
believe in you, but never when you do 
not believe in yourself.—Micrometer. 

















When the cork begins 
to bob, give us a call. 


We'll help you land him. 


Graham C. Wells 


General Agent 
Provident Mutual Life 
John 3771 33 Liberty St. 








FIRM As THE 


RUGGED COAST or MAINE 


Enduring—Substantial—Dependable, with New 
England conservatism, and too, “easy to do busi- 
ness with,” whether as Agent or Applicant. 


UNION MUTUAL LIFE 
INSURANCE COMPANY 
PORTLAND, MAINE 

















are up-to-date in ev 
ORDINARY POLICIES 
are guaranteed by State 


BASIL S. WALSH 


INDEPENDENCE SQUARE 








| HOME LIFE INSURANCE COMPANY of AMERICA 


INCORPORATED 1899 
PROTECTS THE ENTIRE FAMILY 
Thies Company issues all modern forms of policy contracts fram BIRTH to 6@ years next 


birthday. 
INDUSTRIAL POLICIES are im FULL IMMEDIATE BENEFIT from date of iseue and 


respect. 
contain valuable SPECIAL DISABILITY and TOTAL AND 
PERMANENT DISABILITY CLAUSES and DOUBLE INDEMNITY FEATURES, and 


A HOME LIFE POLICY BRINGS 
PEACE OF MIND TO THE 
MAN WHO LOVES HIS FAMILY 


, President : 
JOSEPH L. DURKIN, page 7 
DR. E. BRYAN KYLE, 





P. J. CUNNINGHAM, Vice-President 
JOHN J. GALLAGHER, Treasurer 
Medical 


tor 
PHILADELPHIA, PA. 











The Columbian National Life Insurance Company 
BOSTON, MASSACHUSETTS 
ARTHUR E. CHILDS, President 
Columbian National Agents can offer the best in 


LIFE, ACCIDENT and HEALTH INSURANCE 


Columbian National Policies make selling easier. 


Poltetes backed of the otrengest companies 
ah | mh Ap nm 


Exceptional opportunity is offered to salesmen of 





fm the country, having ample 
reserves. 


character and ability. Communicate at once with 


Agency Department, 77 Franklin Street, Boston. 











. Home Office Co-operation. 
3. A Lifetime Connection. 





AN INVESTMENT IN HAPPINESS 


—is a connection with the 


PHILADELPHIA LIFE INSURANCE COMPANY 


Joy comes from: 

1. Having the Thing That Will Sell--we have a great variety of policy 
contracts with very liberal features. _ 
You'll get it. / 
Agents have been with us 10, 15 and 20 years. 


111 No. Broad Street, Philadelphia, Pa. 


A. M. HOPKINS, Manager of Agencies 


Every help to help you sell. 
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a til 
lping Peopl Live Longer " 
Helping People to Live Longer = 
oy 
The general mortality rate in the United States and Canada is steadily aed 
improving. Five years have been added to the average expectation of life in “g" 
thirteen years. wre 
But in the same period nearly nine years have been added to the life expec- ot 
tation of Metropolitan Industrial policyholders—a gain over the general average vo 
of four extra years. The 
A continuous compaign for better health has been conducted by the Met- ques 
ropolitan among these policyholders who numbered at the end of 1925 about od 
twenty million people. Trained nurses have been sent to them when they were ch 
sick.. Hundreds of millions of pieces of literature have been distributed among ihe 
them. Moving pictures and the radio have been used in telling them how to unr 
keep well. vis 
The Company believes its improvement in mortality over the general aver- the 
age is largely the result of this work. It therefore invites co-operation to the - 
end that all policyholders in all companies may be led to achieve their universal fr 
desire for many added years of life, health and happiness. i 
; 
Health and Welfare Statement : 
Lives saved among Metropolitan Industrial Policyholders from 1911 to c 
1925, in excess of general mortality improvement ................. 240,000 people pr 
Lives saved among Policyholders in 1925 as compared with the death : 
SO BPRS van cxb edit edesda Vi Pingas hia tantaweaunaniannams 66,288 people t 
Decline in mortality rate among Metropolitan Industrial Policyholders : 
PE SPE is 9: ncn dened bhes beh habhestesuiieraserewnetecwatss 32.5% : 
Decline in Metropolitan Tuberculosis mortality rate since 1911......... 56.3% tl 
Decline in Metropolitan Typhoid mortality rate since 1911............ 79.8% d 
Decline in Metropolitan Diphtheria mortality rate since 1911........... 62.6% 
Health information in advertisements reached in 1925.................. 52,000,000 people . 
Health pamphlets distributed free in 1925.............. cc cee eee ccceces 49,182,126 copies F 
Trained nursing care for sick Policyholders in 1925.................... 2,695,056 visits 
Health fim shown to more than... ...<iscescccisccccsecccdsveaencess 2,000,000 people ' 
Total expenditures for Health and Welfare work among policyholders in 
es il pecs cans vie gdb taka aM ved taco and aden $4,056,482.47 ! 
Metropolitan Life Insurance Company 
F. H. ECKER, Vice Pres. HALEY FISKE, President 
= ee re 




















“ 








May 14, 1926 


———_—— = 

















~ Disability Report 


(Continued from page 1) 


first adopted about 1917 this limitation 
naturally resulted in a short period of 
exposure to risk of disablement and in 
4 still shorter experience after disability. 
The committee felt that it would have 
been preferable to delay the investiga- 
tion until data extending over a longer 
period could be accumulated, but in view 
of the strong desire of the Convention 
of Insurance Commissioners to obtain 
such information as was now available, 
it proceeded with the work, 

Twenty-three American and six Cana- 
dian companies contributed their data 
at the request of the committee. This 
limitation was made because it was nec- 
essary to carefully analyze the policy 
provisions and the practices of every 
contributing company and the additional 
data received from the other companies 
would not have compensated for the ad- 
ditional time and expense thus required. 
The experience was taken to the end of 
the year 1924. The companies were re- 
quested to report in July, 1925, all claims 
for disability which had occurred prior 
to Ist of January, 1925, and as the ex- 
perience of preceding years showed that 
a delay of more than six months in re- 
porting some claims was to be expected, 
they were also requested to furnish an 
estimate of the number and amount of 
unreported claims. 


Analysis of Three Types of Contracts 
After a preliminary investigation of 
the data it was found that there were 
three types of contract in which the 
present importance of the form and the 
amount of data available seemed to jus- 
tify more extended analysis. These were, 
first, contracts without the “90-day 
clause” first payment of monthly income 
in six months; second, contracts without 
the “90-day clause” first payment of 
monthly income within one month; and 
third, contracts, with the “90-day clause” 
first payment of monthly income within 
one month. The first two types, how- 
ever, exhibited no systematic difference 
in their experiences and were accord- 
ingly combined into one class called 
Class (1). On the other hand, a pre- 
liminary analysis of the policy forms and 
practices of the various companies is- 
suing contracts with the “90-day clause” 
indicated that two substantially different 
types of experience might be expected. 
Their data was accordingly divided into 
two classes, each of which, after a sep- 
arate check of the individual experiences 
of the larger companies included, was 
considered sufficiently homogeneous to 
warrant further detailed study. We had, 
therefore, the following three classes: 
Class (1) All policies without the “90- 
day clause” providing for monthly in- 
come during disability whether com- 
mencing immediately or deferred six 
months. 
x Classes (2) and (3) Policies with the 
N)-day clause” providing for immediate 
monthly income during disability. The 
following is a brief summary of the data 
for the determination of the rates of dis- 
ability in these classes. 


Data for Determination of Rates of 


Disability 
Po _ Class 1 Class 2 Class 3 
‘ao Expo Expo- Expo- 
“a 


ie Py Claims sures Claims sures Claims 
> +AV1T,396 1,017 358,616 590 653,662 1,942 
Fe + 1,888,082 1,498 170,429 485 342,740 1,537 
th °. 662.207 1093 Ta ‘2 ai iD 
Sth .. 390,915 657 = = — es 
6th .. 158679 323 pat ; ae 
5,451,221 5,857 598,310 1,293 1,166,396 4,345 
In class (1) the rates of disability dur- 
ing the first few policy years were sub- 
stantially lower than those for later years 
4 tp were fairly rapid up 
ag ~~ year but much less rapid 
tenes a or reasons explained in the 
disahit; ue committee prepared rates of 
eenty for this class on two different 
a art, the experience of the 6th 
Setle, Xe 4 only, and second, the ex- 
perience of the 4th, 5th and 6th policy 
aa combined. In classes (2) and (3) 
We the rates of disability for the first 


policy year were very much lower than 
those of subsequent years the increase 
after the second year was inappreciable. 
the rates of disabilty were accordingly 
based on the combined experience of 
the 2nd, 3rd and 4th policy years. The 
experience of each class was arranged 
into four age groups by age at issue and 
a smooth curve fitted to the rates re- 
sulting. The following specimens in- 
dicate how these rates compare with the 
probabilities of a life now active being 
alive but permanently disabled at the 
end of the year according to Hunter’s 
Disability Table. 

Comparative Rates of Disability per 1000 
Attained Age 

35 


25 55 
EE OTRED: CRUD oiiocniescce-oe 64 1,15 2.75 
Class (1) 6th year....... 1.69 1.80 2.31 3.91 
Class (1) 4th, Sth & 
: 6th 1.47 1.47 1.92 3.63 





Class 
The rate of disability is not, however, 
the only element of the experience that 
affects the cost of the disability benefit. 
The average duration of the claims also 
enters into the calculation. The follow- 
ing table gives a summary of the actual 
recoveries and deaths among disabled 
lives which were included in the ex- 
perience. 
Summary of Recoveries and Deaths 


Class (1) Class (2) Class (3) 
Duration Recover- Recover- Recover- 
of Claim ies Deaths ies Deaths ies Deaths 
Ist year.... 343 1,071 469 110 1,712 307 
15 74 


2nd year...264 291 57 45 
3rd_syear...104 88 “= - 3 9 
itth year... 23 38 


734 «1,488 — 526 125 1,789 361 
The experience under class (1) is lim- 
ited to four years of duration and that 
under the other classes practically to 
two years. It was necessary, therefore, 
to make«some assumption regarding the 
subsequent rates of discontinuance. This 
was done by taking the rates in the ulti- 
mate part of Hunter’s Analyzed Disabled 
Life Table as the ultimate rates of dis- 
continuance and grading the joint ex- 
perience rates smoothly into this ultimate 
taking into account the actual trend dur- 
ing the period covered by the data. On 
this basis the values of annuities payable 
monthly in advance during disability 
were calculated for quinquennial ages 
and interpolated for intermediate ages. 
The following are specimen values of 
annuities of one per annum payable in 
monthly instalments compared with cor- 
responding values according to Hunter’s 
Aggregate Disabled Life Table. 
Specimen Claim Annuity Values 


Basis 


Completed Age at Disability 
3% _ Interest 25 35 55 


ef, Rr ern 6.83 8.17 6.84 
+ a) Serre 5.07 5.55 5.03 
ea >. ner 2.20 2.74 2.77 
San Ais caseeaneea 2.60 3.28 3.57 
34%% Interest 
RE. Ksakevviwens 6.59 7.88 6 64 
eT ae: BETS 4.91 5.32 4.86 
Cy  Qaeeideckcwass 2.15 2.65 2.69 
CO Cin ndcsecnss 2.51 3.14 3.46 


Average claim annuity values were also 
calculated not only for the date of com- 
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mencement of disability but also for 
dates one and two years later and on 
the basis of this calculation the com- 
mittee suggests as a safe approximate 
basis of valuation for claims until a 
further investigation can be made of the 
experience the following percentages of 
the Hunter Mean rsserves. 
Percentage of Hunter 


Class Class Class 
a (2 (3) 
Unreported Claims ..... 70% 35% 40% 
First Year Average .... 80 50 65 
Second Year Average ... 100 85 100 
RUMUOMINOE, neuen cccnintice 100 100 100 


On the basis of the rates of disability 
and claim values thus arrived at net an- 
nual premiums were calculated on the 
Ordinary Life plan for a disability ben- 
efit payable monthly in advance during 
disability provided it commenced before 
the age 60. 

The report says that it is imperative 
for any company contemplating the use 
of tables to investigate closely its own 
disability experience and to consider 
carefully its own methods of disability 
underwriting, of passing upon disability 
claims and of periodically checking up 
the continuance or otherwise of dis- 
ability. 

A tabulation is given of disability 
claims, including those under policies 
providing for waiver of premiums only, 
arranged by the principal causes of dis- 
ability and also of the deaths among the 
disabled, arranged by cause of death. 

Conclusions 

The committee feels that more time 
must elapse before sufficient data can be 
accumulated to justify using the result- 
ing tables for the calculation of reserves 
on active lives and that in the mean- 
time no good purpose can be served by 
changing the reserve basis now general- 
ly used, viz: Hunter’s Table, interest at 
3 and 34%. As the volume of available 
experience with regard to the duration 
of claims is growing the committee feels 
that a further investigation should be 
made at an early date. 

















MEET IN ATLANTIC CITY 


General Agents Association of Equitabl+ 
Life Assurance Society; Judge W. 
A. Day Guest of Honor 


The annual meeting of the Geners: 
Agency Association of the Equitabk 
Life Assurance Society was held on 
May 7-8 in Atlantic City. The occasion 
was attended by over thirty of the 
Equitable Old Guard. President Day 
was the guest of honor and made the 
principal address. The meeting inci 
dentally commemorated the 15th anni 
versary of the election of Judge Day to 
the presidency of the Equitable and was 
a particularly happy reunion inasmuch 
as the first meeting of this association. 
attended by Judge Day after becoming 
president, was held at Atlantic City in 
May, 1911, exactly 15 years ago. 

Sheppard Homans, of Prosser & 
Homans, whose agency led the Equit- 
able in paid premiums in New York 
City last year, was re-elected presi 
dent of the association. The general 
agents present were: Courtenay Barber, 
IX. M. Crutchfield, William M. Duff, 
M. T. Flanagan, M. T. Ford, F. W. 
Fuller, F. S. Goldstandt, N. A. Harris, 
Sheppard Homans, J. D. E. Jones, G. 
CC, Jordan, Wm. J. Keating, Rk. Henry 
Lake, Frank L. Levy, H. W. Maull, J. 
H. Miller, Harris Mindlin, Herman 
Moss, H. J. Powell, J. P. Quarles, J. L 
Ramsay, G. A. Rathbun, R. R. Richard 
son, J. M. Riehle, W. J. Roddey, A. 
Seibert, Mrs. F. E. Shaal, G. T. Sibley, 
KX. W. Sohmer, T. B. Sweeney, C. E. 
Townsend, C. Wadsworth, J. J. Wilson, 
EK, \. W oods. 


BROOKLYN LIFE MOVES 

The Brooklyn National Life, formerly 
of 174 Montague Street, Brooklyn, re- 
cently removed its offices into the Court- 
Remsen building, at 26 Court Street. 
This is the first insurance firm to have 
its home office in this building which 
bids fair one day to become an insurance 
building. 


PRUDENTIAL LOANS 


Mortgage loans amounting to $16,- 
188,131 were made during the month 
of April by The Prudential. Of these 
loans, $10,257,644 was on dwellings and 
apartment houses, $1,594,100 was on city 
property other than dwellings and apart- 
ment houses and $4,336,387 was on farm 
property. 


KELLEY FOR PRESIDENT 


A. B. Kelley of the Equitable Life 
Assurance Society has been nominated 
for the presidency of the Philadelphia 
Association of Life Underwriters; John 
W. Clegg, Penn Mutual, for the first 
vice-presidency; E. J. Berlet, Guardian, 
second vice-president ; Hugh Kemp, Con- 
necticut General, treasurer. 





Since January 1 H. T. Saunders of 
Cincinnati has personally written $395,- 
000 on old policyholders. 


' 
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LONDON “TIMES” 
SURANCE 


ISSUES AN 
SPECIAL 


IN- 


The 
insurance 
pages, 
companies 


has issued an 


consisting 


London “Times” 
of many 
including full page ads of such 
as the London Assurance, the 
London & Lancashire, the Phoenix and 
Star & British Dominions, 
in addition to printing a number of very 
valuable articles insurance. 

Not the least attractive sections of 
the special number is that devoted to 
advertising, as each ad is illustrated with 
That of the London Assurance 
bearing the title “Romantic History of 
a Great Corporation, 1720-1926, Progress 
Under Eight Monarchs,” is particularly 
worth reading. The London Assurance 
came into being in 1720 and its start is 
described in the ad as “an early example 
of aristocratic adventure in the city,” 
having started with a peer for its first 
governor and a 


An 


number 


the Eagle, 


on 


cuts. 


famous astronomer for 


its second. interesting paragraph 


on the early history of the company 
follows: 
An offer of £300,000 to George I’s 


Government, then in financial difficulties 
with the Civil List, opened the eyes of 
his Majesty’s advisers to the propriety 
of granting the first Royal Charter, and 
£150,000 was actually paid over. 

The London & Lancashire was formed 
in 1862. In 1866 it met with its first 
painful experience, the great fire of Yo- 
kohama which involved the company in 
a loss of £20,000 pounds. 
the London & 


“Times” 


Speaking of 


Lancashire, the London 


says: 

From the beginning the London & 
Lancashire made a bold bid for business 
abroad and few events in its history 
show more clearly the sure advance that 
followed these initial trials than the dif 
ference between the Japanese loss and 
the loss from the San Francisco fire 
forty years later when the company paid 
out £1,750,000 with far more equanimity 
than it had in 1866 with the £20,000 Yo- 
kohama loss. 


The fascinating story of the Phoenix, 
which was founded in 1782, is told by Sir 
William Schooling, one of the leading 
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Marine Underwriters 
Boost Strike Rates 


WERE %% AS THE MINIMUM 


Big Rush for Puctention While General 
Strike Lasted; Some Ships 
Unable to Unload 


Marine saderwiitios late last week 
rnised strike, riot and civil commotion 
rates on shipments to England, Scotland 
and Wales to 4% minimum or 12% 
cents, and early this week fixed the 
same minimum rates for shipments to 
Ireland, after it was learned that the 


British general strike was spreading to 


Jreland. ‘These rates apply to insurance 


for thirty days after arrival of steamer 
at port of destination. The two groups 
of cotton underwriters have been left 
to fix their own strike rates, as have 
the grain underwriters. The rates 
quoted here apply to general merchan 
dise. 

Shippers, and especially those who 
have open covers, hurried to avail 
themselves of strike insurance.  Pre- 
vious to the British strike the rates for 
this protection were purely nominal, 


about one cent for every $100 of pro 
tection being charged. Many assureds 
carried these policies with provisions 
for changes in rates on five days’ notice. 
They are now paying the increased rates 
but had the benefit of five days’ pro 
tection under the old rates, which those 
who have just taken out this insurance 
did not have. 

Several marine offices in 
City have been cabling 
england to learn the 
ments already over there. In some 
cases it was urged that valuable or 
perishable cargoes be unloaded = and 
safely placed in warehouses, but this 
could not be done always, cable replys 
indicated. Four of the Cunard liners 
are now on their way back to the United 
States with a large part of the cargoes 
they set out with. The ships referred 
to are the Mauretania, Cameronia, 
Andania and the Scythia. Most of the 
unloaded cargoes were foodstuffs. 


New York 
constantly to 
status of ship- 


TO ADD WOMEN’S DEPARTMENT 
New Addition to Keane-Patterson Offices 
Provides Also for 7 Private Of- 
fices for Big Producers 
One of the features of the new. addi- 
tion to the Keane-Patterson Agency, 
Massachusetts Mutual in New York, is 
a women’s department which will be 
opened in the near future. This agency 
has almost doubled its office space in 
keeping with its plan of expansion and 
now has seven private offices for its 
big producers as well as a new service 
department. Charles V. Cromwell, 
superintendent of agents, will also move 

into a larger office. 

It 1s planned to take over more space 
shortly to be used as an auditorium for 
the evening classes which the agency 
has been conducting for the past month. 
Five men in the agency are going along 
this year at a million dollar a year clip. 
They are W. L. Meissel, P. A. Peyser, 
John Cromelin, A. F. Arnold and A. C. 
Reinecke. 


Charles Herbert Flood, assistant sec- 
retary of the New England Mutual Life, 
has been with the company forty years. 
He was given a silver tea service by 
the General Agency Association, the 
presentation being made by Edward W. 
Allen of New York City. 





insurance literary men of the British 
The Phoenix had its or- 
igin with a group of sugar refiners who 
thought they were being charged more 
for fire insurance than the nature of the 
risk justified. 


metropolis. 
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MRS. BELCHER MRS. 


Mrs. Rudolph Belcher, wife of the 
general manager of the Western In- 
surance Bureau, Mrs. G. W. Unverzagt, 
wife of the secretary of the Allemannia 
Insurance Co. of Pittsburgh, and Mrs. 
Herbert A. Clark, wife of the newly 
elected president of the Western In- 
surance Bureau, and vice-president and 
Western Manager of the Firemen’s of 
Newark group of companies, were 
snapped at the ee of the Bureau 
at Briarcliff Lodge, Briarcliff, N. Y. lasi 
week. Their gr racious smiles are evidence 
that “loss ratios,’ “mounting expenses’ 
and other matters giving their respective 
husbands no little concern at this time 
worry them not at all. 

x *k 

Louis V. Aronson, treasurer of the 
Eagle Fire of Newark, is one of the most 
active business men in Newark and is 
giving his co-operation wholeheartedly 
to a number of enterprises. Besides his 
insurance activities he is president of 
the Art Metal Company, vice-president 
of the Lincoln National Bank, and 
chairman of the executive committee of 
the Lincoln Mortgage and Title Guaranty 
Co., (a new title company). Mr. Aron- 
son was also the chief backer of the new- 
ly constructed Industrial Office Building 
of Newark. 

x ok O* 

Griffin M. Lovelace, Director of the 
Life Insurance Training Course at New 
York University, recently delivered a 
series of ten lectures before the life in- 
surance class at the University of Toron- 
to. This is the second year that the 
University of Toronto has held this in- 
surance course, which has been well 
attended and enthusiastically patronized 
Ly the agencies of Toronto. Mr. Love- 
lace’s lectures dealt’ with the specific 
uses of insurance, selling methods and 
the principles of selling. 

* * x 

Stephen R. Dixon, New Jersey state 
agent for the Employers’ Fire, was a 
recent visitor at the head office in Bos- 
ton. 


The Northern Assurance is now writ- 
ing Salesmen’s Samples Insurance, which 
is intended to protect the jobber or man- 
ufacturer against loss to goods in hands 
of traveling salesmen arising from haz- 
ards of fire and transportation. 
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MRS. LARK 


E. J. Sisley, general agent of the Trav- 


elers in New York, has left for his an- 
nual spring fishing trip at Moosehead 
Lake, Me. 

OF 


J. DeWitt Mills, secretary of the Con- 
tinental Life Insurance Co. of St. Louis, 
joined that company in 1922. Previous to 
that, he was connected with the railroad 
business in the South, and his long train- 
ing in that work especially fitted him for 
its management. His omnivorous appe- 
tite for work has enabled him to cover 
much ground in a few vears since he has 
been with the Continental, and has quali- 
fied him for the important executive 
duties now imposed upon him. While his 
iain duties are in connection with the 
Investment Department, he also has gen- 
eral charge of the company’s office force, 
and has made himself familiar with every 
department of the company, gradually 
assuming heavier responsibilities from 
year to year until he is now an import- 
ant factor in the rapid growth of the 
Continental. 





J. DEWITT MILLS 
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Vote in Favor of 
New Organization 


Fire Companies Call Steps to Control 
Practices and Commissions 
Highly Constructive 
Fire insurance executives are en- 
couraged by the favorable response 
made last Friday to proposals for an 
organization of companies in the East 
to control commission rates and many 
other practices of the business, Rep- 
resentatives of about 150 fire companies 
met in the New York Board of Fire 
Underwriters’ rooms of the new National 
Board Building and listened to the out- 
line of the new organization as submit- 
ted by the Committee of Fifteen which 
has been working on the proposition for 

months. 

The vote in favor of the new organ- 
vation was almost unanimous, accord- 
ing to reports. This was distinctly 
pleasing to those company men who be- 
lieve the formation of this organization 
to succeed the Eastern Union will be 
one of the most constructive develop- 
ments in fire insurance in recent years. 
However, the time for unrestrained 
optimism has not yet come, because the 
signatures of companies writing about 
80 to 85% of all the fire business in the 
Eastern states must be secured before 
the new organization can be made to 
function, 

The Committee of Fifteen, represent- 
ing companies of the Eastern Union and 
non-conference companies, is now en- 
gaged in securing these signatures, draft- 
ing a constitution and by-laws and ar- 
ranging for conferences of the commit- 
tee with committees representing local 
agents. 

Original Plan Altered 

Edward Milligan, president of the 
Phoenix of Hartford, presided at last 
Friday’s meeting. Sumner Rhoades acted 
as secretary. Mr. Milligan described the 
work to-date of trying to form a more 
comprehensive organization in the East 
than has heretofore existed, and one 
which will include in its membership a 
greater percentage of the important com- 
panies than now belong to the Eastern 
Union. Last Friday’s meeting was pos- 
sible because responses to the earlier 
phases of the movement had appeared 
so favorable. At the first general meet- 
ing in January there were many sug- 
gestions for changes in the plan as then 
proposed. These suggestions were con- 
sidered by the committee and where 
leasible the original plans were amended. 

In laying the new tentative agreement 
before the meeting last week Mr. Mil- 
ligan called attention to the fact that it 
was the sentiment of those who had 
taken part in the deliberations that the 
plan represents the best that can be de- 
vised at this particular time. He pointed 
out that if the companies expected to 
hold demoralization influences at bay 
definite « action must be taken at the 
meeting and added that no company was 
Warranted in weighing the value of an 
organization such as the one proposed 
with respect to the manner in which it 
pio ~ Ra with its plant and the 
Pe .ol operation of such company. 
ué said if the organization functions, as 
ae if it is to live, all will 

enefit well. 


Situation Encouraging 
ane determination to carry the plan 
Teen augurs well for its success. 
*mporary opposition failed to discour- 
age the original efforts of the Commit- 
= of Ten, which became the Commit- 
jr aon when representatives of 
- onterence companies were added. 
Was plainly seen by all concerned that 
commissions, expense ratios and loss ra- 


2% Rate Is Likely 
On Tourist Floaters 


WITH $10 MINIMUM PREMIUM 





Whether Conference Is Organized or Not 
Feeling Is That Rates Will Have 
to Be Increased 


Further progress toward organizing 
a new tourist floater conference was 
made last week when representatives of 
the companies interested in this move 
met in the National Board building to 
receive the report of the committee of 
five appointed to formuiate definite 
plans. As the repert was rather lengthy 
those present asked for further time to 
examine it closely and another meet- 
ing has been called for today when a 
vote on forming the conference may be 
taken. 

The principal feature of the report is 
the proposal to fix tourist baggage and 
personal effects rates at 2% with a $10 
minimum premium, instead of the pre- 
valent rates of 14%, with some com- 
panies accepting $5 minimum premiums. 
There is talk of eventually seeking a 
uniform policy but that is not at pres- 
ent considered essential as most policies 
are in the main alike and it is too close 
to the tourist season to give close atten- 
tion to matters other than rates. Some 
thought is being given also to co-insur- 
ance clauses. 

The America Fore group of com- 
panies, Home and Insurance Company 
of North America are the leaders in the 
move for a tourist floater conference. 
These three have offered about the low- 
est rates on personal effects insurance, 
with the result all feel that rates must 
be raised to put the business back on a 
profitable basis. Chubb & Son failed 
to cut their rates during the height of 
the competitive period, preferring to get 
less business but make a profit on thai 
which they did secure. That office also 
benefits by lower acquisition costs. 

There is some doubt whether all the 
companies will enter the conference as 
proposed, but whether the original ideas 
are entirely carried out or not most un- 
derwriters feel that rates for the broad 
form of cover will be placed on a 2 
per cent basis for protection in this 
country and Europe. 





tios were mounting beyond all reasonable 
limits, and unrestrained competition was 
bringing on chaotic conditions. 

The distinctly one-sided vote in favor 
of the new organization, shows the wide 
appreciation of the serious conditions 
facing fire insurance in the East. The 
territory is loaded with recognized and 
unrecognized “excepted” cities, and fun- 
damental underwriting practices are be- 
ing constantly waived for the sake of 
premium income. That these conditions 
cannot go on forever seems finally to be 
the prevailing rather than the excepted 
attitude. 
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Jersey Specials Elect 
F. W. Lau President 


REPRESENTS NORWICH UNION 





J. F. Hinckley Discusses Soap Manufac- 
turing, Its Processes and Hazards at 
Meeting in Newark 





The New Jersey Special Agents’ Asso- 
ciation elected the following officers in 
Newark this week: 

Fred W. Lau, Norwich Union, presi- 
dent; Henry Borchers, United States 
Fire, vice-president; E. C. Dixon, Liver- 
pool & London & Globe, treasurer; and 
Samuel A. Mehorter, Insurance Com- 
pany of North America, secretary. 

The chief speaker at the meeting was 
J. F. Hinckley, of the Lightfoot Soap 
Manufacturing Co., Glen Ridge, N. J., 
whose subject was “Soap Manufacturing.” 
He declared that fires in soap manufac- 
turing plants have been greatly reduced 
in recent years because of the fact that 
the walls and floors are no longer made 
of wood, as they were formerly. He 
said that the last big fire that he could 
recall was that of the Harold Soap Co., 
which was due to antiquated building 
conditions. Speaking of the most com- 
bustible materials in the process of soap- 
making, Mr. Hinckley specified linseed 
oil as the most dangerous because ox- 
idation takes place so readily. 

Speaking of the number of soap fac- 
tories in the United States, the speaker 
stated that thirty years ago there were 
from seven to eight hundred soap fac- 
tories in this country, while today there 
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Statement December 31, 1925 


TOTAL ASSETS ‘ : ° ‘ OL . - «+ 2,997,050.31 


‘ ° ° ° - $1,000,000.00 
610,292.51 
135,010.00 

1,251,747.80 








Yes, It’s Fishing Time! 


My tackle is in ship-shape for the speckled 
beauties in the Adirondack streams and 


But, never too busy fishing to serve those 
brokers who have summer camp proper- 
ties to insure for their clients. 
is all gone and inspections can be made. 


C. J. “Adirondack” Ayres 


89 Main Street 












The snow 





New York 


the Adirondacks” 
the asking. 


were only about half that number. He 
attributed this change in the industry to 
the ever increasing prices of the fats 
and oils that are used by the trade, 
without a corresponding increase in its 
finished products. Back in 1901, Mr. 
Hinckley said, B. T. Babbitt tried to 
meet this condition by substituting in 
part Palm oil for tallow in their best 
soap. At that time, he said, he himself 
had bleached over a million pounds of 
the oil when its price was 2 cents a 
pound below that of tallow. Mr. Hinck- 
ley’s remarks were generously applauded 
by his hearers. 

The annual outing of the association 
will take place on June 14 at the Ridge- 
wood Country Club, Ridgewood, N. 
There will be golf, tennis, swimming and 
other sports, with a dinner in the even- 
ing. 

INSURANCE SOCIETY HOUSE 
WARMING 

The Annual meeting of the Insurance 
Society will take place in their new of- 
fices at 100 William Street, on May 25. 
There will also be a house warming, 
between the hours of 12 and 2, during 
which refreshments will be served. 
Members of the insurance profession are 
cordially invited to attend. 

Edward C. Lunt, the new president of 
the Society, will be present on. this oc- 
casion and will make an address. Mr. 
Lunt is the first casualty president that 
the Society has ever had. 


RETIRES FROM NEW YORK 

The Marquette National of Chicago 
has withdrawn from New York State, 
its license having expired as of April 
30 and no new license has been issued, 
as it was not applied for. The company 
has been represented in this state by 
the F. H. Ross Agency. 





BROOKLYN BROKERS MOVE 

Scharman & Scharman, Inc., brokers, 
who were formerly at 204 Montague 
street, Brooklyn, recently moved into 
new offices in the Court & Remsen Build- 
ing, 26 Court street. They have been in 
the insurance business in Brooklyn about 
six years. 


CORIE A. COLE DIES 


Corie A. Cole, president of the Niagara 
Falls Fire Office, who has been seriously 
ill for a long while, died on Tuesday of 
this week. He was one of the best-known 
agents in western New York State. 
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Shingle Roof Hearing 


(Continued from page 1) 


section 421 of the 
any existing 
paired at any 


building code (that 
shingle roof may be re- 
time to the extent of not 
more than twenty-five per cent of its 
structure).” The other resolution, amend- 
ing Section 421 of the building code or 
follows: 

otherwise in this 
provided, every roof 


dinances, 1s as 
“Iexcept as 


chaper 
Spec ifically 


here- 


after placed on any building or part 
thereof shall be covered with an ap- 
proved roofing of brick, concrete, tile, 
slate, metal, asbestos, slag, gravel or 
other approved incombustible material, 


approved as provided in 
the building code.” 

Building Superintendent 
Moore, who wrote the two 
amendments sponsored by Borough 
President Connolly, was the first speak- 
er. He declared that the congested con- 
dition in the building areas of Queens 
warrants the use of asbestos shingles 
or other incombustible materials in the 
roofs of any frame houses. Mr. Moore 
told of the fire which swept Averne-by- 
the-Sea a few years ago in which many 
of the buildings and houses were com- 
pletely destroyed. Another was the 
Rockaway Park fire. 

“In writing these ordinances, I have 
felt that the removal of shingle roofs 
would be a good thing. I have proposed 
that all roofs in the city of New York 
shall be built so as to comply with the 
existing fire laws,” he said. 

. EE, Kleinert, Superintendent — of 
Buildings in Brooklyn, declared that the 
use of wooden shingles in the roofs of 
frame houses is a menace to any com- 
munity. He said that in the event of a 
fire in a district where there are many 
frame houses, it was apt to spread all 
over the community. He also gave it 
as his opinion that wooden shingles are 


section 22 of 


John W. 


proposed 


more expensive in the long run. “It was 
not so serious a problem formerly,” re- 
marked Mr. Kleinert, “but now that 
there is so much congestion, I think that 
we should give the people a reasonable 
amount of protection.” 

Fire Chief William H. Swartwort, of 
the Fire Protective Bureau for the dis- 
trict of Queens, was requested by presid- 
ing Alderman McGuinness to give his 
opinion of the conditions in Queens with 
regard to the possibilities of fire and 
the prevention of fire. He said he was 
in favor of the proposed measure. Chief 
Swartwort spoke in part as follows: 

“Il think this step should have been 
taken long before this, especially with 
regard to Queens as has already been 
stated. I believe that the cost of asbes- 
tos roofs will be far cheaper in the long 
run to any person who puts up one of 
these speculative houses. There is no 
dguestion that the shingle roof is a men- 
ace. Atter the Arverne fire, the fire de- 
partment strongly recommended that 
steps such as this be taken to compel 
the use of asbestos roofs. The roofs 
themselves should at least be of non- 
combustible materials.” 


Thinks Burning Grass Greater Hazard 
Than Shingle Roofs 


The only dissenting voice was that of 
J. McDermott, president of the Borough 
of Richmond, who said in his remarks 
that he had never known of a case in 
his borough where sparks from the roof 
of any dwelling had caused a conflagra 
tion. He stated that he was opposed to 
the amendments. 

William B. White, of the 
Board of Fire Underwriters, gave some 
figures as to the comparative cost of 
wooden shingles and asbestos shingles. 
He showed that there is but thirteen 
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dollars difference between the cost of 
laying 100 square feet of asbestos 
shingles and 100 square feet of cypress 
shingles. Speaking of the amount of 
the insurance premium on small frame 
houses of the type under discussion, Mr. 
White said that the average premium on 
such dwelling houses is too small even 
to warrant an examination by an insur- 
ance agent. He also gave it as his opin- 
ion that in the event of asbestos shingles 
being used by order of the city author- 
ities the insurance companies would not 
reduce the premiums substantially. 

Some of those that attended the hear- 
ing were George Gove, of the New York 
State Housing and Regional Planning 
Commission; John H. Packard, United 
States Manager of the London Assur- 
ance Corporation, and John A: Nichols, 
of the Queen Insurance Company. 

The hearing was adjourned with the 
understanding that another public hear- 
ing on the Connolly resolutions will be 
held in the Aldermanic Chamber within 
three weeks’ time. This hearing will be 
much broader in its scope and will prob- 
ably cover the matter in greater detail. 
The date will be announced later. 


The Insurance Department of the 
State of Pennsylvania has filed an ap- 
plication for charter of incorporation 
for the purpose of uniting the interests 
of the various conerns conducting busi- 
ness in the state. 


LARGEST OFFICE BUILDINGS 


Northern Assurance Has a Line on Six 
Out of Seven of These Structures; 


in Five Different Cities 
In its publication, “Northern 


Lights,” 


the Northern Assurance gives the follow. 
ing as the seven largest office buildings 
in the world, on or in all of which, ex. 
cept the General Motors, the company 


carries some 
Equitable, 

feet. 
General 

cubic feet. 


insurance: 


Motors, Detroit, 


New York, 24,000,000 cubic 
20,411,000 


Union Trust, Cleveland, 20,000,000 cubic 


feet. 
Railway Exchange, St. 
000 cubic feet. 
Hlinois Merchants, 
cubic feet. 
Continental and Commercial 
Chicago, 17,000,000 cubic feet. 
Woolworth Building, 
200,000 cubic feet. 


Louis, 





18,898. 


Chicago, 17,850,000 


Bank, 


New York, 13- 


BRESLIN MADE SPECIAL AGENT 


Harry P. of the Pro 
Washington, 


agent in Central 


Breslin, 


»vidence 


has been appointed special 
Pennsylvania and 


Western Maryland with headquarters at 


1826 North Third Street, 
Pa. He succeeds Leonard A. 
resigned, Mr. 
quaintanceship 
that field. 
special agency experience. 


amongst the 


Harrisburg, 
Clark, who 
3reslin has a large ac- 
agents in 
He has had both rating and 





LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 





Neal Bassett, President 

John Kay, Vice-Pres, and Treas. 

bag Bliven, Vice-Pres. am‘ West. Mgr. 
H. Hassinger, Secretary 

Wells T. Bassett, Secretary 


FIREMEN’S 


INSURANCE CO. 
of Newark, N. J. 


Crganised 1855 
Statement January 1, 1925 
ASSETS AND LIABILITIES 


Capital .......$3,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities... 


Net Surpius.... 


8,536,871.80 
3,586,660.11 


$15,123,531.91 


Policyhoiders’ Surplus 
$6,586,660.11 





Henry M. Gratz, President 

Neal Bassett, Vice-Pres. 

John Kay, Vice-Pres. and Treas. 

Waite Bliven, Vice-Pres. and West. Mer. 
Davis G. Vaughi Secretary 

A. H. Hassinger, Secretary 

Welle T. Bassett, Secretar> 


GirardF.«M. 


INSURANCE CO. 
of Philadelphia 
Organized 1853 

Statement January 1, 1925 

ASSETS AND LIABILITIES 


Capital .......$1,000,000.00 
Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities. . 


Net Surplus.... 


3,213,098.14 
1,260,934.06 


$5,474,032.20 


Policyholders’ Surplus 
$2,260,934.06 


Assets ... 




















Neal Bassett, President 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
John A, Snyder, Secretary 

A. H. Hassinger, Secretary 

Wells T. Bassett, Secretary 


MECHANICS 


INSURANCE CO. 
of Philadelphia 
Organized 1854 

Statemeat January 1, 1925 


ASSETS AND LIABILITIES 


Capital .......$ 600,000.00 
Reserve Reinsur- 
ance Fund and 
Reserve for all 
all other liabilities 


Net Surplus.... 


2,575,127.95 
1,000,362.98 


Assets . $4,175,490.93 


Policyholders’ Surplus 
$1,600,362.98 








H. M. Schmitt, President 
Neal Bassett, Vice-Pres. 
John Kay, Vice-Pres. and T: 


— eo Vice-Pres. or ‘West. Mgr. 


Wells T. Bassett, Secretary 


National 
Ben Franklin 


FIRE INSURANCE CO. 
of Pittsburgh, Pa. 
Organized 1866 
Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital .......$1,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities. . 


Net Surplus. ... 


3,751,385.75 
501,427.56 
Assets ........$5,252,813.31 


Policyholders’ Surplus 
$1,501,427.56 
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Reactions to Auto 
‘Finance Company Plan 


LARGE RISKS UNPROFITABLE 


Proposal That National Auto Conference 
Form Free-Lance Company Meets 
Some Opposition 


Automobile underwriters are _ this 
week giving serious thought to the 
proposition submitted to the governing 
committee last week that the National 
Automobile Underwriters Conference 
organize a separate insurance company 
to handle wholesale finance risks only, 
with Conference companies sharing all 
this business, in the same way business 
is distributed through a reinsurance 
pool. The proposition is such an inno- 
vation that it is attracting much atten- 
tion and many fine points must be 
considered and straightened out before 
such an idea can be put into operation. 

In brief, the plan contemplates an in- 
surance company backed by the re 
sources of members of the National 
Conference which will not be bound by 
Conference rules and rates and will be 
in a position to meet competition of 
large non-conference companies for the 
country-wide accounts of automobile 
finance companies. It is suggested that 
the capital of this company be fixed 
around, $500,000) and that those com- 
panies which desire to can subseribe to 
participation in the insurance written 
by the new company. A committee of 
leading underwriters have worked on 
the plan for many weeks. 

There are numerous wholesale insur- 
ance accounts being placed around the 
country by automobile finance com- 
panies, such as that of the Commercial 
Credit Company and others. Competi 
tion for these has been keen, with indi 
vidual accounts passing from one insur 
ance company to another as greater 
concessions for risks are offered. Pow- 
erful insurance companies have sought 
these wholesale risks because of the 
tremendous premiums involved and_ in 
the race for them Conference companies 
have been handicapped through their 
pledges to abide by certain rates and 
commission rules. Non-conference com 
panies, on the other hand, have been 
free to offer such inducements as they 
feel able to afford, and have in many 
cases, naturally made better bids than 
their Conference competitors. 


Big Concessions Demanded 


Realizing the many hundreds of 
thousands of dollars in automobile in- 
surance premiums which they can place 
with whatever insurance companies they 
please, the finance companies have not 
hesitated to demand considerable con 
cessions in either rates or commission 
lees. That the finance companies make 
a profit out of their insurance transac- 
lions is not denied often. This is done 
usually either by charging retail pur- 
chasers of cars full stock company rates 
On accounts which they secure at lower 
rates or getting fat brokerage fees from 
the | insurance companies getting the 
Nusiness. 
_ Several arguments have already been 
lorwarded why a free-lance automobile 
Msurance company of the National 
Automobile Underwriters Conference 
should be Jaunched, or if attempted, 
should be organized only after several 
debatable points have been cleared up. 

At the present time Conference com 


panies writing finance risks of local 
deglers and finance companies find their 
usiness quite profitable. The local 


dealer is admittedly more careful in in- 
vestigating moral and financial hazards 
of his customers than the nation-wide 
finance company which has the benefits 
of a tremendous spread of business and 
Can afford to be less exacting. There- 
lore those handling the choice accounts 
of local finance companies are not eager 
to see this business thrown into a gen- 
¢ral pool and receive back only a small 
Percentage of the profitable business 
they had before 


As the finance business of local con- 
cerns has been profitable the automobile 
insurance accounts of the large finance 


companies have been notoriously un- 
profitable. Competition has grown so 
keen that possible profits have been 


sliced to nothing, and added to this has 
been the unfavorable loss ratios of these 
large accounts. It is a very serious 
question whether the Conference com- 
panies will gain anything financially even 
though they are permitted to outbid the 
non-conference companies. The situa- 
tion is analogous to the marine insur- 
ance field’ where scrambling for leading 
accounts has led to losses to everyone 
concerned, and especially those who 
finally secured these risks. 

In the opinion of one leading under- 
writer the final outcome will probably 
be that instead of organizing an insur- 
ance company to handle these risks the 
Conference will permit its members to 
bid for finance accounts on whatever 
ierms they choose. Another under- 
writer who has been a member of the 
governing and executive committee for 
years believes that the stock insurance 
companies will be forced to cancel these 
large finance risks until such time as 
the finance companies are content to 
pay adequate rates for insurance pro- 
tection on the cars they sell. Thus en- 
thusiasm for a company to write finance 
risks exclusively is dampened by the 
fact that the business, even when gained, 
is likely to prove a white elephant. 

Another point is that of possible dis- 
crimination in rates between risks of 
essentially the same characteristics and 
hazards. If a purchaser of an automo- 
bile paid cash for his car and full stock 
company rates for his insurance he 
would certainly have a legitimate com- 
plaint were he to find that a purchaser 
under a partial payment contract was 
getting his insurance cheaper, with the 


same company, because he bought it 
under a wholesale insurance contraet. 
The insurance departments of Canada 


have discovered this practice in vogue 
there and are trying to stop it. 


Question of Stock Ownership 

An answer to this point is that rein- 
surance is the insuring of liability and 
not risks, and therefore Conference 
companies reinsuring the business of 
their pool company would not legally 
be guilty of discrimination if rates to 
finance customers were lower than to 
cash customers. 

Still another hurdle to jump is the 
question of legality of one company 
holding’ stock. in another company 
whose business it reinsures. Several 
underwriters are doubtful whether this 
would be legal everywhere. 

The local agent would be taken care 
of under the plans of the proposed com- 
pany by granting him an over-writing 
commission, of about 5%. The local 
agent today is losing all the finance 
business and were he to secure a small 
commission on the first year’s fire and 
theft- business and first chance to secure 
renewals when the finance account ex- 
pired he would be in a better position 
than at present, even though his initial 
commission is far below that on business 
written. by himself. Commissions to 
local agents would have to be paid in 
many states because of resident agency 
laws and in other states because many 
fire companies have pledged themselves 
not to engage in overhead writing, with- 
out paying the resident agent some com- 
pensation. 


COMMERCE ENTERS FLORIDA 
The Commerce Insurance Co. has 
completed arrangements for entering 
the State of Florida and has received 
its license to write fire, automobile and 
allied lines. Business will be reported 
direct and Henry L. Parks has been 
appointed as Special Agent with head- 
quarters at Orlando. 

Mr.. Parks was formerly Special 
Agent for the Glens Falls and Commerce 
in Northern Ohio. 














J. K. RICE, 


Dealers in 
Unlisted and Inactive Listed 


Stocks and Bonds of 
Industrial, Railroad, Utility 
Mercantile and Other Cor- 
porations, Insurance, Bank & 

Trust Co. Stocks 





Inquires Invited 


J. K. RICE, 


Phone 120 Broadway Cable 
Rector Address: 
9030 New York “Ricenor” 


Private Telephone to Hartford 
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American, N. J., Adopts 
Installment Cover 


DESCRIBES ITS 


OPERATION 


The Hazards Insured Against; Two 
Forms Are the Certificate and 
Blanket Single Interest 


The American of Newark is now writ- 
ing instalment insurance and single in- 
terest coverage. These are described as 
follows by J. A. Semple, manager of the 
brokerage department of the home of- 
fice: 

The purpose of this cover is to insure 
goods sold on the time payment plan 
while in transit and at destination. 

There is a desire on the part of mod- 
ern business men to protect the future 
prosperity of their enterprises, and we 
have kept in mind the fact that busi- 
ness on the installment plan must in- 
crease sales and profits for the dealer 
as well as give some advantage to the 
purchaser. The security of insurance 
will help to produce these results. Every 
agent knows of the close relationship 
between insurance and the stabilization 
of credit. In large cities and towns of 
any size, there are innumerable mer- 
cantile houses which are all prospects 
for our policies and some collateral busi- 
ness should result therefrom. Our 
prospective customers are manufactur- 
ers, Wholesalers and retailers of machin- 
ery, fixtures, soda fountains, refrigerat- 
ors, dental equipment, furniture, radio 
equipment, rugs, pianos, victrolas, labor 
saving devices, washing machines, elec- 
trical and gas appliances, and countless 
other commodities; every dealer who 
sells on the time payment plan and some 
who lease equipment for use or display. 


Forme of Coverage 


The hazards covered are fire and light- 
ing at destination; fire, collision, over- 
turning, derailment, breakage _ for 
amounts in excess of $25, and marine 
risks, while in transit. The marine risks 
include damage caused by stranding, 
sinking, collision or burning of the ves- 
sel transporting the merchandise. The 
following coverages may be included at 
specified increases in the rate: Tornado 
coverage at destination, theft coverage 
in transit, and embezzlement. The rates 
are reasonable as we have allowed re- 
duections in consideration of some angles 
of the cover which benefit the company. 

There are two forms for writing In- 
stallment Insurance: the Certificate 
form and Blanket Single Interest form. 
The purpose of the Certificate form is to 
insure both the buyer’s and seller’s in- 
terests, requiring an individual certificate 
for each sale made 

The Single Interest policy is sold to 
the dealer only, for amount of outstand- 
ing balance, and provide for monthly 
statements to be rendered by the assured, 
with annual adjustment of the premium 
accordingly. One advantageous feature 
of this contract is automatic coverage. 
The assured, in rendering monthly state- 
ments, receives the benefit of the dimin- 
isting liability at each location. This 
and the constant shifting of values -are 
the reasons why our policy differs from 
other marine and floater contracts. 

The Single Interest Contract, at a rea- 
sonable rate, supplies a needed coverage 
heretofore not thought of and prospec- 
tive assureds must be acquainted with 
the security offered through salesman- 
ship. Merchants will say that they have 
not suffered any losses on goods in the 
hands of their customers, but appar- 
ently some have had losses; otherwise 
the demand for this insurance would not 
exist. It may be a question of only 
a short time before some dealer will 
have a series of losses. 

“We would like to explain the various 
phases of this coverage in detail, but 
sufficient space is not allotted in this is- 
sue; however, there is much evidence 
at hand to justify this business, as many 


(Continued on page 26) 
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The reproduction of Landseer's “Monarch of the Glen” which has served for years as the 
Hartford's trademark stands for a record of service to which Hartford agents point with par- 
donable pride. Ever since that December day in 1835, when New York City was swept by 
the country’s first disastrous conflagration, the Hartford has met shock after shock and_ has 
established in the public mind, confidence that it will continue to fulfill any obligations it 


may assume. The agent who is seeking to satisfy a customer knows he will not be ques- 
tioned about the company when he delivers a Hartford policy. 


HARTFORD FIRE INSURANCE COMPANY 7 HARTFORD, CONNECTICUT 
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Laboratories Approve 


KEEN INTEREST IN SUBJECT 


Constantly Inspect Them and Supervise 
Installation Also; Issue Considerable 
Literature 


The Underwriters’ Laboratories of 
Chicago publishes a list of the manu- 
facturers of lightning rods complying 
with its standards, and, furthermore, it 
has for a number of years conducted 
with success field inspection and a 
supervised program ot lightning rods 
and its success in contributing to their 
proper manufacture and use is greater 
row than ever before. 

This information has been given to 
THe EasterN UNDERWRITER by  Presi- 
dent Dana Pierce in response to a state- 
ment made in an article on lightning 
rods which appeared in the April 16 
issue of this paper in which it was said: 

“Underwriters’ Laboratories formerly 
published an approved list of lightning 
rod manufacturers. This list was dis- 
continued sometime ago and now in 
some territories the securing of the 
credit for lightning rod installation is a 
cumbersome and lengthy process.” 

Has Special Lightning Rod Agent 

The Underwriters’ Laboratories has a 
lightning rod agent who spends most of 
the year going about in an automobile 
through large sections of the country 
East and West inspecting lightning rods 
and supervising the installation of them. 
This is a novel and interesting feature 
of its work which has been heartily 
commended by the insurance interests 
and which is proving its value in secur- 
ing not only good materials but proper 
installation. 

The Underwriters’ Laboratories has 
issued a considerable amount of liter- 
ature relative to its work in connection 
with lightning rods. The Laboratories 
has a Label Service for lightning rod 
equipment embodying factory and field 
inspections. There are more than 
thirty on the list of subscribers to the 
Underwriters’ Laboratories Master La- 
bel Lightning Rod Service. 

The Underwriters’ Laboratories stand- 
ard for the construction and installation 
of the materials for lightning rod equip- 
ment is a small sized book. In April a 
hooklet of almost 300 pages was issued 
by the Laboratories on inspected elec- 
trical appliances. That book is revised 
twice a year. 

The list of subscribers to the Under- 
writers’ Laboratories Master Label 
Lightning Rod Service is as follows: 
pienatown Cable & Machine Co., Allentown, 


a, 

American Lightning Rod Co, Lincoln, Neb. 
Arrow Conductor & Mfg. Co., Chicago, IIl. 
Bajohr Lightning Conductor Co., The Carl, St. 
Louis, Mo, 

Barnett & Co., Inc., Jos.. Cedar Rapids, Ia. 
Boston Lightning Rod Co, Boston, Mass. 
Burkett Lightning Rod Co., Fremont, Ohio. 
Cripe Lightning Rod Co., Goshen, Ind. 

Des Moines Lightning Rod Co., Des Moines, 
la., and Harrisburg, Pa. 

Dodd & Struthers, Des Moines, Ia., and Har- 
risburg, Pa., also Walkerville, Ont., Can. 
Kastern Townships Lightning Rod Co., Walk- 
erville, Ont. 

Electra Lightning Rod Co., Chicago. 

Julius F, Goetz, Hartford, Wis. 

Goshen Lightning Rod Co., Goshen, Ind. 
itawkeve Lightning Rod Co., Cedar Rapids, 
owa, 

Hollow Cable Mfg. Co, Hornell, N. Y. 
Jones, Harold K., 153 Maiden Lane, New 
York City. 
yey tone Lightning Rod Co., New York City, 


Johnson City, N 


Miller Lightning Rod Co., St Louis, Mo. 


Moore Bros. Lightning Rod Co., Inc., Mary- 
ville, Mo, ; 


Miller Lightning Rod Co., 14 Sturedvant St., 


Ohio Lightning Rod Co., West Milton, Ohio. ° 


Owen, J. D. & E. G., Janesville, Wis. 
Pittsburgh Lightning Rod Co, Oakmont, Pa. 
Mast Lightning Rod Co., West Milton, Ohio. 
Reyburn, Hunter, Foy Co., The, Cincinnati, O. 
Were Mfg. & Contracting Co., Burlington, 
's., and Oswego, N. 
Shinn Mig. Co., Chicago, II. 
St Louis Lightning Rod Co., St. Louis, Mo. 
1, hompson Lightning Rod Co., T., Brighton, 


Thompson. Lightni ; : 
Aghtning Rod Co., The George E., 
Owatonna, Minn. a 
Onsniversal Lightning Rod Co., The, Hespeler, 


Western Cable & Light Co., Baldwin, Wis. 
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Establish Your 
Season’s Quota Now 


Can you double your income 
over that of last year? 


This is the “Season of Opportunities.” Take 
advantage of all its possibilities by setting a 
quota of maximum business to attain, then 
strive enthusiastically to accomplish it. 


When the season is over and you have given 
your best efforts toward producing a large 
volume of business, you may realize even a 
greater reward of business income than you 
had anticipated. 


Selling the policies of a well known institution 
will favor your efforts considerably. 


Norwich Union Policies and Service 
Have National Reputation 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 
75 Maiden Lane, New York 


J. F. Van Riper, Branch Secretary 


EAGLE FIRE COMPANY 


ot New York 


Incorporated 1806 


Hart Darlington, Alanager 


Hart Darlington, President J. F. Van Riper, Secretary 


75 Maiden Lane, New York 


The Oldest New York Insurance Campany 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 


il. P. Jackson, President F. P. Stanley, Vice Pres. 


The Agent Who Seeks to Give Service 
Must Himself be Well Served 


COMPANIES 











Supt. S. W. Wade Urges 
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Uniform Supervision 


LAWS NOW HAMPER BUSINESS 


North Carolina Department Head Says 
Companies Should Be Allowed More 
Freedom to Compete 


How. unwise supervision and_ state 
regulation of insurance has had a ham- 
pering effect on the business was out- 
lined by Insurance Commissioner S. W. 
Wade of North Carolina in a tal’ made 
W ednesday before the insurance group 
meeting of the Chamber of Commerce 
of the United States in Washington. As 
evils ot the business Mr. Wade cited 
rulings by commissioners in excess of 
authority, lack of uniformity of prin- 
ciples of supervision and regulation in 
the states, levying of special taxes on 
surance to raise general revenue, un- 
authorized insurance and state funds. 

Speaking of the ‘need for greater free- 
dom of action by insurance companies 
Mr. Wade said: 

“The tendency of supervision and 
regulation, is to restrict and too little 
attention has been given to legislation 
which will make for the freest kind of 
competition, consistent with the best 
public interest. The economic law of 
competition is one of the surest means 
of drawing out of private enterprise 
those qualities of service for which it is 
noted. Any survey by legislative com- 
mittees of obsolete insurance laws 
which tend toward restriction, as well 
as proposed measures affecting insur- 
ance might well be viewed today in 
light of this consideration. 

State Laws Vary Too Greatly 


“Although I am thoroughly , opposed 
to federal supervision of insurance, | 
firmly believe that in the interest of in- 
surance, more attention should be given 
to uniformity of the principles of super- 
vision and regulation. The lack of uni- 
formity is reflected in the service to the 
policyholders as well as in overhead ex- 
penses which are included in the pre- 
miums paid by policyholders. In one 
state we find coinsurance is allowed 
while in another it is not. The same 
may be said of the valued policy. One 
state permits rating bureaus, another 
prosecutes insurance companies for at- 
tempting anything like this. The terms 
of so-called standard contracts vary 
with the legal requirements decided 
upon by state legislators and the 
amount of special licenses, taxes and 
fee are materially different in our 
various jurisdictions. 

“lL want you to know that the National 
Convention of Insurance Commissioners 
has already accomplished much along 
these lines, but still the problem remains 
unsolved. The responsibility for bring- 
ing about improvement is very largely 
upon those charged with the supervision 
and regulation of insurance. With 
proper leadership exercised and the 
necessary support from policyholders in 
our respective states, certainly, bene- 
ficial results could be obtained. Obvi- 
ously at times the states would have to 
surrender minor advantages but these 
would be more than justified if insur- 
ance legislation, wherever possible, could 
be put on a reciprocal basis. The result 
would be the elimination of state bor- 
ders as far as variation in the principles 
of supervision and regulation of insur- 
ance are concerned, while retaining 
within our, various states the rights we 
now enjoy. 

“It is in the interest of the policy- 
holders that the companies be allowed 
to cooperate in the making of rates. 
For one company to undertake such a 
task would be both difficult and 
expensive. With this expense spread 
over many companies the cost to policy- 
holders is smaller.” 


Lee C. Paull, president of Lee C. 
Paull & Co., insurance brokers of Wheel- 
ing, W. Va., left New York last week 
for Miami, to enjoy a vacation. 
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Identification of Photographs Will Be Found on Opposite Page in Bureau Story 
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Western Bureau to 
Seek Rate Increases 


TOO LOW IN SOME SECTIONS 





Cook County Adjustment Bureau Situ- 
ation Discussed; Snapshots of Some 
Leading Personalities Taken 





Members of the Western Insurance 
Bureau returned to their homes last 
Thursday following the close of the an- 
nual meeting held at Briarcliff Lodge, 
N. Y. In addition to the routine busi- 
ness carried on at the closing sessions 





NORTH AMERICA CHANGES 





Orlo E. Cook and Lewis H. Small to 
Divide New England Field; Succeed 
Late Charles E. Parker 
The Insurance Company of North 
America has split its New England ter- 
ritory into two sections, placing two 
former assistants of the late Charles E. 
Parker, manager of the New England 
department at Hartford, as supervisors 
of each division. Orlo E. Cook, assistant 
manager for New England for eleven 
years, has been transferred from the 
Hartford office to the home office at 
Philadelphia to supervise Vermont, 
Maine, New Hampshire, Rhode Island 





Left to right—P. B. Dutton, New York State Manager several companies at 

Rochester, N. Y.; C. A. Rich, manager, Underwriter’s Adjusting Co., Chicago, 

lll.; J. H. Patterson, manager, Western Sprinkled Risk Association; Rodney 
Davis, U. S. Mgr., Prudentia Re-Ins. Co. 


of the meeting the Bureau adopted two 
important resolutions, one authorizing 
its representatives upon the governing 
committee of the Cook County Loss Ad- 
justment Bureau to seek certain changes 
in its affairs to secure greater efficiency, 
and the other approving all proper 
means for securing increased rates in 
States where such action is shown to be 
necessary. 

The Bureau meeting always draws 
many prominent company officials and 
others well-known in Bureau circles. On 
the opposite page are snapshots taken 
by Tue Eastern UNpeRWRITER of a num-* 
ber of these insurance men. On this 
Page appear four additional photographs 
—those of Percy E. Dutton, Clarence 
A. Rich, J. Harvey Patterson and Rod- 
ney Davis. 

Top row, left to right—C. Weston 
Bailey, president American of Newark; 
E. K. Schultz, general agent, Ohio 
Farmers ; J. Lester Parsons, president 
United States Fire; Fred M. Gund, 
western manager, Crum ®& Forster 
Group ; Harold Junker, general agent, 
Crum & Forster companies; Sidney R. 
qeanedy, president, Buffalo Insurance 
“0. 

Middle Row, left to right—Charles N. 
10rham, western manager, American of 
Newark ; C. W. Williams, western man- 
ager, Security of New Haven; Herbert 
A. Clark, president of the Western In- 
surance Bureau and western manager 
of the Firemen’s of Newark group of 
companies; P. H. Wilmott, president of 
"1 Agricultural of Watertown; Emil 
ee. president of the Rhode Island 

1 > Co, and Victor Roth, vice- 
President, Security of New Haven. 
p bottom Tow, left to right—John J. P. 
ogers, vice-president, Insurance Com- 
Pany of State of Pennsylvania; Ralph 
Rawlings, and B. L. Hewitt, of Rawlings 

ewitt, western managers, Boston and 
Old Colony; Rudolph Belcher, general 
Western Insurance Bureau; 
i. A. Rothier, president, Eureka Secur- 
ity of Cincinnati; B. G. Dawes, special 
pg 9 Eureka Security of Cincinnati, 
Fire oo? Truscott, Secretary, Camden 

nsurance Association. 


manager, 


and eastern Massachusetts. 

Lewis H. Small, associate assistant 
manager with Mr. Cook, will continue 
in the office of the company at Hartford, 
having jurisdiction over Connecticut 
and western Massachusetts. The new 
arrangements will go into effect June 1. 
Mr. Cook was born in 1874 and started 
with a local agency in Bridgeport, Conn. 
In 1905 he became special agent in New 
England for the Citizens of Missouri. 
Later he went with the Fidelity-Phenix 
and in 1916 joined the North America. 
Mr. Small is a native of Hartford and 
joined the North America in 1893 at the 
age of fifteen. He has worked up 
through office departments and the field 
until now he has been made a manager 
of the company. 





INCREASE OIL RATES 

The Pacific Board has announced 
that all special fire insurance rates on 
oil tanks and their contents have been 
doubled, while rates on oil reservoirs and 
their contents have been trebled. This 
action was taken by the board the lat- 
ter part of April as the result of the 
recent fires in Southern California 
which were started by lightnings. As 
risks are written according to contents, 
location and other varying conditions, 
further rate revisions will be made upon 
a thorough survey and rating investiga- 
tion. 


JOINS NATIONAL LIBERTY 

Edwin L. Pullen, for several years 
with a prominent group of companies in 
the Long Island suburban field, has been 
appointed special agent in that territory 
for the National Liberty and its affiliated 
companies. He succeeds William L. 
Holly, who has been transferred to the 
Westchester County department of the 
suburban field. 

EXCHANGE MEETING AT RYE 

The annual outing of the New England 
Insurance Exchange will be held this 
year at the Farragut House, Rye, N. H., 
on Thursday and Friday, June 10 and 
iz 


Howard Moore Resigns 
From American Foreign 


WITH ASSOCIATION 7 YEARS 





Harry Austin to Be in Charge of Fire 
and S. T. Dunlap of Marine 


Divisions; Their Careers 





Howard P. Moore, general manager 
of the American Foreign Insurance As- 
sociation has resigned from that or- 
ganization, which embraces _ sixteen 
American insurance companies doing a 
world-wide fire insurance business. He 
plans to engage in international rein- 
surance work and will soon sail for 
the continent of Europe. 

The management of the association 
will now be carried on by Harry Austin, 
fire, and by S. T. Dunlap, marine. 

Howard P. Moore probably knows as 
many insurance men of prominence 
abroad as any man living. During his 
seven years with the A. If. I. A. he has 
traveled extensively, once making a 
complete tour of the globe, and going 
on other long trips. During one of these 
journeys, while in South America, he 
was ill for a while in the hospital. 

While in England on his last trip he 
was given a dinner by some of the 
leading insurance men in London. 

Before he became manager of the A, 
I. J. A., Mr. Moore had a long career 
in fire insurance and was one of the 
best committeemen in the city. Ile was 
an officer of the Home at the time of 
his resignation. 


Career of Mr. Austin 


Mr. Austin has been with the A. F. 
I. A. about seven years, during which 
time he has traveled between 150,000 
and 200,000 miles. Upon one trip he 
was away three and a half years. 

After graduating from the Civil Engi 
neering Department of the University 
of Pennsylvania in 1912 Mr. Austin 


joined the Franklin Fire as an inspector, 
and was later appointed special agent 
in various southern fields including 
Florida, Georgia, North and South 
Carolina, Kentucky, Tennessee, Vir- 
ginia and West Virginia. In 1914 he 
was appointed special agent for New 
England and Suburban New York. He 
joined the army in 1917 and was com- 
missioned first lieutenant of engineers 
in September of that year. He served 
in France and Germany with the 116th 
and 6th engineers. 





HOWARD P. MOORE 


Mr. Austin was assigned to the United 
States Peace Commission in February, 
1919, and was placed in charge of the 
Consequential Loss Section of the Mis- 
sion to Rumania under Colonel Longly 
He returned to the United States in 
June, 1919, and resigned as major of 
engineers of the United States army 


(Continued on page 34) 

















FIRE INSURANCE | 


You no longer have to “sell” 
your client on the absolute 
necessity of fire insurance. 


But you do want him to 
know that your primary inter- 
est is securing for him the 
maximum protection at the 
minimum cost. 
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FIRE & MARINE 
INSURANCE COMPANY 


1711 Chestnut Street, Philadelphia, Pa. 
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Rights vs. Federal 


Distinguished Insurance Lawyer Takes a Look at 
the Palmetto-Chrysler Controversy and Com- 
ments on Recent Statements of New York 
Insurance Department Excutives Relat- 
ing to the Supremacy of This State in 
the Exercise of Its Police Power 


By Samuel Davis, Boston ' 


‘Deep has been, and ts, the significance 


of Miracles, thus quietly begms the Pro 
fessor; ‘far deeper perhaps than we imag- 
ine. Meanwhile, the question of questions 
were: What specially is a Miracle? To 
that Dutch King of Siam, an tcicle had 
been a miracle; whoso had carried with 
him an air pump, and vial of vitriolic ether, 
might have worked a miracle. To my 
Horse, again, who unhappily is still more 
unscientific, do not I work a miracle, and 
magical “Open sesame!” every time I 
please to pay twopence, and open for him 
an impassable Schlagbaum, or shut Turn 
pike?’ 

Perhaps if Carlyle had been living in 
our day he would have found at hand an 
even more striking illustration defining a 
miracle, Judging from the utterances re- 
cently made by respected persons in high 
places, a miracle of the nth power will 
be necessary to convince them that the 
doctrine of states’ rights has been ob 


solete, archaic, abstract, vague and non- 
existent since the close of the Civil 
War. 3 

Various authorities, including courts, 


text writers, historians and economists, 
have, from time to time, sought to gain 
acceptance of the fact that states’ rights 
no longer exist in the customary under- 
standing of the term, but with little suc- 
cess. The most important of these dec 
jarations have naturally been made by 
the Supreme Court of the United States. 
So recently as March 1, 19260, Chief Jus 
tice Taft, speaking for the Supreme 
Court, said: 

“In the relation of states to the regulation 
of interstate commerce by Congress there are 
two fields. There is one in which the state can- 
not interfere at all, even in the silence of Con- 
gress. In the other, and this is one in which the 
legitimate exercise of the state’s police power 
brings it mto contact with interstate. commerce 
su as to affect that commerce, the state may 
exercise its police power until Congress has by 
affirmative legislation occupied the field by re: 
ulating interstate commerce and so necessarily 
has excluded state action. 

(Oregon-Washington Railroad & 
Company vs. State of Washington.) 


Navigation 


Embargo Against Other 


States 


Creates An 


Here the state of Washington under- 
took to create an embargo against bring 
ing alfalfa into the state of Washington 
from certain districts in other states 
which were affected with an injurious 
parasite. In violation of the quarantine 
the Railroad Company carried alfalfa 
into the state. The state of Washington 
obtained from its Supreme Court an in- 
junction against the railroad company, 
whereupon the railroad company ap- 
pealed to the Supreme Court of the 
United States, and this court promptly 
reversed the decree of the Washington 
court. The states’ rights theory which 
was again overthrown by this decision is 
well expressed in a paragraph from the 
dissenting opinion of two members of 
the court: 

“It is a serious thing to paralyze the efforts 
of a state to protect her people against im- 
pending calamity and leave them to the sole 
charity of a far off and perhaps supine federal 
bureau.” 

Nevertheless, the rule of law is that 
announced by the Chief Justice. The 
case was one of unusual interest, pro- 
viding anew a delimitation of that field 
where the state’s police power is made 
to yield to the mandate of Congress. 

Under the authority of the fourteenth 
amendment to the Constitution, the 


United States Supreme Court overturned 





state legislation no less than fifty-five 
times between 1879, when cases first 
began to reach the court, and 1912, the 
terminal date of an exhaustive examin- 
ation of the cases, which will be referred 
to later. Such matters as exclusive of 
negroes for jury service in West Virginia, 
discrimination against Chinese in Cali- 
fornia, railroad regulation statutes in 
Minnesota, Texas, Nebraska and Louisi- 
ana, insurance legislation in Louisiana, 
city ordinances in Ohio, Towa, Kansas 
and Illinois, hours of labor in New York 
and collection of taxes in Georgia have 
heen considered by the court. 


Tax Law Interference 


In the case of the Central Georgia 
Railway Co. vs. Wright, 207 U. S. 127, 
the court observed, “Reluctant as we 
are to interfere with the tax laws of a 
state, we are constrained to the conclu- 
sion that the system does not afford that 
due process of law which adjudges upon 
notice an opportunity to be heard which 
is intended by the fourteenth amend- 
ment.” The late Mr. Justice Moody in 
the following year said, in rendering the 
decision of the Supreme Court in the 
case of Twining vs. New Jersey, 211 U. 
S.91: “The fourteenth amendment with- 
drew from the states powers theretofore 
enioyed by them to an extent not yet 
fully ascertained or, rather, to speak more 
accurately, limited those powers and re- 
strained their exercise.” 

In an exhaustive study of the four- 
teenth amendment, in the course’ of 
which he read every decision of the Su- 
preme Court of the United States, dis- 
carding in his thoroughness all indexes 
and tables of contents, Charles W. Col- 
lins, author of a book entitled “Four- 
teenth Amendment and the States,” re- 
marks: 

“We cannot answer the question as to how 
far federal intervention can go under the four- 
teenth amendment. For practical purposes the 
principle of intervention may be stated as fol- 
lows: no state can make or enforce any law 
which shall, under proper proceedings, be 
deemed unreasonable by the majority of the 
Supreme Court of the United States.’’ 

Other experts in this field reach sim- 
ilar conclusions and I have encountered 
none challenging the position of these 
writers. One of these is the leading 
authority on police power, Professor 
Ernst Freund, of the University of Chi- 
cago. In his book on “The Police Power” 
he too asserts that the fourteenth amend- 
ment is capable of an interpretation sub- 
jecting all state legislation to a federal 
control nearly equal in scope to that ex- 
ercised by the state courts and superior 
to the latter. The view expressed in the 
Slaughterhouse Cases, that the chief ap- 
plication of the amendment would be 
made in protection of the negro, has 
been abandoned. 


Using the Fourteenth Amendment 


‘In the various railroad cases the Su- 
preme Court has used the fourteenth 
amendment to control the police power 
of the state and, what is most significant, 
there is hardly any important police leg- 
islation which is not questioned in the 
Supreme Court as a violation of the 


fourteenth amendment. The Supreme 
Court accepts jurisdiction in every 
such case offered it. Professor Freund 


further agrees with Mr. Collins that by 
interpreting the federal power as exclu- 
sive it has established a freedom of com- 


communities.” 


merce throughout the Union without the 
aid of congressional “legislation in ac- 
cordance -with the principle of federal 
government “which brings about an en- 
joyment of liberty with a consolidation 
of political power over formerly distinct 
And, anticipating the fu- 
ture march of events, he adds; ‘It is quite 
conceivable that the Supreme Court will 
eventually protect property as it now 
protects commerce and will develop and 
enforce just limitations of the police 
power tnder the fourteenth amendment.” 
In similar vein W. W. Willoughby, Pro- 
fessor of Political Science at Johns Hop 
kins University, and author of the valu- 
able work entitled “Fundamental Con- 
cepts of Public Law,” expresses himself 
in his book on “Constitutional Law” as 
follows: 

“The supervisory power of the federal courts 
has been enormously increased; as by the four- 
teenth amendment they may examine every 
claim of illegal violations by states of the pro- 
hibitions laid upon them by the amendment and 
where the claim is sustained grant the neces 
sary relief either by issuance of the appropri 
ate writ or by holding void the offending state 
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laws. In fine, the fourteenth amendment has 
operated rather ag a limitation upon the powers 
of the states than as a grant of additional 
powers to the general government.” 


Not A Political Doctrine 


The doctrine of states’ rights is no 
longer political. Party affiliations on the 
subject have shifted curiously in recent 
years. When Woodrow Wilson was pres- 
‘dent of the United States, the New York 
“Journal of Commerce” on one occasion, 
treating his message to Congress editor- 
ially, quoted a statement made by the 
minority leader of the House of Repre- 
sentatives, which characterized the pres- 
ident’s message as “the strongest nation- 
alistic message ever sent to Congress,” 
and a “a bitter pill to the southern states’ 
rights advocates.” “But, as a matter of 
fact,” commented that newspaper, “the 
Democratic party has ceased to be the 
jealous defender of states’ rights, and its 
representatives from the South and else- 
where have frequenly vied with Repub- 
licans in supporting federal supervision 
over matters formerly deemed to be ex- 
clusively within state jurisdiction. The 
multiplication of corporations naturally 
accentuated the necessity of substituting 
national for state control and today, 
when 90% of the business of the country 
is done by corporations, the efficacy of 
the legislative creators of these artificial 
entities to hold them to anything like 
strict responsibility has been amply dem- 
onstrated.” This is strong language, 
emanating from one of the most impor- 
tant business journals in the United 
States. 

The foregoing all too brief statement 
of the legal status of states’ rights, so- 
called, when in conflict with the higher 
authority of the nation, may still serve 
to indicate the undeviating trend of po- 
litical evolution in this country, not only 
since 1868, whén the fourteenth amend- 
ment was adopted, but as early as 1789, 
when the Constitution itself first stated 
the paramountcy of the national law as 
follows : 


“This Constitution and the laws of the United 
States which shall be made in pursuance there- 
of * * * shall be the supreme law of the land, 
and the judges in every state shall be bound 
thereby, anything in the Constitution or the 
laws of any state to the contrary notwithstand- 
ing.” 5 


Governor Ritchie’s Talk 


Governor Ritchie of Maryland, seeing 
the dissatisfaction aroused in some cen- 


ters of population by the attempt of- 


the United States authorities to enforce 
the eighteenth amendment, has seen fit 
to describe it as an invasion of states’ 
rights. He has had considerable to say 
about the transgressions of the federal 
government in the state domain. The 
able and distinguished Deputy Super- 
intendent of the Insurance Department 
of New York, ‘in discharge of his duties 
as counsel for the defendant in the in- 
junction proceedings brought by the 
Chrysler interests, has declared the state 
of New York to be supreme in the ex- 
ercise of its police power when the rights 
ol citizens of the United States are in- 
volved. It is interesting to observe that 
both Governor Ritchie and Deputy Su- 
perintendent Fowler are citizens of the 
United States, as well as of the states of 
Maryland and New York, respectively, a 
lact which seems to escape attention 
except on the Fourth of July and other 
Patriotic occasions when Old Glory is 
eulogized in a more or less perfervid 
fashion. 

What are the real interests of the 
citizens of the states and of the United 
States? Of course, the real interests in 
life, the most absorbing efforts of every- 
one, are primarily economic. Every- 
ones first concern is to make a living. 
That is a grim necessity. Political and 
legal considerations come Jater. If it be 
asked what the greatest achievement of 
the United States is the answer must be 
that since the world began no country 
has organized business on the colossal 
scale which is now presented in this 
country, Our proudest boast must be the 
scientific ordering and systematic con- 
duct of production and distribution. It 
IS not accidental that Rockefeller, Mor- 
gan, Judge Gary and Henry Ford are 
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Americans. They are our outstanding 
achievements. 


Business Transcends State Lines 


Now it may properly be asked how 
long could business stand if, in its or- 
ganization, the complicated political and 
legal systems of the country were pat- 
terned after? All our business of any 
importance és national in scope. Not only 
large business units but small ones tran- 
scend state lines. A youth starts a small 
mail order business in Grand Rapids or 
in Louisville. Does he, can he stop at 
state lines while he ponders that won- 
derful wisdom that for his comfort and 
protection sets up a fresh political and 
legal jurisdiction every few hundred 
miles? As he feels the impact of these 
artificial barriers to the free flow of com- 
merce he will wonder where the benefit 
appears or to whom it accrues. He may 
even question whether the wisdom of 
the eighteenth century was in any sense 
applicable to the second quarter of the 
twentieth, wherein economic conditions 
are so unlike those of the earlier time 
as to make comparisons wholly impos- 
sible. Or, if he had plugged in college, 
he may recall that in his “Ancient Law,” 
Sir Henry Maine tells us: 

“Tt may be laid down that social necessities 


and social opinion are always more or less in 
advance of law. We may come indefinitely 


near to the closing of the gap between them, 
but it has a perpetual tendency to reopen. Law 
is stable; the societies we are speaking of are 
progressive. The greater or less happiness of a 
people depends on the degree of promptitude 
with which the gulf is narrowed.” 

It is more than passing strange, this 
curious obtuseness of most of us to the 
significance of facts constantly avail- 
able for our observation and interpreta- 
tion. Economic evolution seems to es- 
cape notice entirely and yet it is the most 
potent and intimate of all influences 
which can affect us. In fact, we are do- 
ing business actually under twentieth 
century methods while we gravely and 
unconsciously describe and classify our 
transactions with the nomenclature and 
categories, political and legal, of the 
eighteenth century. 


The Postal Life 


As an instance, consider the Postal 
Life Insurance Co. This company began 
business June 2, 1905 under the laws of 
the state of New York. According to 
Best’s Reports, the Postal Life, while 
licensed only in the state of New York, 
insures by correspondence residents of 
all states, including Canada and foreign 
countries. In his brief in the Palmetto 
suit Mr. Fowler contends that the busi- 
ness of insurance is not of a federal na- 
ture, is not interstate commerce and 
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the federal government cannot regulate 
it. It is perfectly true that the Supreme 
Court has said that insurance is not com- 
merce but a few pages later in the same 
brief Mr. Fowler pays this well earned 
tribute to insurance: 

“Tnsurance is the bodyguard of commerce. It 
is a sentinel over commerce. It must stand 

(Continued on page 34) 
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than loss to property. 
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When labor strikes it quits work. 
In both cases the effect is the same—production is sus- 
pended, income stopped while fixed charges such as salaries, inter- 


est and taxes go relentlessly on. 


In England, as a result of the strike of five million workers, many 
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CAPITAL INCREASE PROPOSED NATIONAL LIBERTY CHANGES GET VICTORY FOR NEW YORK [-— — 


Travelers Fire Would Make Total §$1,- 
500,000 by Adding $500,000 by Issue 
of 50,000 Shares 
Notice has been issued to stockhold- 
ers of the Travelers Fire of Hartford 
of a meeting to be held next Monday, 
May 17, to act on a proposal to increase 
the capital stock of the company by ad- 
ding 5,000 shares, thus raising the total 
from $1,000,000 to $1,500,000. The stock 
will be issued on terms and conditions to 
In prescribed by the board of directors. 
This increase is keeping with the plans 
of the company prepared at the time of 
organization in 1924 by which additions 
would be made to the capital and sur- 
plus from time to time as the business 
developed. The Travelers Fire has an 
authorized capital of $5,000,000. It was 
organized in October, 1924, with a cap- 
ital of $500,000, subscribed for and paid 
in by the Travelers Insurance Company. 
In October, 1925, the capital was in 
creased from $500,000 to $1,000,000 and 
an additional $2,000,000 of surplus was 

paid in 


PALMETTO HEARING POST- 
PONED 

An adjournment of the hearing on the 
application of the Palmetto Fire of 
Sumter, S. C., for a mandamus order to 
compel Superintendent of Insurance 
Beha to issue a renewal of the com 
pany’s license to transact business in this 
state, was ordered until tomorrow, 
May 15th. The case was scheduled to 
come up in the Supreme Court last Sat 
urday. 


PALMETTO GETS MORE TIME 

Although Commissioner Leonhard T. 
Hands of Michigan had virtually deter- 
mined to turn over to the attorney gen- 
eral’s office the job of collecting from 
the Palmetto Fire of Sumter, S. C., the 
$11,930 which the department insists is 
owing to the state in additional 1925 taxes 
by reason of the operation of the Chrys- 
ler wholesale auto insurance plan under 
a Michigan contract, receipt of another 
plea for time this week from the Pal 
metto’s counsel, Cabell, Ignatius & 
Lown, will probably result in suspension 
of further steps until a representative of 
the legal firm goes to Lansing for a per 
sonal conference with the commissioner. 


AMERICAN LLOYDS, INC. 

Underwriters at American Lloyds will 
be incorporated as a stock company, 
as provided for in Section 306 of the In 
surance Law, it was announced this 
week The newly incorporated com 
pany will have the title of American 
Lloyds, Inc. It will transact fire and 
allied lines as provided for under Sec 
tion 110, and its present plans propose 
an initial capital of $300,000 with a sur 
plus of $175,000, 

The Underwriters at American Lloyds 
started in business in 1890. For several 
years it has been under the underwrit- 
ing management of Edward FE. Hall & 
Co., Inc., as attorneys-in-fact. 


J. Campbell Haywood 


ADJUSTER 
for STATE of CONNECTICUT 


Wide Experlense Prompt Service 
Moderate Charges 
Tel. 221-4 Washingten 


Warren, Conn. Corewell Bridge P. O. 








H. A. Moodle ands Seecidva Branch; 
D. Stehle, Jr.,. Made Manager of Up- 
town New York City Office 


Horace A. Moodle, manager of the 
uptown branch office of the National 
Liberty, has been appointed manager of 
the company’s branch office in Brook- 
lyn, at 153 Remsen Street. He has been 
with the company for several years. 
Don Stehle, Jr., manager of the com- 
pany’s branch office at Pittsburgh, Pa., 
has been promoted to head of the up- 
town office in New York City, succeed- 
ing Mr. Moodle. Mr. Stehle formerly 
represented the National Liberty in the 
western Pennsylvania field as special 
agent and for several years now has 
headed the Pittsburgh office. 

John R. Wineman, for many years 
with the Keystone Underwriters of 
Pittsburgh, has been appointed manager 
of the Pittsburgh office of the National 
Liberty to succeed Mr. Stehle. 


NEW L. & L. & G. OFFICES 
The office of the Liverpool & London 
& Globe has been removed from 28 
Clinton street to the Federal Trust Build- 
ing located at 24 Commerce street, 
Newark. 


Fred. S. James & Co. have secured 
the representation of the Victory of 
Philadelphia for the metropolitan dis- 
trict of New York City. The Victory 
is a strong fire company with a capital 
of $1,000,000 and is affiliated with the 
Fire Association of Philadelphia, one of 
the oldest companies in the country. 


HAIL SITUATION IMPROVED 

The Canadian Hail Underwriters As- 
sociation, which a short time ago re- 
leased its members from obligation to 
observe rates and rules for the season 
of 1926, has been rehabilitated and re- 
sumed jurisdiction in Manitoba, Saska- 
chewan and Alberta, with all stock com- 
panies writing hail insurance in that ter- 
ritory as members. 


Installment Cover 
(Continued from page 19) 


inquiries are received here. We have 
the facilities to give prompt service on 
this coverage and we heartily welcome 
any communications. For sample pol- 
icies, rate sheet bulletin, applications, or 
any miscellaneous . information, please 
write the company,” says Mr. Semple. 








A Good Place to Eat 


Reynolds Buffets, Inc., in- 
vite the public to its new 
buffet, which opened this 
week at 


45 Maiden Lane, N. Y. 





where the highest quality of 
sandwiches to order, home- 
made pies and delicious 
salads will be maintained. 


Together with its other 
branches at 96 Liberty and 
10 Cedar, Reynolds Buffets, 
Inc., will be able to serve 


2000 people a day. 








“A RECORD OF HONORABLE CONDUCT OF 
AN HONORABLE BUSINESS” 
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CAR AND 


Ropal Exchange Assurance 


1720—1926 


GENERAL 


INSURANCE CORPORATION, LIMITED 
United States Head Office, 83 Maiden Lane, New York 








The North River Insurance Co. of 
New York 

Richmond Insurance Company of 
New York 


United States Merchants & Shippers 
Insurance Company 


New York State Fire Ins. Ce. of 
Albany, N. Y. 


New York 


F. M. Gund, Manager, Western Depart- 
ment, Freeport, Illinois 
Hines Brothers, Managers, Southern 
Department, Atlanta, Georgia 





CRUM AND FORSTER 
110 WILLIAM STREET—-NEW YORK CITY 
REPRESENTING 


United States Fire Insurance Co. of 
New York 

British America Assurance Co. of 
Toronto, Canada 

Western Assurance 
Toronto, Canada 

United States Underwriters’ Policy 
of New York 


Company of 


Union Fire Insurance Co. ef Buffalo, 


W. S. Jackson, Manager, Pacific Coast 
Dept., San Francisco, California 
Cobb Glass & Co., Managers, North 
Carolina Dept., Datham, North 
Carolina 














The WORLD 
Roe) omeveyere | 
to live wire 
agents 


Get the Best in THE WORLD 











US 
CONTINGENT RESERVE FUND. 
ASSETS 


I. A. Smith, President 
F, D. Layton, Vice-President 





OF HARTFORD, CONN. 


Statement, January 1, 1926 





TOTAL SURPLUS TO POLICYHOLDERS » ae 


| National Fire Insurance Company 
| 


S. T. Maxwell, V.-Pres. & Sec’y. G. F. C 
C. B. Roulet, Secretary ‘ R na re agg sone 


Assistant Secretaries 


» H. B. Collamore Cc, L. Mill 
R. C. Alton « L. Miller 

J. H. Crane Mast 
L. C. Breed (Automobile) C. C. Hewitt V. I, G, Petersen (Marine) 


oeenececccccocesoccece 15,129,172.66 


. M. Anderson, Secretary 
F. B. Seymour, Treasurer 

















1871 


$1,000,000 Capital 





Fifty-five Years—Time Tested 


SUPERIOR 
FIRE INSURANCE COMPANY, PITTSBURGH 


An American Company 
that, by friendly co-operation and consistent and dependable 
service, has won a high place in the agency field. 


Total Assets $4,543,938 
Policyholders Surplus $1,752,289 


—— 
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British Dispute 
American Attitude 


ON YORK-ANTWERP RULES, 1924 





Insurance and Shipping Leaders Main- 
tain Rules Are Not in Conflict 
With Harter Act 





British marine insurance and shipping 
interests continue to believe that Ameri- 
cans are quite mistaken in the attitude 
assumed here with reference to the 
York-Antwerp Rules of 1924. So far the 
American position has been that certain 
of the lettered rules conflict with Ameri- 
can laws and hence can not be put into 
operation effectively. On the other side 
of the Atlantic the opinion is that there 
is no violation of. American laws and 
that the United States is holding up in- 
ternational cooperation by refusing to 
endorse these amended rules. 

The Liverpool “Journal of Commerce” 
in a recent issue comments upon the in- 
ternational situation as it exists today. 
It says in part: 

“It was the discussions on the York 
Antwerp Rules, 1924, and the question of 
clean bills of lading, however, that pro- 
vided the marine insurance world with 
the chief interest of the conference, and 
it was not at all surprising to find Ira 
A. Campbell, of the United States Aver- 
age Adjusters’ Association, introducing 
the subject of general average, and ex- 
plaining to the conference the attitude 
adopted by the United States towards 
the York Antwerp Rules, 1924. Mr. 
Campbell, it may be recalled, took a lead- 
ing part in the preliminaries to the fram- 
ing of objections to the rules by Ameri- 
can interests. 

“This, it will be remembered, was con- 
firmed by his speech at the compara- 
tively recent annual meeting of the U. 
S. Average Adjusters’ Association. At 
last weeks’ conference, Mr. Campbell 
added to the good impression he had al- 
ready made by admitting that the United 
States might be wrong in imagining that 
certain of the numbered rules were not 
suitable for adoption by her interests, 
and that should this prove to be the 
case, the people of the United States 
would be very quick to admit their mis- 
take. So far so good, but Mr. Campbell 
continued by saying that until there is 
a change in the law of the United States 
so that they were no longer bound under 
the Harter Act, he did not see how there 
could be any hope of putting the “let- 


tered” rules into operation in the United 
States. 


Wearied at U. S. Objections 


This is the old cry, and one that has 
ecome wearisome with repetition. Pre- 
sumably it is Rule “D” again, and how 
often have competent British authorities 
stated that in their opinion there is no 
conflict between the Harter Act and Rule 
“D,” and that the Jason clause, usual 
in American contracts of affreightment, 
mM No way invalidates the application of 
the York-Anwerp Rules. 

“Mr, Campbell, with the utmost good 
faith, appears to have become obsessed 
with the bogey of incompatibility be- 
tween United States law and the York- 
Antwerp Rules, 1924, and it is a pity 
for in him the rules appear to have an 
advocate who possesses much influence 
in American shipping circles, and, more- 
phd one who save on this sole point 
er to have grasped their signif- 
. et and the 1mportance which at- 
aches to the desirability of obtaining 
international unity on the question of 
Seneral average adjustment. 

Hi eR Y to Mr. Campbell, Sir Norman 
sd Plained the object with which the 
He awere framed at Stockholm. He 
P lat the conference had worked in 

. atmosphere of give-and-take, that 

all difficulties had been explored, and 


Calls Single Interest 
Policy Not Adequate 


DEFENDS WHOLESALE COVERS 





Harrison Law, Expert on Auto Insur- 
ance, Also Cites Weaknesses 
of Present Systems 





Harrison Law, publisher of insurance 
charts, and a well-known insurance man at 
Nutley, N. J., gives it as his opinion that 
the proposed single interest automobile in- 
surance policy is not the solution of the 
wholesale problem confronting stock insur- 
ance companies and local agents. In stating 
his reasons why he believes this policy 
would not aid all the interests involved, 
Mr. Law says: 


In few cases can a finance company 
sell “Recourse” contracts. As far as 
retail sales are concerned there is no 
use for the single interest policy except 
for coverage for collision. In my years 
of adjusting automobile claims for the 
insurance companies and finance com- 
panies insurance carriers, I have had 
only one case where the above policy 
would have been available. It may be 
that a new form is being devised but 
my experience and that of many other 
adjusters is that the same is not gen- 
erally looked upon with favor by the 
dealers except in the case of collision 
claims. If the paper was sold with re- 
course then it would be a different case. 

Let me quote an instance where such 
coverage would have been available; a 
car was purchased through a finance 
company. The purchaser requested that 
he be permitted to place his own in- 
surance which was granted. The in- 
surance was taken out, not in the name 
of the purchaser of the automobile but 
in the name of the wife. No mention was 
made of the car being bought under the 
conditional sales agreement. During the 
winter the car was left in the yard and 
naturally the block cracked. The pur- 
chaser did not want to pay any more 
and did not see any reason for paying 
the notes. He arranged with another 
party to take the car into another state 
and abandon same. 

This was done and before the insur- 
ance company was advised of the al- 
leged theft, the finance company, finding 
where the car was, took possession 
of same and called upon the dealer 
who had’ sold the same to send. for the 
car, as it was recourse paper. The 
dealer got the car although the same had 
been stripped of the winter top and 
many other parts. After considerable 
work I found out the above conditions 
and confronted the claimants with the 
facts and they turned in their policy and 
received from the insurance company 


the return of the premium paid. The 
dealer did not like that and made a 
claim for the repair of the car. The 


policy not covering his interests natur- 
ally the company refused. The single 
interest policy would have _ protected 
him. 


Wholesale Insurance Not New 


Having made a study of the automo- 
bile business since it was started by the 
insurance companies, as manager of the 
underwriting department, adjuster, man- 
ager of the insurance department of one 
of the largest finance companies I am 
able from the inside information gained 


> 


that either unanimity had been obtained, 
or where there was a difference of opin- 
ion it had been settled by a very sub- 
stantial majority. He added that they 
had worked, not with the view of mak- 
ing law which was to be thrust down 
people’s throats, whether they liked it 
or not, but with a view to framing a 
code to be adopted in whole or in part 
by the people for whom they were work- 
ing.” 
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Metropolitan Agent 


Home Insurance Company (Automobile Dept.) 
Maryland Casualty Company (Casualty Lines) 
Harmonia Fire Insurance Company 

London & Scottish Assurance Corp., Ltd. 


N. W. Corner Maiden Lane and William Street 
Telephones: John 1363-5976 
New York City 
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by such experience to know the facts. 
I have specialized in adjustments for 
finance companies which must be handled 
in a little different way due to the dif- 
fierent interests involved. I have 
watched the agitation against this so 
called group insurance for automobiles 
which has come to the front not against 
all companies writing that class of insur- 
ance but only against one. This insur- 
ance is not new. Ten years ago I worked 
out the figures of several automobile 
concerns. 

A blanket form of insurance on fi- 
nanced cars is not new. While hereto- 
fore the companies have made con- 
tracts with the Finance Companies to 
carry only the cars that the finance com- 
panies are interested in, that contract 
has carried practically 80 per cent of 
the output of the factory. 

If the salesmen of one manufacturer 
are to be classified as insurance agents 
then every salesman in the country must 
be so classified and should have been 
for the past fifteen or so years. In fact 
ever since the finance business has be- 
come the factor it is in the automobile 
trade. When I was statistician and man- 
ager of the insurance department of a 
finance company we _ instructed every 
salesman to tell the salesman of the 
automobile dealers how to apply the in- 
surance and to instruct their purchasers 
that the finance company had taken out 
insurance for both interests. Some fi- 


nance companies place their business 
through brokers, while others secure 
their business direct from dealers of 


automobiles. Many dealers have brokers’ 
licenses where the respective state laws 
permit them to qualify as solicitors of 
insurance. Others are agents for insur~ 
ance companies. 


No Individual Underwriting 


There is not an agent or broker who 
would turn down the proposition if one 
was offered to him of like kind and con- 
dition. Every large company seems to 
have one or two of these finance lines. 
Those lines in most cases are brokers. 
They cover in many states. Invariably 
they are placed by brokers domiciled in 
one state and the finance company in 
another and the company writing the 
business in another. There is keen rivalry 
in getting the business. Some finance 
lines switch. And I will say here that 
my experience proves to me that many 
are carrying insurance that is placed 
through finance companies who could 
never get insurance if placed through 
local agents. I have one case in mind 
where the purchaser of a car is known as 
a gunman by the police. The local agent 
must know that and if he is a good 
local agent and has the interest of the 
company at heart he would not insure 
that man. He is well able to pay cash 
for the car as he owns several houses. 
He purchased a car on time. Generally 
the contract with the finance company 
does not give the insurance company 
the privilege to pick and choose. They 
must take all or none with the result 
that many moral risks are forced on 
the company. 

I feel that the group automobile policy 
is here to stay. While the manufacturer 
may release the small volume of busi- 
ness not financed, the finance company 
is going to place insurance to safeguard 
its money. They are doing it now 
and always have done it. The 
manufacturer by purchasing group 


insurance and giving it with the car is 


Test Out Marine 
Fire Extinguishers 


AT THE N. F. P. A. CONVENTION 





Elaborate Experiments Show Effective- 
ness of Different Types of Chemi- 
cal Extinguishers 





In connection with the National Fire 
Protection Association convention at 
Atlantic City this week, Wednesday 
afternoon was given over to an exhibi- 
tion of marine fire-fighting. Preceding 
this J. Walter Drake, Assistant Secre- 
tary of Commerce, addressed the con- 
vention on: “Constructive Governmental 
Service to the Merchant Marine.” Sam- 
uel D. McComb, head of the Marine Of- 
fice of America, is chairman of the mar- 
ine committee of the N. F. P. A. 

A fire and boat drill was held on the 
coast guard cutter “Seneca,” a pumping 
demonstration given by the new fire- 
boat “Port Houston” off the Million 
Dollar Pier and an extinguishing demon- 
stration was staged under the auspices 
of the Atlantic City Fire Department 
on the Ball Park near the Atlantic City 
Yacht Club. 


Six Tests Made 


The following interesting tests of fire 
extinguishing apparatus were given: 

The Tetrachloride 1l-quart hand-fire 
extinguisher on a set-up representing 
the semi-enclosed bilge of a motor-boat, 

The Soda-Acid 2% gallon hand ex- 
tinguisher on a set-up representing the 
wooden structure of a vessel. 

The Foam 2% gallon Extinguisher on 
a gasoline fire—area 3 x 4 ft. (12 sq. ft.) 
—set-up representing fire in an open 
bilge. 

The Foam Marine System on gaso- 
line fire—area 8 x 8 ft. (64 sq. ft.)—set- 
up representing area under floor plates 
and boilers of boiler room. 

The Carbon Dioxide Marine System 
extinguishing gasoline fire in yacht en- 
gine room, model 8 x 9 ft. 

The Foam Marine System on gasoline 
fire—area 8 x 10 ft. (80 sq. ft.)—pump- 
ing foam set-up representing area under 
floor plates and boiler of boiler room. 

Referring to the demonstration as time 
did not permit the showing of every ap- 
plication for which each type of extin- 
guisher and system is suitable, or of 
every make of each type—one repre- 
sentative application of each type of ex- 
tinguisher or system was chosen, and 
each type was represented by one make 
selected by an Advisory Committee and 
the Fire Equipment Manufacturers’ In- 
stitute. 








a, 





by means of the volume of business 
able to strike a bargain with the in- 
surance company whereby his purchasers 
are benefitted. There is no discrimina- 
tion because all cars are insured alike. 

What can be the outcome of this con- 
troversy? Say the plan is dropped. The 
purchaser of the car has to pay more 
money. The finance company still pays 
for its insurance and charges the cus- 
tomer in the charges for the finance. Is 
the fiscal agent of the finance company 
a seller of insurance in the same rela- 
tive way as the seller of the automobile 
who gives the man or tells the man that 
his car is insured and it does not cost 
him anything? 
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Linguistic Help From London 

While copies of “Assecuranz Jahr- 
buch” have recently been received in 
this country from the publishers at 10 
Hohenstaufengasse, Vienna, and _ the 
book looks as if it might be of great in- 
terest as it is surely teeming with in- 
formation, (the English name of it being 
“International Insurance Year Pook,’) 
1 doubt if it has been much read on this 
side as German 


scholars in insurance 
offices are not numerous. 
In the London insurance newspaper 


offices, however, there are some good 
linguists, and I quote herewith from 
“The Review” of that city in order to 
let the American insurance public know 
something about what is in the book and 
about its editor: 

“This annual, which appeared for the 
first time 45 years ago without any men- 
tion of the name of the founder, Mr. 
Adolf Ehrenzweig, a famous Austrian 
expert in insurance affairs, is intro- 
duced this year by a few commemora- 
tive words concerning him by Mr. S. 
Loewenberg. 

“The text of the book is divided into 
five sections,. Part I consisting of a series 
of six important articles on current in- 
surance problems. These are by Dr. 
Alfred Berger, Vienna, on the question 
of the rate of interest applied in Life 
Valuations; by Prof. Dr. A. Ehrenzweig, 
on the Renewal of the Laws on Priv- 
ate Insurance Contracts in Czecho Slo- 
vakia; by Mr. John F. Bell, Local Man- 
ager of the North British & Mercantile, 
Newcastle-on-Tyne, on Current Insur- 
ance Problems in England; by Dr. Phil. 
Heymann; Dr. Ehrenberg; and Herr 
Blau, on Damage Life Insurance, i.e., 
the insurance of buildings, plant and in- 
struments of production on a life basis 
against wear and tear and the risk of 
becoming out of date; by Mr. H. Stan- 


ley Spain (London), Dr. Herzfelder 
(Berlin), Dr. Richard (Paris), Herr 
Reichenberg (Stockholm), and Herr 


Aalholm (Oslo), on Credit Insurance; 
and finally by Miss M. Frenzl, General 
Secretary to the Internationaler Ver- 
band, on Aircraft Insurance. Part II 
contains the history and statistics of 
the 1924 insurance business of the Eu- 
ropean countries; this section has been 
considerably elaborated and improved 
and national correspondents have been 
secured in the majority of cases, whilst 
Part III gives very useful information 
concerning public insurance institutions, 
and the fourth section contains a list of 
Insurance Journals and Annuals the 
world over, together with a most use- 
ful list of insurance publications during 
the years 1924 and 1925. 

“The new Editor of the Annual, Prof. 
S. Lengyell, has every reason to be 
satisfied with his first production. A 
number of balance sheets of Continental 
companies is included in Part V, but the 
book aims chiefly at creating a technical 
and statistical insurance reference book, 
discussing current insurance problems, 
and indicating the position and develop- 
ment of the insurance business in the 











various countries by comprehensive sta- 
tistics and special articles written by ac- 
knowledged experts on the _ subjects. 
Prof. Lengyell has only been connected 
with the Annual for a short time, but 
he is evidently well in touch with cur- 
rent insurance problems, and one can 
look forward with a certain amount of 
confidence to the discussion of other 
current problems in an illuminating man- 
ner in future issues of the Year Book. 
** * 
An Elastic Policy 

Under the head of “An Elastic Poli- 
cy” the magazine “System” runs the 
following story: 

An eastern merchant has a method 
of covering each variation in values 
that his inventory represents durjng 
different seasons of the year. 

He carries the usual 80% co-insurance 
clause as standard fire insurance on the 
contents of his store. At certain per- 
iods of the year, particularly around 
holiday time, the value of many of his 
fixtures and on much of his stock in- 
creases above what it would ordinarily 
be. Also, during the very cold weather 
the fire risk is greater than it is during 
the milder months of the year. Very 
naturally, the merchant wants to be 
amply protected from loss through fire 
especially when he has a large amount 
of goods in stock. 

“With the cooperation of the insur- 
ance broker, he worked out a plan which 
permitted him to indorse his policy 
when the value and risk increased to 
some figure above the 80% carried, in 
consideration of paying the difference 
in the premium cost. This additional 
premium is short-rated for the length 
of time that the increased insurance on 
the inventory is in effect. 

“On the other hand, when business is 
slack and the risk is low, the merchant 
reduces his policy by indorsement and 
gets a return on the premium at the 
rate for the lower amount carried. 

“This plan has proved satisfactory to 
both the assured and the broker, as it 
involves the least amount of trouble 
for the broker and at the same time 
adequately covers the variation in risk 
and values for the merchant.” 

e 4% 
An Insurance Resignation 

Miss Forence Doonan, an Ediphone 
operator in the Engineering and Rat- 
ing Division of the Maryland Casualty, 
resigned her position on March 20, to 
enter the Convent of Mt. St. Agnes at 
Mt. Washington. 


Sends Prunes to Insurance Company 


Arthur G. Berry, who lives in Van- 
couver, Washington, a city of 15,000 
population, across the Columbia River 
from Portland, Oregon, in the heart of 
the prune producing district, is a great 
booster of the chief product of his coun- 
ty, and recently he sent a number of 
boxes of prunes to the New York Life 
for use in its employees’ lunch room. 
He also supplied a number of officers of 


the New York Life with prunes. It was 


a fine advertisement for the product. 


Vancouversis the county seat and the 
principal distributing center for the 
dried prune industry. From twelve to 
fifteen million pounds of the dried fruit 
are annually shipped to domestic and 
foreign ports. 

Incidentally, Mr. Berry is an excep- 
tionally able insurance agent. In one 
month he made a record of writing 311 
applications. 

x *k * 
Death of One of Most Successful Life 
Agents in New York City 

The death last week of Owen T. Live- 
ly, who in the past few years has been 
associated with several of the most prom- 
inent life insurance general agencies in 
New York Gity, including the offices of 
the Aetna Life and of the Union Central 
Life, removed one of the most pictur- 
esque and successful insurance agents 
in the city. 

Mr. Lively came to New York from 
Texas and was a man of distinguished 
appearance, great energy and possessed 
that temperament which most life insur- 
ance production leaders have. He was 
over six feet tall and a fashion plate in 
appearance. He had many friends in the 
Long Island set and wrote insurance on 
some of the principal men in this section 
of the country. Many of his policies 
were for large sums. He was frequently 
the leader with the Union Central. 

The remarkable thing about Mr. Live- 
ly was that he was an invalid, and very 
much an invalid, as he worked for years 
without the use of one of his most vital 
organs, but despite that could beat most 
of the other agents in the town on pro- 
duction. Recently he was further inca- 
pacitated, making the approach of his 
death simply a matter of speculation. 

This brilliant life insurance agent, 
about two years ago, had one of the 
worst runs of tough luck that any agent 
has ever had, which was the declination 
by the medical department of one of the 
companies of nine large cases in suc- 
cession. The effect on the nervous sys- 
tem of Mr. Lively and of the general 
agent with whom he was associated can 
be imagined. Despite this great dis- 
couragement he kept going and soon 
luck came his way once more. 
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Some Engineering-Insurance Friction 

It is not generally known that at the 
annual meetings of the National Fire 
Protection Association there have fre- 
quently been some very interesting com- 
mittee discussions based on the fact that 
the New England mutuals are members 
of the Association and vote in favor of 
mechanical improvements which tie up 
the stock companies in the Association. 

Some of the stock companies allege 
that after these improvements are 
adopted the New England mutuals do 
not always abide by them, with the re- 
sult that the stock companies frequently 
lose business in consequence. 

* ok * 


The Koran and Alcohol 

A great deal is being printed in the 
newspapers about the Koran which con- 
trols the sacred destinies of so many 
millions of persons in the East and Near 
East and its decree against wine. Two 
interesting paragraphs on this subject 
appear in the current issue of “The 
American Mercury.” They are as fol- 
lows: 

“Born and raised in Russian Turkes- 
tan, on the Persian border, I have had 
a wonderful opportunity to observe how 
the Mohammedan decree against alco- 
hol works out in practice. The Koran 
distinctly forbids the use of wine; it says 
nothing, however, of hard liquors, such 
as brandy and rum, or vodka, for the 
simple reason that those beverages were 
not known at the time it was written. 
The result of that omission can be easily 
surmised when one takes into consider- 
ation the highly casuistic and judicial 
character of the Oriental mind: those 
who wish—drink. 

“Another very interesting way of beat- 
ing the Koran is this. It is stated in the 
Book: ‘The first drop of wine shall be 
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your undoing.’ The loyal Mohammedan, 
therefore, having filled a tumbler with 
wine, dips his forefinger in the drink, 
slowly pulls it out, taking care not to 
spill back the drop suspended on its tip, 
and then casts it off with prayers. The 
first drop being removed, he drinks down 
the rest.” 
+ +s 
New York “American” Sketch of Charle 
F. Noyes ‘ 

A cartoon of Charles F. Noyes, the 
William Street real estate man who has 
been so active in insurance building and 
insurance rentals, was printed in the 
“New York American” a few days ago, 
It will be recalled that Charles F. Noyes 
Company and the United Cigar Stores 
made a deal by which the Noyés corpor- 
ation will manage the realty end of the 
cigar stores chain and that an insurance 
policy of $2,400,000 was taken out to pro- 
tect Mr. Noyes’ life as a result of the 
transaction. 

The “New York American” sketch of 
Mr. Noyes, written by George E. Phair, 
is as follows: 

“How would you like to collect rent 
from ten thousand tenants every month? 

“If not, how would you like to be in- 
sured for $2,400,C00. 

Both these distinctions are enjoyed by 
Charles F. Noyes, head of the real es- 
tate brokerage company which _ bears 
his name. 

“When a man collects rent from that 
many tenants, you would naturally ex- 
pect to find him busy. That is how we 
found him—negotiating an armful of 
million-dollar deals—as we broke into his 
office. 

“After a time we lured him from his 
work and learned that he was born in 
Norwich, Conn., studied at Norwich 
Academy, and entered the realty profes- 
sion in New York twenty-cight years 
ago. 

“Starting out with nothing to speak of 
he reported a business of $149,000,000 last 
year. 

“His greatest coup was carried out last 
week when he took over the management 
and renting of all the United Cigar 
Stores properties in the metropolitan dis- 
trict. 

“Later the business wil be extended to 
all the United Cigar Stores in the coun- 
try, to say nothing of England and Con- 
tinental Europe. 

“His $2,400,000 life insurance policy is 
made out for the benefit of his organ 
zation. It constitutes an American life 
insurance record for real estate bro‘ers. 

When not real estating he is a director 
of several banks, trust companies and 
realty corporations. Also a golfer anda 
fisherman, but not enough to interfere 
with work. 

“As we were leaving he handed us 4 
couple of cigars in commemoration of his 
recent coupe. He forgot the coupons, 
but you can’t expect a busy man to think 
of everything.” 

x * 
A Hint for Life Insurance Agencies | 


I was quite interested in a “salesmen 
wanted” ad in the N. Y. “Times” which 
presented a novel method of inviting 
prospective salesmen to join the orgal- 
ization. All those interested in afhlia- 
ting with one of the largest real estate 
development offices in the country were 
invited to meet at Keen's Chop House 
at 8 P. M. sharp for an informal smoker. 
“At this smoker,” read the copy, We 
will explain in full how our managers 
personally will help train you and wl 
assist you in your daily work of getting 
and closing business.” 

es 8. 
Seattle “Nuisance” Claim , 

The Pratt & Whitney Manufacturing 
Co., New York and the Aetna Life have 
agreed to pay Max Rosenthal $100 ™ 
settlement of his claim for compensa 
tion on the basis of an alleged back 
strain incurred at Pratt & Whitney$ 
plant. In approving of the agreement 
Leo J. Noonan, compensation commis 
sioner at Hartford, observed that Ro- 
senthal has been a problem in his office 
a long time. His case, he said, ie 8 
“certain nuisance value” and commende 
the settlement as eminently fair. 
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Zurich Manager Felt 
Strike Was Temporary 


A. L. TOBLER A VISITOR HERE 





But Money Situation in France and 
Belgium Is Serious; Situation in 
Germany Improves 
One of the leading figures in the in- 
ternational casualty worid, A. L. Tob- 
ler, general manager of the Zurich, is 
in New York this week. When inter- 
viewed on Monday in the Zurich’s of- 
fices he did not seem depressed by the 
general strike in Great Britain, which 
ended Wednesday, regarding it as a 
temporary disturbance of business 
which would blow over without revolu- 
tion. Incidentally, he declared that 
there is less traveling there by auto- 
mobiles as people are sticking close to 
home, which means a drop in automobile 

insurance losses. 

3ut if Mr. Tobler was not worried 
by thoughts of the strike he was not so 
optimistic when he discussed interna- 
tional money market conditions. Low 
rates of exchange in some countries 
where the Zurich does business have a 
distinct bearing on both premium vol- 
ume and loss ratios. In France and 
Belgium last year the company wrote 
more business than ever before but the 
income was smaller because of the ad- 
verse money exchange. A ray of light 
is the situation in Germany resulting 
from improved conditions under the 
Dawes Reparation Plan. 

Pleased With Dawes Plan 

“Two years ago we had practically 
no income in Germany despite the fact 
we were doing business there,” he said. 
In 1925, due to the beneficial effects of 
the Dawes plan, we wrote even more 
business than before the war and got 
real money in premiums.” 

Asked if the companies had such un- 
fortunate experience with workmen’s 
compensation in Europe as in this coun- 
try, Mr. Tobler said that the experi- 
ence in Europe on this line was satis- 
factory. “The reason for this,’ he 
added, “is that the companies make their 
own rates. If a risk by reason of ex- 
perience has proven unsatisfactory the 
carriers themselves make the proper 
rates.” 

_ Automobile business, which was flour- 
ishing in the United States last year, 
was bad in those countries of Europe 
where money has not been sound. This 
is especially so in France, said Mr. Tob- 
ler, 

The Progress of the Zurich 

When asked what sort of a year 1926 
was going to be, Mr. Tobler said: “The 
underwriting results will not be bad, 
but the final outcome will be influenced 
by the exchange. We keep our accounts 
in gold but the money in France, for 
example, is in paper. The results for 
the year will depend on the extent to 
which our investments suffer through 
money depreciation.” 

Mr. Tobler said that the Zurich was 
the largest casualty company in Europe. 
It is entered in more than a dozen coun- 
tries. It has always specialized in cas- 
ualty insurance. Under his manage- 
ment the company has improved in both 
Premium volume and assets during the 
past five years. He said, “Five years 
ago our total premium income in all 
countries was $15,500,000; last year it 
Was $23,000,000. Our assets have in- 
creased correspondingly, being $28,000,- 
000 in 1920 and $42,000,000 in 1925. We 
have Showed a satisfactory underwrit- 
Ng profit during this time.” 

Joining the Zurich in 1900, Mr. Tob- 

Be came general manager in 1918. 

lore entering the insurance business, 

Philippine be export business in the 

ine cite where he had the 

f the F ence 0 being an eye witness 
€ battle of Manila Bay. 


R. Deming Defends 
Companies’ Position 


ee 


HIS LETTER ON “CONTRACTORS” 





Supports Towner’s Opinion That Giving 
Contract to Lowest Bidder Has Not 
Raised Construction Costs 

Richard Deming, vice-president of the 
American Surety, had occasion a few 
days ago to lend his hand in dispelling 
the prevailing theory that the bonding 
of the lowest bidder in contracting 
(generally spoken of as “irresponsible 
bidder” by those who have bid higher), 


has raised construction costs. Mr. Dem- 
ing had received a letter from the 


Whaley-Eaton Service of Washington, 
D. C., in which it told of the movement 
of the Associated General Contractors 
to curtail “indiscriminate bonding of ir- 
responsible contractors.” The letter also 
said that surety companies are being 
urged to curb the activity of over- 
zealous agents. 

In his reply Mr. Deming said: “Is it 
possible that any sane man can believe 
the statement that surety companies in- 
discriminately bond irresponsible con- 
tractors? If any did, how long could 
they possibly survive? It is, of course, 
true in a few cases, that surety com- 
panies find they have bonded, what 
later appears to be, an irresponsibie 
contractor. But the great losses to surety 
companies have been occasioned by 
suretyship for the largest and oldest 
contractors for whom bonds were exe- 
cuted. 

“It is an insane statement to aver 
that the bonding of irresponsible con- 
tractors has raised construction costs. 
On the contrary, the bonding of the 
lowest bidder for public or private work 
has saved the taxpayers and owners 
hundreds of thousands of dollars an- 
nually, not to mention the payment of 
like amounts to those who have fur- 
nished labor and materials to defaulting 
contractors and to sub-contractors under 
them. 

Agent’s Responsibility Limited 

“As to the statement that surety com- 
panies are being urged to curb the ac- 
tivity of over-zealous agents, these 
agents, licensed to do business in states 
where they operate, and usually doing a 
general insurance business, representing 
many companies in all lines of insur- 
ance, are perhaps zealous or over-zeal- 
ous, but why should they not be? Their 
authority, however, to execute bonds, 
without specific instructions from the 
Home Offices of the companies, save in 
rare instances, is very limited. 

“Tt is true that agents sometimes have 
authority to write contract bonds in be- 
half of certain named contractors, with- 
out prior reference to their Home Of- 
fices, within stated limits; and while it 
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HIS NECKTIES GET BUSINESS 


Fred O’Donnell, Employers’ Liability 
Agent in New Orleans, Noted for His 
Violent Red Scarfs 


Fred O'Donnell, an enterprising agent 
for the Employers’ Liability in New 
Orelans, has made neckties a big selling 
asset. He earned his nickname “Rain- 
bow Fred” by keeping his collar on his 
neck with a red hot tie, which has been 
described as “a weird, alarming combina- 
tion of red and yellow interspersed with 
huge swollen lumps of purple.” 

In commenting on Mr. O’Donnell’s 
ability, the “Employers’ Pioneer” said: 
“There is a great deal of speculation 
among the New Orleans insurance men 
as to the color of the tie that Fred 
wears when he is hitting on all eight 
and is being forced to refill repeatedly 
his fountain pen for the benefit of those 
who would sign on the dotted line. Be 
that as it may, ‘Rainbow Fred’ gets his 
full share of business and what is per- 
haps more important, he makes people 
happy as he gets it.” 








eS 





is true that many such agents hold 
broad power of attorney to execute 
bonds, which is necessary in the conduct 
of this business, in order that prompt 
service may be given a client requiring 
suretyship on a bond to be filed in a 
particular location, their rights to exe- 
cute under such powers of attorney, are 
limited by orders. In some jurisdic- 
tions the governmental authorities do 
not permit the companies to insert in 
their agents’ powers of attorney even a 
limit to the amount of the bonds cov- 
ered thereby.” 

It was Mr. Deming’s final suggestion 
to the Whaley-Eaton Service that it 
spend a little time thoughtfully read- 
ing the Surety Association’s pamphlet, 
“How Can Contract Bond Conditions 
Be Improved?” as well as R. H. Town- 
er’s talk on the same subject given at 
Boston a few weeks ago. 
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Training of New Men 
An Important Problem 


CASUALTY CHIEFS DISCUSS IT 





Aetna Casualty, Maryland Casualty and 
Travelers Executives Tell Generously 
of Their Educational Courses 





The influx of new casualty companies 
into the business since the first of the 
year has brought out the problem of how 
and where properly trained men can be 
obtained to fill the necessary positions, 
That this problem has awakened interest 
was indicated last Friday by the number 
of casualty production chiefs who 
answered the call of Spencer Welton, 
vice-president of the Fidelity & Deposit, 
to go over the question informally. The 
meeting was held in the National Bureau 
offices and about forty executives at- 
tended. It was generally felt by those 
present that casualty companies should 
develop within their organizations a 
system of training new men. The busi- 
ness is growing so rapidly that the time 
may soon come where there will be a 
shortage in both home office and field. 

So as to get the experience of those 
companies who are most active in edu- 
cational work, Mr. Welton invited L. N. 
Denniston, superintendent of instruction 
and training at the Travelers, to tell the 
progress of his company in this work. 
W. L. Mooney, vice-president of the 
Aetna Casualty & Surety, and Joseph R. 
Wilson, manager of the development 
division of Maryland Casualty, also gave 
generously of their experiences along 
this line. 


Biggest Problem Is To Find An In- 


structor 


Mr. Denniston began his talk by a 
historical sketch of the development 
training idea as applied to insurance and 
gave some interesting figures as to the 
results that have been obtained by the 
Travelers. He said that the most difficult 
task in starting a school is the compila- 
tion of text books, that in his case, text 
books are not used, but the men are 
taught direct from the policy forms and 
the rate manuals. In fact every man is 
required to memorize his policy con- 
tracts. The big problem, he said, is to 
find an instructor. The ideal instructor, 
according to Mr. Denniston, must be 
more interested in inspiring than in 
acquiring. The instructor must be filled 
with a desire to multiply his own en- 
thusiasm and ability. 

In analyzing the results of the various 
courses, Mr. Denniston showed that the 
most important problem facing the pro- 
duction manager is the location of prop- 
er material. In emphasizing this point 
later, he prophesied that it would be- 
come increasingly difficult to get the 
proper sort of men to go into the in- 
surance business because of the demand 
for trained leaders in industry. 


(Continued on page 33) 
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Important Changes in 
Employers’ Liability 


NEW DEPARTMENTS CREATED 
Change in New England Management; 
More Than a Score of Newcomers 
in Executive Ranks 





Following closely after the promotion 
of Edward C. Stone as United States 
manager of the Employers’ Liability and 
president of the Employers’ Fire and 
American Employers’, a number of im- 
portant changes in the personnel of these 
companies have been made, as well as 
the creation of several new departments. 
As announced last week in THE Eastern 
UNDERWRITER Samuel Appleton has given 
up active management entirely and be- 
comes chairman of the finance commit- 
tee of the parent company and chair- 
man of the boards of the two American 
companies. Graciously Henry M. Rogers 
for many years chairman of the finance 
committee steps down to become vice- 
chairman in favor of Mr. Appleton. 

The new appointments provide for a 
change in the New England manage- 
ment, the former agency there to be 
conducted as a branch office of the cor- 
poration. Harry F. Morse is the new 
manager and Frank O. Sargent, assistant 
manager, under the new arrangement. 

A newly created liability and compen- 
sation department has Frank W. Martin 
as its superintendent and Alfred A. 
Heinemann, assistant superintendent. 
Thomas J. Quilan assumes the position 
of superintendent of agents; Thomas W. 
Bradshaw is the new assistant superin- 
tendent of the United States claims de- 
partment under William R. Freethy, 
superintendent; J. Merrill Boyd has been 
made assistant superintendent of bond- 
ing and Frank J. Riordan, assistant su- 
perintendent of burglary and plate glass 
under Charles H. Hall, superintendent 
of this department. 


Further appointments include: John 
Ross, assistant superintendent of the in- 
spection, steam boiler and fly wheel de- 
partment under Clifford J. Stoddard, 
superintendent. J. N. Whitaker, super- 
intendent of the personal accident and 
group disability department in place of 
Charles A. McDonough, who has re- 
signed. Theodore A. Barrett, superin- 
tendent of the newly created supplies 
department. 

“H. G. Doyle, superintendent of the 
newly created statistical department. 
George E. Bradbury, superintendent of 
accounts, and H. H. Mitchell, assistant 
superintendent of accounts. Mr. Brad- 
bury has also been elected assistant 
treasurer of both subsidiary companies. 

All other department continue as here- 


tofore: Payroll auditing department, 
Willard D. Jenson, superintendent ; 
safety engineering department, E 
Eugene Place, superintendent; publicity 


department, Arthur D. Grose, superin- 
tendent. Except as noted, the organ- 
izations of the Employers’ Fire and of 
the American Employers’ also continue 
as heretofore. 





NATIONAL SAFETY CONGRESS 

A nation-wide conference on industrial 
safety will be called by Secretary of 
Labor James J. Davis early in July to 
consider a program of concerted effort 
in cutting down the increasing number 
of employment accidents. Representa- 
tives of every interest concerned with 
industrial accident prevention will be in- 
vited to attend the meeting. 

An effort will be made at the con- 
ference to provide machinery for col- 
lecting accidents statistics on a more com- 
prehensive basis through cooperation 
with the various states. The present 
pace in industry and the high percentage 
of employment in the country have com- 
bined to bring up the total number of 
accidents to a point where a nation-wide 
effort of prevention is regarded as es- 
sential. 


WISCONSIN 1925 VOLUME 





Insurance Commissioner’s Report Shows 
Increase in Workmen’s Compensation 
and Automobile Premiums Since 1921 


The Insurance Commissioner of Wis- 
consin released an interesting tabula- 
tion of the business transacted in this 
state during the year 1925 by the casual- 
ty and suretyship companies licensed to 
do business in this state. The figures 
presented show a premium increase over 
the year 1921, a period of five years, 
of nearly seven million dollars. For last 
year these figures are: 

Wisconsin Premiums 
Automobile Fire 
Health & Accident ...... 3,126,835 
Automobile Liability .... 2,954,350 
Liability other than Auto- 


EP er err 562,151 
Workmen’s Compensation 6,836,948 
Fidelity & Surety ....... 1,520,549 
ere 378,619 
3urglary & Theft ...... 593,248 


Automobile Property 

Damage & Collision. 1,791,977 
BAVG UEMOE sok kcnaecaea 27,374 
Re ee ee 505,579 


PO ssa ceccwe $18,506,365 


The Commissioner’s tabulation shows 
that annual premium payments for 
workmen’s compensation insurance in 
Wisconsin have increased $2,320,357 in 
five years, while automobile annual pre- 
miums during this same period increased 
$2,040,995, not including automobile fire 
and theft premiums. Wisconsin work- 
men’s compensation loss payments for 
1925 show an increase of $1,259,000 over 
the year 1921, while automobile loss pay- 
ments show an increase for last year 


of $1,136,731. 
NEW PORTLAND MANAGER 


H. T. Stimson has been appointed 
Fidelity manager for Southwestern 
Maine, with offices in Portland. 





NEW P. G. RATES BY JULY 





W. F. Moore Service and National By, 
reau Conferring on Manual Revisions; 
Will Reduce Premium Income 


The rejection of a proposal to meet 
“fifty-fifty” policy competition and the 
adoption of a uniform manual for the 
entire country, were the principal events 
at the meeting last week of the com. 
panies subscribing to the W. F. Moore's 
plate glass rating service. The new 
manual rates will be fashioned after 
the New York manual which is more 
convenient than those now in use jp 
some of the states. 

Mr. Moore expects to have the new 
rates ready by July 1. It is understood 
that they will reduce the premium jp. 
come on plate glass now insured by more 
than $1,100,000. The reason for the de- 
lay in the promulgation of the new rates, 
Mr. Moore explained, was due to the 
necessity of a conference with the ney- 
ly organized plate glass division of the 
National Bureau. So that there may be 
no confusion the two rating agencies 
have had severai recent conferences and 
the new rates will not be issued until 
they have had time to report. 





AGENCY EXTENDED 

The extension of the general agency 
at Spokane of the Andre Securities Co, 
to include railroad accident and _ health 
department has been announced by the 
Massachusetts Bonding. The railroad 
policy, which is extremely broad, pro- 
vides an income for sickness or accident 
for the entire period of disability with 
a non-cancellable clause. The Andre 
agency is also general agent for the 
Massachusetts Bonding for Eastern 
Washington, Montana and Idaho. 





LAST WORDS 
His last words, as he speeded for the 
crossing, were addressed to the rear seat: 
“Shut up, I know what I’m doing.” 
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Rufus Dawes Club 
Holds Novel Banquet 


LEADERS OF NEWARK ATTEND 





Fathers in Background While Young- 
sters Preside; Prudential Vice- 
President Praises Club 





When an insurance organization, na- 
tional in scope, lines up the cream of 
the country’s speakers on insurance sub- 
jects for its annual convention, it excites 
no unusual interest. But when a local 
club, such as the Rufus Dawes Club of 
Newark with a membership of fifty, is 
able to attract such executives as 
Thomas C. Moffatt, past president of 
the National Association of Insurance 
Agents; Willard I. Hamilton, vice- 
president and secretary of The Pruden- 
tial, and E. Allen Smith, vice-president 
of the Merchants & Manufacturers 
National Bank of Newark, it is decidedly 
a feather in the cap of this organization 
of young insurance men. 

The second annual banquet of this 
club was held a few nights ago at the 
Downtown Club of Newark. Started in 
May, 1924, in honor of Rufus Dawes, 
son of General Charles G. Dawes, Vice- 
President of the United States, who was 
drowned while attempting to save a 
friend, this club has gathered into its 
fold the younger insurance element of 
Newark. Its advisor is Norman T. 
Robertson, special home office represen- 
tative of the S. Casualty, who has 
had wide experience in boys’ work. 


Short Talks By the Fathers 


One of the features of the banquet 
last week was the series of short talks 
by the fathers of those present. Louis 
QO, Faulhaber of Faulhaber & Heard, for 
example, said that the boys had hit 
upon the right idea in founding their 
organization. “My feeling is that I 
will always be ready to lend a hand in 
doing all that I can to help your club,” 
he said. Mr. Moffat declared that as 
soon as his son entered business he 
would have him join the club. He said: 
“Iam here tonight to receive the in- 
spiration of young men. I feel that the 
Rufus Dawes Club has made a start 
toward a vital constructive force.” R. 
B. Cornish and Louis De V. Day, part- 
ners in the agency of Day & Cornish, 
representing the Mutual Benefit in 
Newark, were also present together 
with L. G. Rude, a million dollar pro- 
ducer in the agency and William Rich- 
ardson, its office manager. 


Newark’s Leaders Praise Club’s Ideals 


Following the report of the year’s 
Progress by Elmer Pfister, of Day 
Cornish, president of the club, in which 
he said that the membership had in- 
creased more than 400% since last Fall, 
E. Allen Smith was introduced. Besides 
being an important banker Mr. Smith is 
regarded as one of Newark’s most in- 
fluential citizens. “Out of the riff-raff 
of the day’s news with its sordidness 
and crime,” he said, “it is most refresh- 
ing for me to come here’ tonight and 
spend the evening with such a clean-cut 
bunch of young men. Your purpose 
and ideals convince me that the world 
isnt such a bad place to live in after 
all. Mr. Smith’s talk was inspiration 
of the highest order, his biggest point 
eing that the spirit of doing and giving 
rather than the feeling of just getting, 
was the right philosophy in life. 
A r. Hamilton stressed the duties of 
american citizenship and lamented the 
sa that most communities today were 
alf-hearted in their public spirit. He 
raned the club for its ideals and its 

€rpretation of personal responsibility 
sa the community. The Rev. 
qetnh Twomey, who followed Mr. 
amilton, strongly supported his plea 
or more civic interest. 





TO FINANCE PREMIUMS 


he Premium Pa 
, yment Plan, Inc., 
Kings Borough, of this city, has been in- 


ogre in Albany, the object of 
bmerd is to finance the payment of 


ms on insurance policies. 
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THE MARYLAND'S RECITAL 





Splendid Musical Programs at Clubhouse 
of Insurance Company in Baltimore; 
Sample Program 


Ever since the removal of the Mary- 
land Casualty to its beautiful new home 
office buildings in one of the most ex- 
clusive residential sections of Baltimore, 
it has made use of its club house in 
various ways. Among the features 
which make the club house attractive 
are the series of recitals of the Mary- 
land Casualty which have been held 
throughout the fall and winter in the 
auditorium. 

There was a special program in recog- 
nition of National Music Week as fol- 
lows: 

H. S. Jefferson, Musical Director. 
J. Norris Hering, Organist. 

The Venetian Violins 
Evelyn Upp, Gladys Elizabeth Smith, Flora 
Thoman, Elsie Meyers, Mrs. Mabel Kyle Smith, 

Accompanist. 
The Maryland Casualty Women’s Chorus, 
Miss Gillette Hayden, Accompanist 


PROGRAM 
The Westminster Chimes 
Chorus 
The Storm ........ biueaceiases gameenbee Watson 
BIE ccncocstadievicces Old Slave Hymn 
Organ 


Grand Processional March from 
“The Queen of Sheba’”’..Charles Gounod, 
arr. by Clarence Eddy 
Chorus—Songs of Springtime 





“Voices of the Woods” .......... Rubinstein 
“Welcome Pretty Primrose” ......... insuti 
Venetian Violins 
CE PUNE | icuedncctcecessactacdes Kreisler 
Fantasie, Old Favorites .............. Selected 
Song for Soprano 
OFS DE. csiccdorcdcccvcsectencsd Cowen 
Miss Edith Wiest 
Chorus ‘ 
TE TO” cexiccenesniennccznac C. Bartlett 


Just A-Wearying for You.Carrie Jacobs Bond 
Organ 
“Offertory” in D flat (By Request).... 


Theodore Salome 
Venetian Violins 
Die Cee SCAM ci cecccccccdeessnnees Friml 
Set NS os nduicoudétabesncdncsnteimaal Nevin 
Song for Soprano 
PROUMEO 6 edatads<ccesseaointédeaber tees Curran 
Miss Christine Behm 
Chorus 


“Ave Maria” Bach-Gounod 
ea (Piano, Organ, and Violin Obligato) 


gan 
Scherzo, from First Symphony....A. Maquaire 
Finale, from Second Symphony... 


Charles M. Widor 


Chorus 
“Fly Forth, O Gentle Dove” ......... Pinsuti 
“Who Will Buy My Roses Red?”.... 
Schleiffarth 





JOINS U. S. CASUALTY 
T. F. Thackray, formerly with the N. Y. 
Indemnity, has joined the U. S. Casu- 
alty as liability underwriter in its metro- 
politan department, succeeding B. W. 
Griffiths who resigned to join the Ocean 
Accident. 





In 1925 seven thousand young people 
under 21 died as auto victims: 5,200 were 
under 15 years old—“The Standard 
Cog.” 





Send-off Luncheon 
for Graham & Luther 


TRIBUTE PAID TO W. A. NICOLAY 





New Aetna Life Office in Brooklyn 
Promised Support by Casualty Divi- 
sion. K. A. Luther Presided 





The inaugural luncheon on Wednes- 
day of Graham & Luther, new general 
agents for the Aetna Life in Brooklyn 
and Long Island, formally opens this 
agency for business. The Aetna Life is 
now substantially represented for life 
business in all parts of the metropoli- 
tan district. Graham & Luther is man- 
aged by James P. Graham, Jr., formerly 
42nd Street branch manager for Hart 
& Eubank, and E. D. Luther, formerly 
with the S. T. Whatley Agency of the 
company in Chicago where he handled 
the brokerage end of the business. 

K. A. Luther, vice-president of the 
Aetna Life, presided at the luncheon, 
which was held at the Crescent Club, 
Brooklyn. It was Mr. Luther’s purpose 
to establish a perfect esprit de corps 
between the casualty and life depart- 
ments at the Brooklyn office. John S. 
Turn, New York vice-president of the 
company in charge of casualty, and 
Hugh D. Hart, of Hart & Eubank, New 
York, also were present to lend their 
help in giving Graham & Luther a fly- 
ing start. Among others present were 
Dr. T. M. Lloyd, veteran medical ex- 
aminer in the Brooklyn office, who is 
seventy-two years old and has been for 
a score of years in the company’s service ; 
W. A. Nicolay, retiring general agent in 
Brooklyn, who took over the agency in 
1893 when there was only $2,000 of pre- 
miums on the books from this territory, 
and E. H. Morrill, Jr., assistant general 
manager of the New York office of the 
Aetna Life and affiliated companies. 

A feature of the affair was the tribute 
paid to Mr. Nicolay by Vice-President 
Luther who said: “Mr. Nicolay has 
given the best years of his life to the 
company. No other agency in the coun- 
try has given a higher quality of busi- 
ness during this time. I regret his re- 
tirement as active general agent but am 
glad that the agency will continue to 
profit by his mature counsel.” 

Both Mr. Turn and Mr. Hart give a 
cordial welcome to Graham & Luther 
and pledged their whole-hearted co- 
operation. James Conity, manager of 
casualty lines in the Brooklyn office, also 
promised his support and said: “In 
Brooklyn and Long Island you will find 
a fertile field for business. I will be glad 
to put you into contact with the brokers 
now doing business with us and hope 
that you will soon be getting a flourish- 
ing life business from them.” 





W. E. Small, President 


Georgia 


Atlanta, Ga. 





Surplus and Reserves as to Policy Holders Over $3,000,000 


Casualty Compan 


AN AMERICAN COMPANY 


E. P. Amerine, Vice President 


Automobile 

Plate Glass 

Burglary 

Liability 

Property Damage 

Workmen’s 
Compensation 








NON-AGENCY MUTUALS 


Twenty-five or More Persons May Or- 
ganize Such a Company in New 
York State 


In discussing the organization of mu- 
tual automobile casualty companies in 
this State, Third Deputy Cunneen of 
the New York Department said in a re- 
cent talk: 

“Article 10b of the New York State 
insurance law relates to the organization 
of such corporations. It provides that 
twenty-five or more persons may or- 
ganize a corporation upon a mutual plan 
for the purpose of insuring automobiles 
against loss or damage to persons or 
property, resulting from accident and 
against loss by burglary or theft or 
both. Every policy written must con- 
tain an assessment provision so that in 
the event of excessive losses the policy- 
holders are liable to pay an amount 
equal to twice the original premium 
charged. Requirements for organization 
have been made much more severe than 
they originally were. 

“Upon organization the company must 
have a cash fund for the payment of 
losses only amounting to at least $50,- 
000. The record of these companies 
has been poor. They chiefly insure taxi- 
cabs and buses pursuant to the require- 
ments of Section 282b of the Highway 
Law of the state. Within the past three 
months three of the companies have been 
taken over by the Department of this 
state because of their insolvent condi- 
tion. The 20th Century Mutual showed 
a deficit of $123,015, the City Service 
Mutual showed a deficit of $138,975, and 
the New York Mutual showed a sub- 
stantial deficit and also invested a large 
proportion of its funds in violation of 
the Insurance Law.” 


JOINS AMERICAN LIABILITY 


Walter A. Barr, who has been with 
the’ General Accident at its home office 
in Philadelphia for the past eight years, 
has joined the American Liability at 
Cincinnati, as agency supervisor. Mr. 
Barr’s experience includes four years 
in the casualty department and four 
years in the accident and health depart- 
ment of the General Accident and dur- 
ing that time he visited many agencies 
through the middle west. Most of his 
time for the next few months will be 
in general field work. 








you want to sen 


Automobile 


Liability 
Property Dama ,. 
Collision 


Insurance 


WRITE TO 


Edson S, Lott, President 


United States 
Casualty Company 


80 Maiden Lane, New York 
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A. Ryder and L. H. Carr 
Get Executive Posts 


GREAT AMERICAN 
To Be Respectively Assistant Vice- 
Presidents in Charge of Automobile 
and Burglary and Plate Glass 
Further steps in the completion of the 
Great American Indemnity executive 
line-up were made this wee by the ap- 
pointments of Ambrose Ryder as as- 
sistant vice-president in charge of auto- 
mobile underwriting and Leo H. Carr 
as assistant vice-president in charge of 
burglary and plate glass. Major Elmer 
E. Johnson, Jr. was also made vice- 

president in charge of production. 


INDEMNITY 





AMBROSE RYDER 


Mr. Ryder is one of the best-liked auto- 
mobile underwriters in the business and 
comes to the Great American Indemnity 
after twelve years in both bureau and 
company work. He is also the author 
of a book on automobile insurance 
which is considered an encyclopedia of 
information on the subject. Born in 
1891, Mr. Ryder was graduated from 
Cornell University in 1914 and joined 
the Workmen’s Compensation Service 
Bureau in 1914 as an inspector and 
safety engineer where he quickly 
demonstrated his executive ability. 

His Advance Rapid 

He became manager of the Louisiana 
branch bureau the same year in charge 
of the rating of workmen’s compensa- 
tion risks and in November, 1915, he was 
transferred to the managership of the 
Missouri branch bureau’ where _ he 
handled satisfactorily a most difficult 
employers’ liability situation. During 
this time there were two developments 
in the bureau organization which had 
a bearing on Mr. Ryder’s future. The 
first was a reorganization which 
changed the name of the bureau to the 
National Workmen’s Compensation 
Service Bureau. In addition, the pre- 
mium income from automobile insur- 
ance had assumed such proportions that 
it became necessary to create a separate 
department for the establishment and 
administration of rates for this form 
of insurance. 

In November, 1916, Mr. Ryder was se- 
lected as manager of the automobile de- 
partment at the home office, a position 
which he occupied through the next re- 
organization of the National Bureau, 
when the form of the organization was 
changed and its name became the Na- 
tional Bureau of Casualty & Surety Un- 
derwriters. In this position Mr. Ryder 
had a great deal to do with the develop- 
ment of coverages, classifications, un- 
derwriting rules, rates and rating plans 
at a time when automobile insurance 
was in a formative period, and much of 
the pioneering work which underlies 
the present rating system for risks of 
this character was accomplished. 


He resigned from the National Bureau 
in April, 1923, to become associated with 
the General Accident, Fire and Life As- 
surance Corporation at its home office 
in Philadelphia, where he was first em- 
ployed in a special consulting capacity 
and later became manager of the com- 
pany’s automobile department. He re- 
signs the latter position as of June 1, 
1926, to join the Great American In- 
demnity. 


L. H. Carr’s Long Experience 
Mr. Carr is recognized as a national 
authority on burglary, theft and rob- 
bery insurance. His entire insurance 
career has been devoted to specializa- 
tion in every phase of this class of in- 
surance. He entered the business in 
1908, joining the Empire State Safety 
Co. in its burglary department. In 1912, 
when the National Surety reinsured the 
burglary business of this company, Mr. 
Carr was taken over to supervise it. He 
left the National Surety in 1913 to join 
the Maryland Casualty as a burglary 
and accident underwriter in its New 
York office. 

In 1915 he went to the home office of 
the Ocean Accident and Guarantee Cor- 
poration in New York City, where, with 
an intermission during the war, he re- 
mained as burglary underwriter until 
1920, when he resigned to become as- 
sistant secretary of the burglary insur- 
ance underwriters’ association, the 
original organization of the carriers de- 
voted to the establishment and admin- 
istration of rates for burglary, theft 
and robbery insurance. 

He later became secretary of the as- 
sociation, continuing in this capacity 
until it was merged with the National 
Bureau in 1923, when he became man- 
ager of the burglary department of the 
latter organization. His resignation as 
manager of the burglary department of 
the National Bureau has been filed and 
will become effective on May 15, when 
he assumes his duties with the Great 
American Indemnity. 


PLAN SAFETY BUREAU 

With the purpose of reducing acci- 
dents in industry, legislation creating a 
Safety Division in the Bureau of Labor 
Statistics of the Department of Labor 
was urged before the House Labor Com- 
mittee by Representative Rathbone of 
Illinois last week. Mr. Rathbone ex- 
plained that the bill would provide for 
general publicity as to accidents in in- 
dustry, and as a clearing house to the 
results of research and investigations 
into accidents, their causes and facts in 
the various states. He further stated 
that the proposed legislation would not 
be compulsory in any sense and in col- 
lecting data and facts would not infringe 
in any way in the activities of the 
states. 
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BABY FRAUD BOND 


Latest Contract ‘ol Metin Accident 
& Indemnity; $50 and $75 Coverages; 
Sells for $15 


The Hartford Accident & Indemnity 

has added a new contract, colloquially 

te - ’ 
called “The Baby Fraud Bond,” and 
selling for $15. It does not offer pro- 
tection against ordinary checks which 
turn out to be fraudulent. It does cover 
certified checks. Here in brief is the 
coverage : 

1. Larceny or embezzlement of money, per- 
sonal property or merchandise from the assured’s 
premises by employees up to $75. ‘ 

2. Coverage up to $75 on money, personal 
property or merchandise lost through robbery 
or hold-up during business hours. 

3. $75 coverage on money, personal property 
or merchandise through safe robbery while 
premises are not open for business. 

4. $75 coverage against robbery or holdup of 
the merchant or his employees. while transport- 
ing money or the property of the assured within 
ten miles of the premises. 

5. $50 coverage against a bad certified check. 

6. $50 coverage against, a fraudulent post 
office money order, express money order or 
traveler’s check. i ; 

7. 950 coverage against counterfeit money. 

_ 8 A guaranty to pay 25% of any loss result- 
ing from any kind of fraud not mentioned in the 
other clauses of the bond (liability limited to 
$25), excluding losses caused by the extension 
of credit and bad checks. 





GETS BIG AUTO VERDICT 

The verdict of $50,000 returned last 
month by a Brooklyn jury in favor of 
Mrs. Bertha Spiller, for the death of 
her husband, who lost his life when his 
car collided with a truck owned by Louis 
Goldstein, a plate glass manufacturer, on 
May 12, 1924, should prove a caution to 
all plate glass manufacturers. This is 
one of the largest verdicts ever given in 
a case of this kind. 


E. E. JOHNSON MAKES CHANGE 





Joins Great American Indemnity 4s 

Vice-President; Resigns from Similar 

Job in L. & L. Indemnity 

Major Elmer E. Johnson, Jr., who has 
had twelve years’ experience in casualty 
insurance as well as quite a military 
career, has jeined the Great American 
Indemnity, ‘effective June 1, as ViCe-pres- 
ident in charge of production. Major 
Johnson started with the Travelers and 
after serving it in a number of important 
field positions over a period of ten years, 
resigned to become vice-president of the 
London and Lancashire Indemuity. His 
resignation from this company is effec- 
tive tomorrow. 





HOLD A RECEPTION 
Carr & Coutant, Inc., general agents 
for the Employers & Liability Assurance 
Corporation, Limited, of London; the 
American & Foreign of New York, and 
the Atlas Service Corporation, held a 


reception in their new offices in the 
Court-Remsen building, at 26 Court 
Street, Brooklyn, on May 6. Many 


friends of the organization attended the 
reception, Walter B. Coutant is presi- 
dent and Albert L. Carr is treasurer of 
the firm, 


GUARANTEES MORTGAGES 


The National Surety Company for the 
month of April, approved for guarantee, 
439 notes secured by Real Estate Mort- 
gages, totaling $2,625,000 on property ap- 
praised at $5,391,659 making the ratio of 
loan to appraisal 48.7%. Mortgage loans 
are now being submitted from 304 cities 
in the United States. 








FIRM INSURANCE 
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N. D. Sterling Makes 
Important Change 


JOINS CONSTITUTION AS V. P. 





Resigns from Fidelity & Casualty After 
Sixteen Years of Service; An 
Authority on Plate Glass 





One of the surprises of the week was 
the resignation of Nelson D. Sterling 
as vice-president of the Fidelity & 
Casualty to join the Constitution In- 
demnity as vice-president and under- 
writing executive, effective tomorrow. 
Mr. Sterling has been with the Fidelity 
& Casualty since 1910 and was elected 
a vice-president of this company in 1919. 





NELSON D. STERLING 


He is recognized as one of the leading 
plate glass underwriters in the country, 
having originated the rating plan which 
has been so highly successful in the writ- 
ing of plate glass. In fact, his entire time 
of late has been devoted to plate glass 
and burglary underwriting and in this 
connection he has held many association 
offices and acted as chairman of local 
afd national bureaus on several occa- 
sions. 

Mr. Sterling’s most recent accomplish- 
ment, and that which has also given him 
tation-wide recognition, is the compila- 
tion of a short term cancellation table 
that embraces all the short rate tables 
iynse in the fire and casualty business, 

ich, for the first time places at the 
disposal of the companies and agents, a 
daily interval chart for the calculation 
of, earned and unearned premiums on 
all forms of casualty insurance. This 
book has had the highest commenda- 
tion, and been adopted by a number of 
fire bureaus as well as those connected 
with the casualty companies. 


‘ His Many Activities 

A native of Brooklyn, Mr. Sterling 
has spent his entire business life in New 
nok City. Soon after graduating from 
high school he began his insurance 
career, first with Llovds’ Plate Glass, 
then with the Aetna Indemnity, which 
companv he joined in 1906 and remained 
until 1910, resigning as assistant secre- 
tary to join the Fidelity & Casualty. He 
a8 represented plate lass interests as 
National councillor of the United States 

amber of Commerce for several years. 
esides, he has also served as secretary 
Oi she Burglary Underwriters Associa- 


otis interest in the educational work 
earried on bv the Insurance Society has 
deen unusual, having lectured on many 
Occasions in and outside of New York 
ih behalf of this hady. As a tribute to 
a efforts, he was recently elected a 
ellow of the Insurance Institute of 
America. Mr. Sterling is also a former 
PrAsident of the Casualty & Surety Club 
of, New York and has heen active in the 
Councils of that club for many years. 


OPENS NEW BRANCH 





Commercial Casualty’s Service Extended 
In New England Fie!d; L. M. French 
in Charge 


The Commercial Casualty’s service to 
agents and brokers in New England 
has been further augmented by the 
opening of a branch office at 40 Broad 
street, Boston, with Leslie M. French 
in charge. This new office will in no 
way interfere with Hollis, Perrin, Kirk- 
patrick & Co., who have been Boston 
general agents of the company for sev- 
eral years. 

Mr. French has had wide experience 
with the Hartford Accident in home of- 
fice and field work. He traveled for the 
London Guarantee & Accident for a 
year as special agent and in 1924 he 
joined the Commercial Casualty. As- 
sociated with him will be Vincent C. 
Hope as claim department manager, as 
well as George E. Lonergan and W. 
Clifton Packard as special agents in the 
Massachusetts field. 





GOES INTO LARGER QUARTERS 

Due to the unusual growth of the 
Metropolitan Casualty’s business in New 
Jersey, the Newark branch has found 
it necessary to move its quarters from 
730 Broad Street to the Military Park 
Building. Its office force has been con- 
siderably increased and its service facili- 
ties benefited by the move. 





ZURICH APPOINTMENT 

The Zurich has appointed the Under- 
writers Agency Co. of 865 Chapel St., 
New Haven as its general agents for all 
casualty lines. FE. Shepherd Gordy is 
president and treasurer of the agency. 
It formerly represented the Norwich 
Indemnity. 





The Capital City Surety is now lo- 
cated in larger quarters at 41 Maiden 
Lane. This company is specializing in 
the mortgage guarantee line. 


ACTIVE IN PUBLIC AFFAIRS 





Newark Insurance Men to Be Elected to 
Chamber of Commerce at Annual 
Meeting Next Week 


It has been announced that James O. 
Betelle who was elected president of the 
Newark Chamber of Commerce recently 
at the annual meeting of the Board of 
Directors, will be installed at the annual 
meeting of the full membership, which 
will be held at noon on Wednesday, May 
19th, in the Chamber auditorium. 

A number of new members were elect- 
ed, including Leonard Fuchs and Wil- 
liam A. Eichhorn, general insurance, P. 
E. Wiles of the National Surety and Ed- 


ward C. Graff of the General Accident 
Fire and Life Assurance. 





EXPERIENCE DATA SHEET 

The Compensation Rating and Inspec- 
tion Bureau of New Jersey has brought 
up-to-date its “experience data sheet” 
in which provision has been made for 
reporting minor losses for 1925 policy 
issues so that this form may be carried 
over and conveniently used in reporting 
1927 ratings as well as the remainder of 

) 





UNION INDEMNITY IN OREGON 


The Union Indemnity of New Orleans, 
which has been doing business in the 
State of Washington for several years, 
is now doing business in Oregon and 
has appointed the Northwest Agency 
as its general agents, with headquar- 
ters in Portland. 





SUCCESS IN DIRECT MAIL 


The Globe Indemnity has just com- 
pleted a successful direct-by-mail auto- 
mobile drive and will start a similar 
drive for accident business in June. 





The London & Lancashire Indemnity 
has moved its Metropolitan office to 85 
John Street, New York. 











for you. 


Detroit, 








When Ali Baba of the Arabian Nights cried “Open 
Sesame” to the rock that guarded the robbers’ cave, 
it flew open to reveal priceless treasures of gold and 
silver and precious jewels. And Ali Baba came across 
those words by chance—one night safely hidden in 
the branches of a tree he overheard several of the forty 
thieves say the same thing to open the door. 


Ali Baba opened the door to his opportunity. A 
letter to our Agency Department may do the same 


STANDARD ACCIDENT 
INSURANCE COMPANY 
Michigan 




















Casualty Chiefs Confer 


(Continued from page 29) 

Following Mr. Denniston’s talk the 
flow of questions from the floor in- 
dicated how seriously those present re- 
garded the problem of education. W. L. 
Mooney, vice-president of the Aetna 
Casualty & Surety, presented some 
figures on the Bond School operated by 
that company, saying that quite a few 
of the men entered were recruited from 
universities. Instead of sending them 
out into the field upon completion of 
the course, they are placed in either 
branch offices or the home office of the 
company. Mr. Mooney explained that 
the training they receive gives them 
the theoretical side of the business and 
the home office gave the practical end. 
After at least two years spent in a branch 
or home office department, these men go 
out into the field as full-fledged field 
men, 

Mr. Wilson described the method used 
by the Maryland Casualty in the train- 
ing of agents and told of the success 
achieved through the correspondence 
courses. This opportunity for study is 
available to the branch offices, general 
agencies and home office people. Lessons 
are sent out regularly and when the 
answers are returned each student is 
given a rating. Mr. Wilson said that the 
training school idea was past the ex- 
perimental stage and was an established 
function of the company of recognized 
value. 

Following the afternoon session, the 
eexcutives gathered at the Hotel Astor 
for an informal dinner. A feature of 
this affair was the presence of the com- 
poser of “Old Pal of Mine” who sang 
this song and led the company in gen- 
eral singing. Frederick H. Kingsbury, 
vice-president and secretary of the Globe 
Indemnity, was elected chairman of the 
next meeting which will be held about 
the third week in June at Newark. While 
no specific plans were made, a golf match 
and dinner were agreed upon. Mr. Wel- 
ton had charge of the evening’s enter- 
tainment. 

Among those present were G. M. 
Haines, assistant manager, London 
Guarantee & Accident; A. D. Kelley, as- 
sistant superintendent of agents, Fidelity 
& Casualty; Richard H. Thompson, 
third vice-president, Maryland Casualty; 
Donald St. C. Moorhead, secretary, 
U. S. Casualty; C. H. Bainbridge, vice- 
president, New York Plate Glass; Fred- 
erick H. Kingsbury, vice-president and 
secretary, Globe Indemnity; Wallace J. 
Falvey, vice-president, Massachusetts 
Bonding; G, F. Michelbacher, vice-presi- 
dent, Great American Indemnity; 
Eugene F. Hord, vice-president, Stand- 
ard Accident. 





WORTHLESS CHECKS 


The mere sending of a worthless check 
of the insured to the insurer, with which 
to pay a premium due on an insurance 
policy, in the absence of any fact or 
circumstance indicating -it is received 
by the insurer as payment, is held not 
to constitute a waiver of the right of 
forfeiture for nonpayment of such pre- 
mium in the New Mexico case of Mar- 
tin v. New York L. Ins. Co. 234 Pac. 
673, which is followed in 40 A. L. R. 
406, by annotation on receipt of check 
for insurance as preventing forfeiture for 
nonpayment, says “Case and Comment.” 





NEW BUSINESS BOOKS 

Edgar L. Heermance has written a 
book on “The Ethics of Business, which 
is published by Harper & Bros. The 
A. W. Shaw Co. of Chicago has gotten 
out a book called “The Investigation of 
Business Problems,” written by J. Eigel- 
berner. 





AN AUTOMOBILE DITTY 


“Here lies the body of William Jay, 
Who died maintaining his right-of-way; 
He was right, dead right, as he sped 
along, 
But he’s just as dead as if he’d been 
wrong.” 
—From the “Standard Cog.” 
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States Rights Versus Federal 


(Continued from page 25) 


apart from commerce but ready to protect it, 
as the trained soldier stands apart from civil 
occupations but ready to protect. From deso- 
lation and catastrophe insurance resurrects anew. 
After the grave it is maintenance and hope 
for the future for widows, orphans in- 
capacitated dependents. It teaches frugality 
and honesty. ° Can any other business 
mean so much to the sovereign state as the busi- 
ness of insurance? Is any other business g0 
thoroughly a part of every activity of daily 
life ma death as insurance?” 

There is also quoted with approval an 
effective statement by the Supreme 
Court in these words: 


“It is well settled that the business of in- 
surance is of such a peculiar character, affects 
so many people and is so intimately connected 
with the common good that the state creating 
insurance corporations and giving them author- 
ity to engage in the business may, without 
transcending the limits of legislative power, regu- 
late their affairs so far, at least, as to prevent 
them from committing wrongs and injustice in 
the exercise of their corporate functions.” 

This learned and very readable brief 
contains much more of the same pur- 
port, with all of which we can most 
heartily agree except as to the restric- 
tion of its application to the state of 
New York. We may properly inquire 
whether regulation of an insurance com- 
pany by the state of its incorporation in 
a country so closely compacted by abun- 
dant avenues of communication and 
transportation as ours does not complete- 
ly satisfy the need for regulation and 
supervision. I can recall no instance of 
difficulty encountered by a resident of 
Texas or Maine or Oklahoma who hap- 
pened to be a beneficiary in a_ policy 
issued by the Postal Life Insurance Com- 
pany because of the fact that this Com- 
pany is supervised by the state of New 
York alone. New York merchants sell 
goods to buyers in California, in Ar- 
kansas and in Wisconsin, well knowing 
that collections must be made and suits 
brought to enforce them if necessary 
in those places. They are not deterred 
from transacting their business over wide 
areas by such circumstances. Not only 
so, but business strenuously strives for 
patronage over the entire country by 
much advertising in highly developed 
national mediums. In other words, eco- 
nomic development is not halted by ab- 
stract barriers. It goes under them or 
over them or around them as inevitably 
and irresistibly as to the processes of 
Nature or the progress of time. 

Chrysler Called Just a Beginning 

With touching loyalty only matched 


in the case of the immortal Micawbers, 
Mr. Fowler says to the citizen of New 


and 


York, “I never will desert you.” 
This same _ citizen of New York, 
however, happens to be _ conducting 


a business of national magnitude and is 
quite likely to insist that, while he ap- 
preciates the solicitude of the govern- 
ment of New York for his welfare, he 
is quite able to look out for himself and 
rather intends to do so. The man of 
large affairs has not yet awakened to 
the obstacles put in the way of the order- 
ly conduct of his business by the fre- 
quent interposition of an antiquated gov- 
ernmental system. When he realizes the 
useless expense which is thus added to 
the cost of his product he will be heard 
from. The Chrysler controversy is only 
a beginning. Even if the outcome of 
the present litigation is temporarily un- 
favorable to the plan devised for whole- 
sale insurance, which at this writing is 
not at all likely, the principles involved 
in the undertaking are bound to present 
themselves afresh in the future. In the 
St. Louis Cotton Compress case Judge 
Holmes for the Supreme Court says, “It 
is true that a state may regulate the 
activities of foreign corporations within 
the state but it cannot regulate or 
interfere with what they do outside.” 
And previously Chief Justice Taft, in 
the Burke Construction Company litiga- 
tion, announced flatly that the right of 
the state to exclude a foreign corpora- 
tion cannot be used to prevent it from 
resorting to a federal court, which moved 
Chief Justice Holmes again in the re- 
cent Fidelity & Deposit suit against the 
State Corporation Commission of New 
Mexico to add, “But it has been held 


a great many times that the most abso- 
lute seeming rights are qualified and in 
some circumstances become wrong.” It 
is interesting to note that this decision, 
which enjoined the State Corporation 
Commission of New Mexico from ex- 
cluding the Fidelity & Deposit from with- 
in its borders, included in its supporting 
authorities the case of Palmetto Fire In- 
surance Company vs. Beha, in the South- 
ern District of New York which was 
given a rehearing a few weeks ago. 


Situation Will Be Clarified 


There would appear to be no legal 
obstacle to the adoption by the Pal- 
metto or by a company especially or- 
ganized for the purpose, of the Postal 
Life’s method of operation. If the car- 
rier of the Chrysler insurance does not 
extend itself beyond the state of its in- 
corporation or the state of Michigan, if 
that be the place where the contract with 
the selling agency is made, there will be 
no bar to the conduct of its business 
under the law as it now stands. 

As this article approaches a conclu- 
sion news comes of a refusal by the New 
York Insurance Department to renew 
the Palmetto’s license. Such refusal ap- 
pears to clarify the situation even if it 
does deprive the citizens of New York 
of the supervision and regulation of the 
Palmetto in all respects save the opera- 
tion of the Chrysler insurance. How- 
ever, there still remains for the protec- 
tion of its New York policyholders the 
supervision by the state of South Caro- 
lina, which incorporated the Palmetto, 
and the state of Michigan, in which the 
Chrysler contract was made. Referring 
again to the success of single state regu- 
lation of the Postal Life, the Palmetto- 
Chrysler policyholders have no cause 
for apprehension. 





COMPENSATION TO NATIVES 


According to the Veterans’ Bureau at 
Washington, there are 2,000 native vet- 
erans of Uncle Sam’s dependencies or 
their beneficiaries receiving compensa- 
tion due them for services in the World 
War. There are in these possessions, 2,- 
000 persons receiving either death or dis- 
ability compensations and 631 either 
death or disability insurance. 

The list is headed by the Philippines 
with 517 disability and 387 death cases 
for which the injured of their dependents 
are now receiving compensation. In the 


Canai Zone, there are only 4 disab- 
ility cases while Porto Rico has 330 


disability and 323 death cases. In Hawaii 
there are 73 disability and 35 death cases 
and inthe Virgin Islands 2 disability and 
four death cases. 

Porto Rico leads the list with 205 with 
the largest number receiving - insurance 
money while the Philippines are second 
with 183, and Hawaii has 84 and Panama 


“and Guam each have 8. 





GENERAL BROKERS MEET 

The General Brokers’ Association of 
the Metropolitan District held a dinner 
meeting at Sardi’s Restaurant, 26 Park 
Place, on Monday evening, May 10. The 
chief topic of the evening was that of 
automobile selling. Mr. Bayern, presi- 
dent of the association, and Mr. Arnow, 
secretary of the organization, pulled off 
a little skit in which the former acted 
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New York Decision in Case of Wagoner 
vs. Fidelity & Casualty; Defendant 
Liable Under Policy 
The Independence Indemnity  an- 
swers the question of what is an insur- 
ance company’s liability when the auto- 
mobile is driven by a person under age 
by quoting from a recent decision in the 

New York courts: 

Here is a recent decision in the New 
York courts: 

Re: Wagoner vs. Fidelity & Casualty 
Go. ot Nz Y; 

Suit on an automobile liability policy 
issued by the defendant. 

The policy contained a provision that 
it did not cover loss from liability for 
any suit based on injury or death caused 
by any automobile while operated by or 
in charge of any person who was either 
under the age fixed by law for drivers 
of automobiles, or who was in any event 
under the age of 16 years. On August 
24th, 1924, the assured permitted her 
son, who was then under 17 years of age 
and did not have a chauffeur’s license, 
to drive the car. While he was so driv- 
ing the car, unaccompanied by a licensed 
chauffeur or the owner, the son negli- 
gently killed plaintiff’s intestate. Plain- 
tiff brought action against the insured. 
The insurer denied liability and refused 
to take part in the defense, claiming that 
the policy did not cover the risk. Judg- 
ment was taken against the insured and 
the present action was brought by the 
plaintiff to recover upon the judgment. 
The trial court gave judgment for the 
plaintiff and the insurer appealed. 

Held, that the intent of the policy was 
to restrict liability for accident where 
the car was being driven by a person 
under the age fixed by law for drivers 
of automobiles and in any event what- 
ever the age limit by law by a person 
under 16 years of age. When the policy 
was issued, section 282—sub-division 2 
of the Highway Law provided that no 
person should operate or drive a motor 
vehicle who was under the age of 18 
years of age, unless accompanied by a 
duly licensed chauffeur or the owner of 
the car. Persons under 18 years of age 
were prohibited from driving automo- 
biles and the defendant was therefore 
not liable under the policy. 

Judgment of the trial term, Albany 
County, here reversed on the law and 
complaint dismissed by the Supreme 
Court Appellate Division, Third Depart- 
ment. 








as broker and Mr. Arnow as the pros- 
pective assured. It was instructive as 
well as amusing, and the members 
seemed to enjoy it heartily. 
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$42,800 DAMAGES FOR BOY 





Skull Was Fractured Falling Down an 
Ash Lift at a High School in 
New York City 
That large damages are sometimes al- 
lowed by the courts, even in the case of 
juveniles, is shown in the somewhat un- 
usual case of Alexander Lessin, twelye 
years of age, who was recently awarded 
$42,800 damages from the Board of Edu- 
cation, the Bronx, because of a fractured 
skull which he sustained when he fell 
down an ash lift at Morris High School, 
New York City, March 26, 1923. His 
father, as guardian, was awarded $2,000, 





NEW AUTO RATE CARD 


A new consolidated rate card has re- 
cently been issued by the Dominion of 
Canada Guarantee & Accident Insur- 
ance Co., giving on one card, which folds 
into convenient pocket size, the com- 
plete rates for some one hundred and 
sixty different makes and models of cars. 
This card is worked out by the simple 
expedient of having thirty-five code 
numbers which are arranged in tabular 
form and apply to all coverages, The 
idea is so remarkably simple now that 
it is worked out that it seems almost re- 
markable that it has not been adopted 
before. 

The key to the whole idea lies in the 
discovery that there are only 35 different 
combinations of rates for the different 
makes and models of cars without cof- 
sidering the fire rate which, of course, 
increases with the age of the car. This 
last difficulty is overcome by having five 
columns devoted to fire rates, the first 
being new within six months, the second 
new within eighteen months, and so of. 
The table which contains this complete 
information is, according to a desk 
ruler exactly four by four and one-half 
inches, 





TRAVELERS’ HOLD DANCE 


The Brooklyn Travelers’ Club held its 
first dance since its organization a few 
months ago on the evening of May 1ath 
at the St. George Hotel, Brooklyn. 
There was a large attendance which in- 
cluded the department heads of the 
Brooklyn office. One of the features of 
the occasion was the vaudeville entef 
tertainment which was provided. 





H. P. Moore Resigns 
(Continued from page 23) 
and joined the American Foreign In 
surance Association as agency inspec 
tor. 
_ Mr. Dunlap’s Experience 

Mr. Dunlay on January 1, 1924, was 
appointed assistant marine manager ° 
the association. He is a graduate of the 
University of Pennsylvania and spent 
seven’ years in the marine department 
of the Insurance Company 0 Nort 
America before joining the A 
Mr. Dunlap is popular among the me 
rine men of this city and carried of 
the duties of the marine department 
most capably during the long absences 
of the late Manager John  Fergusom 
who traveled most of the time in fof 
eign lands, and since the death of Mr. 
Ferguson has shouldered the respons 
bilities of the department. 


In accepting Mr. Moore’s resignation 
the A. F. I. A. made suitable recoe 
nition for his hard work in helping ! 
build up the organization. 
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(COPYRIGHTED) 


ODAY the newest thing in automobile insurance is the copy- 
righted “Gold Guarantee Automobile Policy.” This is a new 
name for the London’s Auto Liability Policy—a name with 
sales appeal, attention value and one that sticks in the mind. 


Gold Guarantee Insurance is highest quality—it is the 
gold standard of value in autoinsurance. For years the London 
Guarantee has been one of the leading casualty companies of | 
the world with a reputation for giving the assured greatest 
protection in personal injury cases. | 





A great merchandising plan for agents is a feature of Gold 
Guarantee Insurance. Tested methods and generous supplies 
of sales aids round out a program which will make the Gold 
Guarantee Agent the leader in Auto Business in his locality. 


London Guarantee agents are now being supplied with 
the First Unit of the Plan. 


Agents Wanted in Some Territories 


Agents for “Gold Guarantee Automobile Insurance” are 
desired in some parts of the United States. Those qualifying 
will obtain the most valuable automobile insurance proposi- 
tion in their locality. Gold Guarantee Agents will dominate in 
Auto Insurance Sales, so write for details at once. 


—, 


London Guarantee & Accident Co., Ltd. 
Head Office: 55 Fifth Avenue hisaes 


se as a 











NEW YORK hat 
66 . . : 
The Super Service’’ Policy C. M. BERGER, United States Manager 
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States Rights Versus Federal 


(Continued from page 25) 


apart from commerce but ready to protect it, 
as the trained soldier stands apart from civil 
occupations but ready to protect. From deso- 
lation and catastrophe insurance resurrects anew. 
After the grave it is maintenance and hope 
for the future for widows, orphans and in- 
capacitated dependents. _ It teaches frugality 
and honesty, - Can any other business 
mean so much to the sovereign state as the busi- 
ness of insurance? Is any other business 90 
erenghly a part of every activity of daily 
life and death as insurance?” 

There is also quoted with approval an 
effective statement by the Supreme 
Court in these words: 

“It is well settled that the business of in- 
surance is of such a peculiar character, affects 
so many people and is so intimately connected 
with the common good that the state creating 
insurance corporations and giving them author- 
ity to engage in the business may, without 
transcending the limits of legislative power, regu- 
late their affairs so far, at least, as to prevent 
them from committing wrongs and injustice in 
the exercise of their corporate functions.” 

This learned and very readable brief 
contains much more of the same pur- 
port, with all of which we can most 
heartily agree except as to the restric- 
tion of its application to the state of 
New York. We may properly inquire 
whether regulation of an insurance com- 
pany by the state of its incorporation in 
a country so closely compacted by abun- 
dant avenues of communication and 
transportation as ours does not complete- 
ly satisfy the need for regulation and 
supervision. [ can recall no instance of 
difficulty encountered by a resident of 
Texas or Maine or Oklahoma who hap- 
pened to be a beneficiary in a _ policy 
issued by the Postal Life Insurance Com- 
pany because of the fact that this Com- 
pany is supervised by the state of New 
York alone. New York merchants sell 
goods to buyers in California, in Ar- 
kansas and in Wisconsin, well knowing 
that collections must be made and suits 
brought to enforce them if necessary 
in those places. They are not deterred 
from transacting their business over wide 
areas by such circumstances. Not only 
so, but business strenuously strives for 


patronage over the entire country by 
much advertising in highly developed 


national mediums. In other words, eco- 
nomic development is not halted by ab- 
stract barriers. It goes under them or 
over them or around them as inevitably 
and irresistibly as to the processes of 
Nature or the progress of time. 


Chrysler Called Just a Beginning 


With touching loyalty only matched 
in the case of the immortal Micawbers, 
Mr. Fowler says to the citizen of New 


York, “I never will desert you.” 
This same _ citizen of New York, 
however, happens to be _ conducting 


a business of national magnitude and is 
quite likely to insist that, while he ap- 
preciates the solicitude of the govern- 
ment of New York for his welfare, he 
is quite able to look out for himself and 
rather intends to do so. The man of 
large affairs has not yet awakened to 
the obstacles put in the way of the order- 
ly conduct of his business by the fre- 
quent interposition of an antiquated gov- 
ernmental system. When he realizes the 
useless expense which is thus added to 
the cost of his product he will be heard 
from. The Chrysler controversy is only 
a beginning. Even if the outcome of 
the present litigation is temporarily un- 
favorable to the plan devised for whole- 
sale insurance, which at this writing is 
not at all likely, the principles involved 
in the undertaking are bound to present 
themselves afresh in the future. In the 
St. Louis Cotton Compress case Judge 
Holmes for the Supreme Court says, “It 
is true that a state may regulate the 
activities of foreign corporations within 
the state but it cannot regulate or 
interfere with what they do outside.” 
And previously Chief Justice Taft, in 
the Burke Construction Company litiga- 
tion, announced flatly that the right of 
the state to exclude a foreign corpera- 
tion cannot be used to prevent it from 
resorting to a federal court, which moved 
Chief Justice Holmes again in the re- 
cent Fidelity & Deposit suit against the 
State Corporation Commission of New 
Mexico to add, “But it has been held 


a great many times that the most abso- 
lute seeming rights are qualified and in 
some circumstances become wrong.” It 
is interesting to note that this decision, 
which enjoined the State Corporation 
Commission of New Mexico from ex- 
cluding the Fidelity & Deposit from with- 
in its borders, included in its supporting 
authorities the case of Palmetto Fire In- 
surance Company vs. Beha, in the South- 
ern District of New York which was 
given a rehearing a few weeks ago. 


Situation Will Be Clarified 


There would appear to be no legal 
obstacle to the adoption by the Pal- 
metto or by a company especially or- 
ganized for the purpose, of the Postal 
Life’s method of operation. If the car- 
rier of the Chrysler insurance does not 
extend itself beyond the state of its in- 
corporation or the state of Michigan, if 
that be the place where the contract with 
the selling agency is made, there will be 
no bar to the conduct of its business 
under the law as it now stands. 

As this article approaches a conclu- 
sion news comes of a refusal by the New 
York Insurance Department to renew 
the Palmetto’s license. Such refusal ap- 
pears to clarify the situation even if it 
does deprive the citizens of New York 
of the supervision and regulation of the 
Palmetto in all respects save the opera- 
tion of the Chrysler insurance. How- 
ever, there still remains for the protec- 
tion of its New York policyholders the 
supervision by the state of South Caro- 
lina, which incorporated the Palmetto, 
and the state of Michigan, in which the 
Chrysler contract was made. Referring 
again to the success of single state regu- 
lation of the Postal Life, the Palmetto- 
Chrysler policyholders have no cause 
for apprehension, 





COMPENSATION TO NATIVES 


According to the Veterans’ Bureau at 
Washington, there are 2,000 native vet- 
erans of Uncle Sam’s dependencies or 
their beneficiaries receiving compensa- 
tion due them for services in the World 
War. There are in these possessions, 2,- 
000 persons receiving either death or dis- 
ability compensations and 631. either 
death or disability insurance. 

The list is headed by the Philippines 
with 517 disability and 387 death cases 
for which the injured of their dependents 
are now receiving compensation. In the 
Canal Zone, there are only 4 disab- 
ility cases while Porto Rico has 330 
disability and 323 death cases. In Hawaii 
there are 73 disability and 35 death cases 
and inthe Virgin Islands 2 disability and 
four death cases. 

Porto Rico leads the list with 205 with 
the largest number receiving - insurance 
money while the Philippines are second 
with 183, and Hawaii has 84 and Panama 
and Guam each have 8. 





GENERAL BROKERS MEET 

The General Brokers’ Association of 
the Metropolitan District held a dinner 
meeting at Sardi’s Restaurant, 26 Park 
Place, on Monday evening, May 10. The 
chief topic of the evening was that of 
automobile selling. Mr. Bayern, presi- 
dent of the association, and Mr. Arnow, 
secretary of the organization, pulled off 
a little skit in which the former acted 
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New York Decision in Case of Wagoner 
vs. Fidelity & Casualty; Defendant 
Liable Under Policy 
The Independence Indemnity an- 
swers the question of what is an insur- 
ance company’s liability when the auto- 
mobile is driven by a person under age 
by quoting from a recent decision in the 

New York courts: 

Here is a recent decision in the New 
York courts: 

Re: Wagoner vs. Fidelity & Casualty 
Co. of N. Y. 

Suit on an automobile liability policy 
issued by the defendant. 


The policy contained a provision that 
it did not cover loss from liability for 
any suit based on injury or death caused 
by any automobile while operated by or 
in charge of any person who was either 
under the age fixed by law for drivers 
of automobiles, or who was in any event 
under the age of 16 years. On August 
24th, 1924, the assured permitted her 
son, who was then under 17 years of age 
and did not have a chauffeur’s license, 
to drive the car. While he was so driv- 
ing the car, unaccompanied by a licensed 
chauffeur or the owner, the son negli- 
gently killed plaintiff’s intestate. Plain- 
tiff brought action against the insured. 
The insurer denied liability and refused 
to take part in the defense, claiming that 
the policy did not cover the risk. Judg- 
ment was taken against the insured and 
the present action was brought by the 
plaintiff to recover upon the judgment. 
The trial court gave judgment for the 
plaintiff and the insurer appealed. 

Held, that the intent of the policy was 
to restrict liability for accident where 
the car was being driven by a person 
under the age fixed by law for drivers 
of automobiles and in any event what- 
ever the age limit by law by a person 
under 16 years of age. When the policy 
was issued, section 282—sub-division 2 
of the Highway Law provided that no 
person should operate or drive a motor 
vehicle who was under the age of 18 
years of age, unless accompanied by a 
duly licensed chauffeur or the owner of 
the car. Persons under 18 years of age 
were prohibited from driving automo- 
biles and the defendant was therefore 
not liable under the policy. 


Judgment of the trial term, Albany 
County, here reversed on the law and 
complaint dismissed by the Supreme 
Court Appellate Division, Third Depart- 
ment. 








as broker and Mr. Arnow as the pros- 
pective assured. It was instructive as 
well as amusing, and the members 
seemed to enjoy it heartily. 
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$42,800 DAMAGES FOR BOY 


Skull Was Fractured Falling Down an 
Ash Lift at a High School in 
New York City 
That large damages are sometimes al- 
lowed by the courts, even in the case of 
juveniles, is shown in the somewhat un- 
usual case of Alexander Lessin, twelve 
years of age, who was recently awarded 
$42,800 damages from the Board of Edu- 
cation, the Bronx, because of a fractured 
skull which he sustained when he fell 
down an ash lift at Morris High School, 
New York City, March 26, 1923. His 
father, as guardian, was awarded $2,000, 








NEW AUTO RATE CARD 


A new consolidated rate card has re- 
cently been issued by the Dominion of 
Canada Guarantee & Accident Insur- 
ance Co., giving on one card, which folds 
into convenient pocket size, the com- 
plete rates for some one hundred and 
sixty different makes and models of cars. 
This card is worked out by the simple 
expedient of having thirty-five code 
numbers which are arranged in tabular 
form and apply to all coverages. The 
idea is so remarkably simple now that 
it is worked out that it seems almost re- 
markable that it has not been adopted 
before. 

The key to the whole idea lies in the 
discovery that there are only 35 different 
combinations of rates for the different 
makes and models of cars without con- 
sidering the fire rate which, of course, 
increases with the age of the car. This 
last difficulty is overcome by having five 
columns devoted to fire rates, the first 
being new within six months, the second 
new within eighteen months, and so of. 
The table which contains this complete 
information is, according to a desk 
ruler exactly four by four and one-half 
inches, 





TRAVELERS’ HOLD DANCE 


The Brooklyn Travelers’ Club held its 
first dance since its organization a few 
months ago on the evening of May 12th 
at the St. George Hotel, Brooklyn. 
There was a large attendance which in- 
cluded the department heads of the 
Brooklyn office. One of the features of 
the occasion was the vaudeville entet 
tertainment which was provided. 





H. P. Moore Resigns 


(Continued from page 23) 
and joined the American Foreign In- 
surance Association as agency inspec 
tor. 
Mr. Dunlap’s Experience 

Mr. Dunlay on January 1, 1924, was 
appointed assistant marine managef of 
the association. He is a graduate of the 
University of Pennsylvania and spent 
seven’ years in the marine department 
of the Insurance Company of_ Nott 
America before joining the A. F. I 
Mr. Dunlap is popular among the ma 
rine men of this city and carried of 
the duties of the marine department 
most capably during the long absences 
of the late Manager John Fergusom 
who traveled most of the time if for- 
eign lands, and since the death of Mr. 
Ferguson has shouldered the respons 
bilities of the department. mee 

In accepting Mr. Moore’s resignation 
the A. F. I. A. made suitable recos 
nition for his hard work in helping © 
build up the organization. 





Mal 


—_— 
— 

































= a 


THE EASTERN 
UNDERWRITER 


at 





May 14, 1926 








— 





Auto Insurance Sales Made Easier! 


Gold 


GUARANTEE 
AUTOMOBILE 





The men on the “‘firing line,’’ the men N 7 | RANC ; 
who sell, will recognize the Sales 


Appeal in this name. 


(COPYRIGHTED) 


ODAY the newest thing in automobile insurance is the copy- 
righted “Gold Guarantee Automobile Policy.” This is a new 
name for the London’s Auto Liability Policy—a name with 
sales appeal, attention value and one that sticks in the mind. 


Gold Guarantee Insurance is highest quality—it is the 
gold standard of value in autoinsurance. For years the London 
Guarantee has been one of the leading casualty companies of 
the world with a reputation for giving the assured greatest 
protection in personal injury cases. 





A great merchandising plan for agents is a feature of Gold 
Guarantee Insurance. Tested methods and generous supplies 
of sales aids round out a program which will make the Gold 
Guarantee Agent the leader in Auto Business in his locality. 


London Guarantee agents are now being supplied with 
the First Unit of the Plan. 


Agents Wanted in Some Territories 





INO TEIDENT Agents for “Gold Guarantee Automobile Insurance” are 
GUAR OMPANY. LTD: desired in some parts of the United States. Those qualifying 


will obtain the most valuable automobile insurance proposi- 
tion in their locality. Gold Guarantee Agents will dominate in 
Auto Insurance Sales, so write for details at once. 


—, 


London Guarantee & Accident Co., Ltd. 
Head Office: 55 Fifth Avenue 


NEW YORK 
The ‘‘Super Service”’ Policy C. M. BERGER, United States Manager 
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BANKERS INDEMNITY 
INSURANCE COMPANY 


Ga 8.3 2B 











24-30 
Commerce St. 


Newark, N. J. 


Telephone x 
Mulberry 6467 























Le yl ee ee 


1 | is now prepared to write NEW JERSEY BUSINESS for the following lines: 


| Automobile and Property Damage Manufacturers’ and Contractors’ Public 
Liability Liability 

| 9 9 °T ° 

| Automobile Collision (Deductible) and ee , Landlords’ and Tenants’ Lia- 
| Plate Glass mad 

| Teams’ Liability 

| Workmen’s Compensation Plate Glass 


| At a later date we will write: . 
| Burglary Accident and Health Surety Bonds 


O": Public Liability Minimum Standard Limits will be $7,500 and $15,000 
for bodily injuries, because we consider the old idea of $5,000 and $10,000 
to be inadequate protection. However, the Premium rates will not be 
increased by reason of this increased protection. This applies to Automobile 


and all other forms of Public Liability except Public Passenger carrying and 


; ay 
THIS Company, organized recently with a capital of $500,000.00 and a surplus of $1,000,000.00, 
| 
| , 
| elevator risks. 
| 
| 





| Automobile Property Damage Minimum Limit $1,500—No increase in premium. 
| Attractive Rates for Larger Limits for those who need greater protection. 
| 
| 
| 


Our Reinsurance facilities enable us to write acceptable risks up to $250,000.00— 
$500,000.00 for Bodily Injuries and $100,000.00 Property Damage. 


Increased Protection---‘ We Hold You Safe” 


We invite applications for Agencies in the States of New Jersey, Massachusetts, Rhode 


| Island, Connecticut, Pennsylvania, Ohio, De!aware, Maryland, Virginia and District of 
| Columbia. 











i | 
| 





FREDERICK E. WILKENS, 


Vice-President and General Manager. 
JOHN F. CLARK, Comptroller 


| CHARLES A. MORLOCK, Underwriting 1 
| M. A. BRODERICK, Claims 

















